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Judging by the way the 
Jordan distributing or- 
ganization is growing, 
there must be something 
to this Line Eight Motor 
and all-steel body, froma 
merchandising standpoint. 














President 
Jordan Motor Car Company, Inc. 
Cleveland 






















































e new prestige 


in motoring 


Hupmobile Eight Becomes the Center of a Rising 


Aristocracy Grouped Around Its Superior Principle 


The day is passing when price 
and name alone are reasons 
enough for distinction in motor 
car ownership. 


It began to pass with the coming 
of the beautiful Hupmobile Eight 
—the new interpretation of a 
superior engineering principle— 
and its going is being accelerated 
with every passing month. 





There is a rising aristocracy of 
motoring, now, and it centers 
. around the Hupmobile Eight. 


It is an aristocracy which grants 
allegiance to a principle—to the 
newest and best as expressed in 
super-excellent quality and per- 
formance—as well as to a fine 
and distinguished name. 


Its ranks are made up of those 
who instinctively take unto them- 
selves the finer and better things 


of life. 


——— 


And it has given over the idea 
that mere high price, unsupported 
by other eminent and superior 
elements, is the beginning and 
the end of prestige. 


So it is today a mark of distinction 
to own and drive a Hupmobile 
Eight. 

Not alone for its illustrious name. 


Not alone for its beautiful coach- 
work. 





But also for its magnifi- 
cent performance, and the 
fact that eminent engi- 
neers pay it the honor of 
terming it the most perfect 
development of the 
straight-eight principle in 
America. 


Sedan 


2345 


Even if this Eight were not the 
sleek, beautiful thing it is, its 
magnificent smoothness and per- 
formance would give you pause, 
were you to consider some other 
type at some other price. 


But with its beauty, and with 
everything that its perfected 
straight-eight principle means in 
luxury and in distinction, there 
remains no alternative—every- 
thing points to the Hupmobile 
Eight as the car for you to sell. 





Beauty—Color Options—Luxury 


Sedan, five-passenger, *2345. 
Sedan, seven-passenger, *2495. 
Sedan Limousine, seven passen- 
ger, °2595. Coupe, two-passenger. 
with rumble seat, *2345. Road- 
ster, with rumble seat, *2045. 
Touring, five-passenger, *1945. 
Touring, seven-passenger, *2045. 
All prices f. 0. b. Detroit, plus 
revenue tax. 


In the fine-car field the trend is undoubtedly toward Eights 


© hi 


pe 


ce 











Sept 


rea 
pla 
mic 
pre 


Re 
firs 
TOC 
nig 


ad\ 
thi 


September 2, 1926 


Gver YUEN @~ a lidal Wave 


of Enthusiasm for 


The New 


MOO 


WIRES—WIRES 


from everywhere tell of the 
triumphant march across the coun- 
try of the new Moon 660! 


ORDERS—ORDERS 


from everywhere . confirm the 
American people's emphatic ap- 


proval of the amazing value of this“ | 


new Moon! 


Dayton Ohio Aug 6 1926 


Our opening yesterday on the Six-Sixty was 
really sensational thousands crowded our dis- 
play room from early morning until almost 
midnight this car has a universal appeal we 
predict a wonderful future for it 


M. J. Barrar 


Milwaukee Wis Aug 6 1926 
Reception given Jubilee Moon Six-Sixty at 
first showing exceeded all expectations show- 
room packed from early morning until late at 
night accepted by the public and competitors 
as the outstanding automobile value for 1927 
advise how many Six-Sixtys you can ship me 
this month as orders are piling up fast 


D. R. Slaughter 


San Antonio Tex Aug 3 1926 


New Moon Six-Sixty jubilee roadster easiest 
riding easiest handling finest driving car I have 
ever known regardless of price stop averaged 
over thirty-five miles per gallon with this new 
stiff car advise how soon you can make solid 
carload shipments 


R. V. Embleton 


MOON MOTOR CAR COMPANY +--+ ST. LOUIS, U S&S A. 


Because the whole world loves a winner, this 
new Europeanized type Six has won the 
American people as no new car in the $1,000 
class has ever done before. And it’s winning 
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Salt Lake City Utah Aug 7 1926 
Opening on Six-Sixty wonderful success had 
biggest day we ever had sold six Diana deluxe 
sedans four Series A and three Six-Sixtys 
everyone apparently in love with Six-Sixtys 
have had more inquiries from prospective 
dealers in the last three days than I have had 
in past six months looks like Six-Sixty will put 
the line over with a bang 


Casperson & Snyder Incorporated 


Memphis Tenn Aug 6 1926 

Six-Sixty received with great enthusiasm by 
organization as well as public check shows 
three hundred eighty-two people visited our 
showroom since yesterday noon keeping open 
tonight until eleven pm demand for the 
jubilee model will unquestionably exceed the 
supply favorable comments from everyone 


Moon Motors Corporation, Creath 


Buffalo N Y Aug 3 1926 
We just unloaded the first Six-Sixties today 
everyone of them is a knockout beyond our 
expectations when can we get a deluxe broug- 
hanr.. and staadard roadster wire 


Bernhart Motors, Inc. 


> Site 
SS 








Philadelphia Pa Aug 6 1926 
All our dealers and every one of our several 
hundred prospects who have viewed new 
Six-Sixty models are very much enthused espe- 
cially the deluxe roadster several new dealers 
were signed the first day 


Moon Motors Corpn. 


Muskegon Heights Mich Aug 6 1926 


Our showing of Moon Jubilee Six-Sixty went 
over the biggest of anything ever shown in 
this community this model will mean the cer- 
tain success of all our dealers everybody in the 
organization extremely enthusiastic 


Inter City Motors Company 


Pawtucket R I Aug 6 1926 
First shipment jubilee Moon Six-Sixty just 
reached our floor Mr. Crook declares it to be 
best job Moon Motors ever put out and says 
that all indications point to phenomenal sale 
public interested already great last night floor 
crowded with prospects anxious for first look 
at what is bound to be best selling popular 
priced car of year congratulations it’s a beauty 


Frank Crook, Inc. 


wise dealers the country over! Get on the 

band-wagon now — while attractive territory 

opportunities are still available. Be six er 
months ahead of the trend! 
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i - Song to _ Put a shutter on 
Ye Nf your car N 

Saves gas. Avoids too much 





use of choke. Prevents excessive 
carbon and oil dilution. Keeps 
you warm. Pays for itself 


WERNAY >“ 
SHUTTER® 


We will give this window poster to any dealer selling Vernay Shutters, 
Size 9” x 25” in two colors 











Why you can sell 
Vernay Shutters 


The only man who will not sell Vernay Shutters this 
Fall is the man who has none. Never before has there 
been a shutter with so many selling features and at a 
price anyone can afford to pay. 


Read these carefully 


1. The Vernay is a true all-year-round shutter. Once 


on a car it stays on. No expense or nuisance of 
removing. 


2. The normal position of the Vernay is open. If 
any accident should damage the cable or other 
mechanism, the shutter would not lock closed and 
make driving impossible. 


3. The bearings and bearing mechanism are all-brass. 
They cannot stick fast by rusting. Brass never 
rusts. 


4. The vanes of the Vernay are of 
pressed steel beautifully enam- 
elled. They are stream line 
vanes. This construction gives 
an almost solid look to the 
closed shutter. 


5. The Vernay is hand-operated 
from the dash. There is no 
delicate mechanism to fail at 


dangerous or inconvenient 
times. 


6. No holes are bored to install the 
Vernay. Even the dash handle 
—an ornament to any car— 
clamps to the dash. 


This partial list of selling fea- 
tures should show you that the Vernay will sell. 


The retail prices—$5.50 to $11.00—are about half what 
you would expect. 





Write for this 
illustrated booklet 


If you want to be sure of a stock of these fast-selling 
shutters, your order should be in now. Is it? Then 
write or wire today. 


LAMINATED SHIM CO., Inc. 
216 Fourteenth St. Long Island City, N. Y. 


 WERNAY 
7ou® SHUTTER 
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Plant of Stevens-Walden-Worcester, Inc., Worcester, Mass., largest and 
best equipped of its kind in the country. Home of the universally known 
Walden-Worcester Socket Wrenches and Stevens ““Speed-Up”’ Tools. 











OA | | 

The Consolidation of Stevens €&9 Co, : 

and Walden-Worcester Inc. 

ITH the merging of these two old-estab- —_— perimental laboratory, with facilities for the 

lished companies—each a pioneerin the solution of every repair problem. The concen- : 
; development of automotive tools, and each oc- tration of production in one large plant, under 
ie * cupying a commanding position in its particu- _—a_ unified system of supervision will, if possible, 

. lar field—a new company is created, which = make for even higher standards of manufacture. | 
1 — Aiea ice of greatly increased breadth Another noteworthy feature of this merger is 
: erie an augmented sales organization of international 
> The consolidation brings together two ex- scope, affording closer contact both with the 

: perienced engineering staffs in an enlarged ex- _— jobbers’ men and with the shop. 


STEVENS-WALDEN-WORCESTER, INC. 
Largest Worcester, Mass. 


Line of Chicago Branch: 1438 So. Mich, Blvd. 


Automotive _. | 
Tools Export Division: 375 Broadway, New York City 
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Why 
Studebaker 
dealers 
make money 














T° Studebaker dealer makes money primarily be- 
cause of his own efforts—but he makes more 
money because of Studebaker co-operation —and he 
knows that the latest Studebaker One-Profit achieve- 
ment in the shape of Custom Sedans, means the big gest 
business opportunity in the history of Studebaker cars! 


WRITE NOW about the Studebaker Franchie—RIGHT Now! 





THE STUDEBAKER CORPORATION OF AMERICA, SOUTH BEND, INDIANA 


STUDEBAKER 
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so testifies 


]. W. Parsons, President 


PARSONS MOTOR CAR CO. 
Seattle 


HREE facts stand out in 
this letter of Mr. Parsons’: 


The fact that his company 
has made a very substantial 
profit since the date it re- 
ceived its first shipment. 


The fact that he feels he has 
one of the best automobile 
franchises in the United 
States. 


The fact that the servicing 
of the Stutz consists of only 
minor adjustments, at a cost 
of less than three dollars 


- per car. 


We invite correspondence 
from good automobile mer- 
chants who cannot, perhaps, 
say quite as much for their 
present line as Mr. Parsons 
says for the Stutz. 


STUTZ MOTOR CAR CO. 
of AMERICA, Inc., Indianapolis 
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“Books show very substantial 


profit; one of the best fran- 
chises in the U.S.” 
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Stutz Motor Car Company of America, Inc., 
Indianapolis, Indiana. 


Gentlemen: 


In reference to our opinion of the Stutz Franchise, 
you of course know that we have been Stutz distributors 
in Seattle for almost eleven years. Three years prior to 
that, the writer was connected with the former Stutz 
distributor here, so it must be admitted I have had con- 
siderable Stutz experience. 


In fact, I have sold every model of Stutz car built by 
the Stutz Factory since its inception, and without any 
hesitation I make this statement: The New Stutz Verti- 
cal Eight with Safety Chassis is by far the best Stutz 
car ever built. We have had the least amount of service 
on it of any Stutz car ever sold by us. In fact the serv- 
ice on the thirty odd cars in use in our territory will not 
amount to three dollars per car, and this consists of only 
minor adjustments. ° 


We would be pleased to supply anyone interested with 
a complete list of Stutz Vertical Eight owners in our 
territory, for first-hand information from them as to how 
they are pleased with the New Stutz and the service they 
are receiving from it. 


As to the Stutz factory organization, I could not con- 
ceive of a company being more fair with its distributors 
and dealers. Our books show a very substantiaf profit 
since February 2nd, the daté we received the first ship- 
ment of Stutz Vertical Eights. We are positive we have 
one of the best Automobile Franchises in the United 
States, and KNOW we are selling the best automobile. 


Very truly yours, 
PARSONS MOTOR CAR CO. 
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EVERY MAKE & 
EVERY MODEL 
& EVERY TYPE 
OF MOUNTING 


There were Timken Tapered Roller Bearings 
in every model of every make of bus and 
truck exhibited at the recent convention of the 
American Railway Association. « « « There 
were repeated examples of bus and truck 
chassis engineered completely around Timken 
Tapered Roller Bearings—in transmissions, 
differentials, pinion or worm drives, rear 
wheels, front wheels, steering pivots and 
fans. » » » C’The old masters of transportation, 
scrutinizing the newest arm of transportation, 


found it 100% for Timken! THE TIMKEN 
ROLLER BEARING CO., CANTON, OHIO 





PDA Ee Ge Py Tapered TR Te 
CROLL INE Roller HOE 








They pay for themselves 
many times over in riding 
comfort ~ easy to install 
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Ford owners 
can Levelize 
their cars 


for *12 








WEED Levelizers pay for themselves many 
times over in the course of a year. They 
Save tires by keeping them on the road— 
preventing spinning and digging in after 
every bump. 

WEED Levelizers give real riding comfort 
and make Ford cars handle easier on rough 
roads and turns. Eliminating rebounds also 
means eliminating a good deal of spring 
breakage. 


See your WEED jobber today about Level- 
izers, or write us direct for full information. 
They’re priced at $12.00 a set, complete with 
attachments. 


AMERICAN CHAIN COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT 


In Canada: Dominion Chain Co., Limited, Niagara Falls, Ont. 
District Sales Offices: 
Boston Chicago New York Philadelphia Pittsburgh San Francisco 
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Ford front 
installation 


Ford rear 
installation 


WEED Levelizers are easilyinstalled with- 
out dismantling any partsof thecar. The 

attachments are sturdily made, and once 
—— 








on, they stay put. Packed complete for 
Ford cars, with fullinstruc- at, 
tionsfori nstalling. 











A PRODUCT OF THE 
AMERICAN 
CHAIN COMPANY, Inc. 

in business 
for your safety 


~ 








WEED Levelizers 


“They level the road as you go” 
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r. Dealer 


Youre the Doctor 


teries wear out and suffer from abuse car owners 

require considerable maintenance service or repair 
service on them to keep them in good order. 

The necessity of a good battery to the satisfactory 


“Teeries is a battery in every car, and because bat- 


operation of the car, and 
the fact that so many per- 
sons look upon the electrical 
storage unit as a thing of 
mystery, have enabled a 
good many fake schemes for 
battery “rejuvenation” and 
the like to be foisted upon 
the car owners. In fact, 
some dealers who ought to 
know better have been 
known to grab the hook that 
always extracts some useful 
dollars from the sucker’s 
pocket. 

The public looks to the 
trade for advice on all 
things automotive. The 
dealers and service men owe 
it to their customers to give 
sound advice and dependable 
service on batteries. They 
should be informed on bat- 
tery troubles and their rem- 
edies and should be able to 
detect the patent medicine 
cure-alls that are offered 
with frequent recurrence 
by unscrupulous concerns. 

The National Better Busi- 
ness Bureau has done good 
work in exposing the worth- 
lessness of many battery 
“panaceas” offered at va- 
rious times to both the pub- 
lic and the trade. As a re- 
sult of a recent investigation 
In which two products, for 
Which almost miraculous 
claims were made, were an- 
alyzed, the Better Business 
Bureau makes the follow- 
ing statement: 


And This was Epsom Salts 


The National Better Business Bureau recently in- 
vestigated two battery “‘cure-alls’’ for which the 
followimg claims were made: 


Keeps your Battery ALWAYS fully charged. 
Preserves and lengthens the life of your Battery. 
REMOVES and PREVENTS Sulphation. 

Will recharge any make of Battery. 

Prevents corrosion and shedding of plates. 
Prevents plates warping, cracking and “buckling.” 
Preserves plates and insulators. 

Prevents muddy and soft Positives. 

Gives better lights, better ignition, better starting. 
Gives more power. 

Will not over-charge. 

Will not freeze at any temperature. 

Will more than double the life of the Battery. 


And here is what the engineers who made tests 
reported: 


Do not make it possible to recharge a lead storage 
battery any more rapidly than under normal condi- 
tions. ; 

Do not make it possible for a battery to show an 
increase in energy after standing idle an hour or so 
greater than with an ordinary cell. 

Do not make it possible to recharge a fully dis- 
charged battery in ten to twenty minutes. 

Do not prevent formation of normal sulphate on 
cell discharge. 

Do not quickly restore the capacity of a sulphated 
cell. 

Do not increase the capacity of a lead cell; on the 
contrary a slight reduction in capacity may even 
result. 

Will not prevent lead cells from freezing. 

Do not prevent over charge. 

Do not reduce shedding of active material. 

Do not prevent buckling or warping of plates. 

The fact is that additions of either one of these salt 
mixtures to the lead cell electrolyte accomplished 
no useful effect whatsoever. 


Samples of these products were purchased in the 
open market and analyzed in a reputable laboratory. 
It was found that both were practically the same, 
consisting essentially of commercial magnesium sul- 
phate (epsom salts) to which some potassium-alum- 
imum sulphate had been added. 


“Advertising of battery panaceas is most harmful in 
that it encourages battery owners to neglect their bat- 
teries, to fail to give them the attention they require, 
and to create the impression that by artificial means a 
battery may be made to perform in a perfect manner at 


all times without human aid. 

“The tendency of the pres- 
ent age is to look for short 
cuts, but there is no short 
cut to battery health and 
battery efficiency, any more 
than there are short cuts to 
human health and long life. 
Just as many chronic inva- 
lids are exploited by venders 
of worthless medical pana- 
ceas, so battery owners are 
periodically exploited by 
vendors of alleged cure-alls 
for battery ills. And just 
as the medical panaceas fail 
to provide an effective sub- 
stitute for rational habits of 
life, so secret battery com- 
pounds and electrolytes fail 
to perform such an office for 
storage batteries — whether 
for automotive or radio use. 

“Let your service station 
dealer diagnose and pre- 
scribe for your battery ills, 
just as your physician does 
for your bodily ills. Give 
your battery a chance to live 
and perform and _ render 
service. Don’t dose it.” 

In this campaign for hon- 
est battery service all deal- 
ers should give aid by seeing 
that only sound and depend- 
able advice is given their 
customers who inquire about 
battery service. More legit- 
imate service performed by 
the expert battery doctors 
will be the more economical 
for the car owners and more 
profitable for the trade. 











urning Used Cars into 


No Time to Be Lost in Disposing of Trade-Ins, 
Says Successful Spokane Manager, Who Keeps 


Complete Record of Every 
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Address 7 Date 

Condition of Car Car Description 
Rediator Year | ee ee 
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Springs 
Speedometer = ee ; 
Paint i 
Top and Back Tubes. | ia 
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The Consolidated Used Car Department of the Transport 
Motor Co. and the Johnson Motor Co. of Spokane, 
Wash., can tell from the appraisal sheets where the weak 
spot is if a car fails to move in the required 30 to 45 
days and the detailed record gives an opportunity for 
arriving at an accurate estimate of the car’s market value. 


solidated Used Car Department of the Transport 

Motor Company and the Johnson Motor Company 

of Spokane, Wash., hangs a card bearing the legend: 
“Not a Dissatisfied Used Car Owner.” 

In that motto is written the sales policy of his depart- 
ment. The Transport Motor Company is distributor of 
the Overland and Willys-Knight lines and the Johnson 
company is distributor of the Oldsmobile line in the terri- 
tory adjacent to Spokane, reaching into four states. Both 
companies are managed by August Johnson. 


Under Mr. Filler’s management it has been demon- 
strated that the used car end of the business can be as 
successfully conducted as any other merchandising busi- 
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ie the office of A. E. Filler, manager of the Con- 


Transaction 


ness. But the haphazard, guess-work methods that mark 
so many used car departments have been thrown into the 
discard and a business-like procedure worked out that 
keeps profits coming in from the used car sales. 

“Sound business principles are the basis of our suc- 
cess,” Mr. Filler said. “Trick methods are not used. 
When we have a sale it is a real sale. A turnover limit 
has been placed on our stock. Thirty days marks the pe- 
riod during which a car can be sold at the value fixed 
by the appraisal and conditioning. If it is not sold in 
that period, the price is cut and an additional two weeks 
is given to move the car. When it comes to a sale we 
cut the price so that the buyer realizes that they really 
are cut. Whether they buy or not when they inspect our 
stock they know that it is a real sale.” 


During a recent sale the cars were separated into six 
price groups. These represented values from $25 to $965. 
A careful study was made of the means of advertising the 
sale and a two-column classified ad in the leading evening 
paper of Spokane was decided upon as the exclusive means 
of bringing the sale before the public. This paper has 
an exceptionally intensive circulation within a 100-mile 
radius of Spokane and served to bring customers from 
the country as well as the city. The first salesman to 
get down the day of the sale’s opening found a farmer 
who had driven more than 80 miles to Spokane to get 
his pick waiting at the door. By 10 o’clock that morning 
15 cars had been sold. During the entire three-day sale 
42 deals were closed and many subsequent sales were 
made during the following few days and customers who 
came in to inspect the used cars were in some instances 
later sold by the new car departments. 


“The used car prospect is found especially among 
working men,” Mr. Filler continued. “Realizing that this 
class of prospects are held back from buying a car because 
of the possibility of ill health interrupting payments, we 
made special arrangements with an insurance firm for 
issuing a health and accident policy, without additional 
cost to the car buyer, so that should sickness or accident 
interrupt payments the monthly installments would be 
met by the insurance company. 


“The biggest trouble with the used car manager usually 
is that he doesn’t know where he is. He hasn’t a gauge 
that he can use and see whether there is a profit or a loss 
on sales. As a result cars are sold perhaps a day or a 
month or a year from the time they are taken in. By 
establishing our turn-over limit and keeping a complete 
record of appraisal and conditioning we have a means of 
checking on trade-in allowances, etc., if a car fails to 
move and determining which department was at fault 
in fixing the valuation. 


“Once the car is placed in stock it is recorded on a card 
which lists the transaction, trade-in value, repairs, net 
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By A. NIX 
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cost and sale price. A profit and loss column is provided 
and provision is made for four transactions, the higher 
priced used stock often being moved by taking lower 
priced cars and these, in the final transaction sometimes 
being junked. At the bottom of the card the net profit 
or loss is shown and we can, within a few hours, compute 
the profit or loss of our department for a given period by 
analyzing these records. 

“When the salesman considers the appraisal*too low 
the sales manager has an opportunity to raise the ap- 
praisal but the salesman handling the new car sale must 
guarantee 50 per cent of the increase. If the car is not 
moved at that figure within 10 days the used car depart- 
ment has the privilege of moving it at the appraised 
valuation and the loss represented by the difference be- 
tween appraised and selling figures is split between the 
company and the salesman. Whenever a salesman takes 
a car in at a figure less than the appraisers’ valuation, the 
company gives the salesman half the difference. I believe 
our department is the only one in the country using this 
feature. 

“After being in stock 30 days the price is reduced and 
if a salesman sells the car for the original price he is 
given a special bonus. New car salesmen are encouraged 
to ‘step’ their unsuccessful prospects down to used cars 
rather than losing them to competing houses. The new 
car salesman selling the largest number of used cars in a 
month is given a special prize. 

“Our department operates with two of the city’s largest 
new car departments and this helps us to maintain a 
volume of business that makes it possible to keep an 
attractive stock of cars ranging in price from $50 to 
$1400. Eight used car salesmen are employed. 
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Form used for keeping record of used car 
sales by the consolidated used car depart- 
ment of the Transport Motor Co., and the 


Johnson Motor Co., of Spokane, Wash., A. E. Filler, manager of the con- 
whereby the used car manager can tell at solidated used car department of 
a glance whether a sale is making a profit the Transport Motor Co., and the 
or loss. Space is provided for four trade- Johnson Motor Co., of Spokane, 
ins following the sale of new car, the sale Wash., has no difficulty in keeping 
used as an illustration resulting in a third a smile on his face when he thinks 
trade-in being junked but the entire trans- of how his firm keeps used car 
action yielding a net profit. stock on the move. 
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BILL FIXIT STORY No. 24 





ans that ACTED |& 


were published March 19, April 2, April 16, May 7, 

May 21, June 18, July 30, August 13, September 53, 
September 24, October 22, December 10, and December 31, 
1925; also February 11, March 11, April 1, April 22, May 
2), June 10, July 1, July 22 and August 12, 1926. 

SYNOPSIS: Bill Fixit’s electrical trouble shooting men 
start on a trip in a Speedway car. They stop at various 
places along the way and in a mining community are 
robbed of all their money. This necessitates getting a 
job with the local electrician, to whom they give some 
helpful information gained in working in Bill Fixit’s 
garage. Directional radio is used by government agents 
in locating a gang of crooks and the boys’ money is 
recovered. The trip is continued and the night after 
leaving the mining town they stop with Barney Olidficld 
Smith, an amateur race driver and help him with a 
magneto job, where a new condenser is needed. After 
setting a number of electrical pointers from Bill Fixit's 
men, Barney decides to open an electrical shop. Several 
jobs come im, the service work increases and a stock} 
of electrical accessories is added. At Barney’s request, 
the Red Head explains simple generator principles and 
tells a few reasons for generator overheating and ex- 


plains the principle on which a growler is used in testing 
armatures, 
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REY mists from Red Dog Lake drifted slowly 
across the road. High on the hills the sun 
broke through, but down in the valley the mist 
prevailed and a chill breath swooped through 
the dripping windshield as the Speedway car went north. 

“Kind 0’ chilly,” said Valvy. ‘What in time ever: gave 
you the idea of breakin’ away from the Smith place at 
this unearthly hour?” 

“It’s a good time to drive,” said Red. ‘Makes the car 
run better.” 

“Yes, tell me another,” said Valvy. “I bet you got one 
of those scented lavender letters from Betty Jetline and 
nothin’ would do but break away without givin’ a guy even 
a chance to half wake up.” 

The Red Head refused to rise to the bait, the conversa- 
tion lagged and the silence of the morning was only broken 
by the steady hum of the engine. 

By eleven o’clock the boys were nearly starved. The 
ample breakfast which Mrs. Smith had prepared for them 
early that morning had long since ceased to satisfy, so they 
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Fig. 4 
Running battery current through a piece of carbon gen- 
erates enough heat to remove coil leads from the com- 
mutator or solder them in again 


A Little More Theory Propounded and Some 


Practical Shop Ideas Demonstrated 
by Bill Fixit’s Apt Pupils 


decided to stop at a small village in the foothills that sur- 
round the mountainous district in which Coal City is 
located? : 

Pie and coffee was the best they could do at that hour 
for the regular dinner was not yet ready. ‘“‘Wonder what 


Jake Penders is doing,”’ said Valvy. 
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Fig. 1 
Testing armature to see if connections at commutator 
bars make it suitable for the brush positions of the 
generator 


“It will be fun to drop in,” said Red. “We can give 
his shop the once over without havin’ to ask for a job. 
Perhaps he will have had some interesting experience he 
can tell us and we can sure give him an ear full with the 
story of our doings down at Barney Smith’s place.” 

A few hours later Bill Fixit’s electricians were shaking 
hands with Jake, both talking at once and trying to tell 
of the experiences they had had since leaving Coal City. 

“Are you going to be here long?” Jake wanted to know. 

“Not if we can help it,” said Red. “We aim to beat 
it back to Westville and see if we can fit into our old jobs 
again before the winter sets in. We’ve been bumming 
long enough and while it’s fun we both want to get back.” 

“Just as you say,” said Jake. “But if you are going 
to stick around a few hours I wish you would give this 
armature the once over. It’s one I just got in from the 
factory; it seems to test O. K. on a growler, but it fails 
to produce as it should.” 

Valvy and Red both agreed that it would be worth 
while to them to see the puzzling armature that was 
neither shorted, nor open, nor grounded, and yet vave 
trouble, so they took off their coats and Red started 1 
to experiment. First he went over the growler tests that 
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By A. H. PACKER 


Jake had made, for Red was a thorough tester and never 
took a chance on what the other fellow said might be 
the trouble, but always found out for himself. 

“Now that we know that Jake is not kiddin’ us,” said 
Red, as he winked at Valvy, “we will make a test for 
commutator connections.” And Red made a rough sketch 
(Fig. 1) to show how he intended to prove that the com- 
mutator connections were either right or wrong. 

“This hole in the test bench will just do to stand the 
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Fig. 3 


Bar to bar resistance test to see if commutator coil con- 
nections have been transposed 


armature up on end and with 


Fig. 2 


Compass test of armature to see if a coil is reverse con- 


nected 


the marked bars under the brushes and the poles on the 
core must come between the field poles.” 


“Missed it that time didn’t yuh?” Valvy remarked, as 
he saw that the armature seemed O. K. on this test. 

“Yes,” sajd Red, “but I have a couple more guesses 
coming to me. It’s an easy thing for a pair of leads to 
get reversed in an armature when the connections are 
being made, for in high speed production the inspectors 
do not have time to check every detail. 


“That’s why I think we better check next for a reversed 


to the other. 








this compass we can make tests 
around the armature to see 
where the magnetic poles are 
when we run battery current 
through by making connections 
at the brush positions. This 
being a four pole machine,” con- 
tinued Red, “we will connect 
wires from one Cell of a battery 
to the commutator at points 90 
degrees apart or at the brush 
positions.” 

This was done and the com- 
pass when moved around the 
armature showed four poles, 
these alternating around the 
armature, 

“That’s O. K. so far,” said 
Red. “Now we must mark the 
bars we used and the places on 
the core where we found the 
Poles. Next we transfer the 





armature to the generator, put 





The tests in Fig. 2 and Fig. 3 show a 
lap winding simplified. Lap windings 
are usually found on two pole machines. 
Four pole generators usually have wave 
windings. In this case the two ends of 
a coil are not at commutator bars next 
to each other but at bars on opposite 
sides of the commutator. If for exam- 
ple there are 31 bars, then a coil might 
be connected from bar No. 1 to bar No. 
16. This can be determined by seeing 
what pairs of bars give the lowest am- 
meter reading. Then the progressive 
test of one coil after the other will be 
made at bars No. 1 and No. 16, then at 
bars No. 2 and No. 17 and so on for the 
usual four pole armature. The same 
scheme of checking for reversed coil by 
using the compass can then be made as 
in the case of the other type of armature. 
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coil, again using the compass, but connecting the battery 
from bar to bar instead of from one main brush position 


“In this sketch (Fig. 2) we 
use the single cell of the battery 
and connect so as to send cur- 
rent through one coil at a time. 
There is also a small current 
flowing through all of the other 
coils, but as these other coils are 
in series with each other they 
have a comparatively high re- 
sistance so that the greater cur- 
rent will flow through the coil 
we wish to test. This will give 
it a greater magnetic effect 
which we can easily detect with 
the compass. 

“Now in this sketch (Fig. 2) 
we will first test at position “A” 
with the compass and will as- 
sume that the black end of the 
compass needle points toward 
the center of the coil. After 
noting the compass indication 
we move the test points so that 

(Continued on page 32) 
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By C. EDWARD PACKER 


HEN the farmer’s water pump becomes more 
popular than the gas pump on a long hard run 
it is time to check the car over to find the rea- 
son. That reason is not always easy to deter- 
mine, and in fact. there may be many reasons that taken 
together cause the car to run too hot and use up an excess 
of water. Discovering these causes and curing them of- 
fers the service shop many opportunities for sales of labor 
and merchandise. 


Operating at excessive temperatures is first of all an 
inconvenience, because of the frequent stops that are re- 
quired for getting water, but more than that it is an ex- 
pense, as extreme heat is destructive to the cylinder oil 
and as a consequence the engine wears more rapidly than 
would be the case if correct operating temperatures were 
maintained. 


Checking for the cause of overheating should be done 
in a systematic way just the same as any other mechan- 
ical difficulty would be traced down. 

Following are 40 well defined causes of overheating: 





Cooling System 


1. Radiator. . 
a. Coated with lime or rust on inside. 
b. Tubes or passages clogged with sediment. 
c. Tubes or passages pinched, bent, or dented. 
d. Fins or air passages stopped up with mud. 
e. Radiator covered with heavy paint or enamel. 
f. Water level too low to permit circulation. 
g. Shutters not opening far enough. 
h. Thermostat not functioning properly. 
i. Emblems or license plates attached to radiator 
core. 
2. Fan. 
a. Blades too flat. 
14 


Analysis of Many Possible Causes of Trouble 


Offers Suggestions for Sales of Main- 
tenance and Merchandtse 


by Service Shops 


b. Fan belt slipping on account of looseness, or oil, or 

because the fan bearings are too tight. 
3. Hose. 

a. Old and thin permitting same to collapse under 
suction of pump, thus stopping circulation. 

b. Inner coating of rubber loose causing stoppage of 
water flow. (Particularly on thermo-syphon sys- 
tems. ) 

4. Pump. 

a. Impeller not turning. 

b. Excessive wear between sides of impeller and 
pump housing. 

c. Packing worn so that pump sucks air at high 
speed. 

5. Water Jacket. 
a. Clogged with mud, lime, rust, or rubber from hose. 
b. Core not completely removed from castings. 


Engine and Its Accessories 


™~ 


. Engine. 
a. Too tight as result of being new or overhauled. 
b. Oil pump not circulating oil to all frictional sur- 
faces. 
c. Oil too thin and diluted to effectively separate 
wearing surfaces. 
d. Oil too heavy for oil circulating system to properly 
distribute, thus letting some parts run dry. 
Valves improperly timed or not well seated. 
Pistons and rings not properly fitted. 
. Seored cylinder walls. 
. Heavy carbon deposit. 
2. Carburetor. 
a. Mixture too rich. 
b. Mixture too lean. 
c. Too much heat applied to mixture. 
3. Ignition. 
. Ignition improperly timed. 
. Automatic advance stuck or operating too freely. 
Breaker points spring too weak. 
. Breaker points badly pitted. 
Ignitor cam shaft worn permitting cam to wobble. 
Plugs fouled, or improperly set. 
4. Clutch. 
a. Slipping. 
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Running Gear 
1. Does not roll freely because of: 
a. Brakes dragging. (On Fords transmission bands 
may be too tight.) 
b. Rear axle and drive shaft binding. 
ce. Tires too soft. 
| Personal Element 
. Failure to advance spark after starting. 
. Riding the clutch. 
Driving with foot on brake pedal. 
. Excessive use of low gear. 
. Failure to shift to a lower gear when engine !:2or's 
in sand or mud or on a hill. 
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Care of the Radiator 


The efficiency of a radiator is de- 
pendent upon the rate at which the 
air passing through it can carry off. 
the heat of the water that is flowing 
through the passages of the radiator. 
To assist in the dissipation of heat 
the tubes are purposely made very 
thin. If lime or rust coats the inside 
of the radiator the rate at which the 
heat can be carried away will be 
greatly reduced. To overcome a con- 
dition of this kind a strong solution 
of sal soda may be used for filling the 
radiator. After running the engine 
with the spark retarded long enough 
to bring the water to the boiling point 
the radiator should be drained and 
thoroughly flushed by placing a hose 
in the filling neck. The water should 
be permitted to flow until all signs of 
rust or sediment have disappeared. Such treatment is 
also quite effectual in cleaning out clogged tubes. 

Tubes or passages that have become badly bent, or 
dented should be replaced or repaired. It is a common 
practice where a few tubes are damaged to merely cut 
them off at both top and bottom. However, if this is done 
to many of them the cooling capacity of the radiator will 
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Radiator shutters operated by means of a thermostat located 
in the upper tank of the radiator control the engine tem- 
perature in the Lincoln Car. 


September 2, 1926 


Overheat 








This is the first of two articles dealing with 
discovering and remedying all possible causes of 
engine overheating. The second article will be 


published in the next issue of MOTOR AGE. 











Thermostatic conirol of the water flow regulates the engine 
operating temperature on Packard Cars. 


be reduced to the point where it is likely that boiling 
will result. 

Cars that have been used on muddy roads frequently 
are found with the air passages of the radiator clogged 
with mud. At times the whole lower part of the radiator 
may be so clogged. It may even be that this is not noticed 
as the front of the radiator may have been partially 
cleaned off, possibly by rain, and the mud will be found 
clogged far back in the radiator. Such an accumulation 
should be removed by flowing water through the radiator 
from the rear. A hose turned into the radiator from the 
front is likely to cause trouble by getting the ignition wet. 
A stick or stiff brush should never be used for removing 
crusted mud as it is likely that the radiator tubes would 
be damaged. 

Some times the owner gets ambitious about dressing up 
his car and may give the radiator a heavy coat of paint 
or enamel. This cuts down its cooling efficiency in quite 
the same manner that the lime or rust on the inside of 
the radiator does. A radiator that has been painted 
should be boiled in a regular cleaning vat to remove all 
of the paint. Then if it is to be painted a thin coat of 
special paint made of 6 ounces of boiled linseed oil, 8 
ounces of lampblack, and 2 ounces of turpentine may be 
used. 

A low water level, particularly in the thermo-syphon 
systems, will very quickly cause overheating. Any leaks, 
no matter how slight, should be located and stopped before 
spending time on looking for other causes of overheating. 


Temperature Control Devices 


Through recognition of the importance of maintaining 
a uniform operating temperature of the engine in the 
neighborhood of 180 degrees the use of thermostats and 
radiator shutters is becoming more common. 

Several makes of cars are equipped with a thermostat 
that shuts off the circulation of the water to the radiator 
until the engine has reached an efficient operating tem- 
perature. When the thermostat is closed the water from 


(Continued on next page) 
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ENGINES THAT OVERHEAT 


(Continued from preceding page.) 


the pump is by-passed through the cylinder head to the 
intake side of the water pump. As the water becomes 
heated the expansion of the thermostat causes the valve 
to the radiator to open and simultaneously the by-pass 
valve is closed so that as the engine attains an efficient 
operating temperature all of the water is circulated 
through the radiator. No adjustment of this water con- 
trol is possible, but if overheating persists and there 
seems to be no other cause it would be well in systems 
of this kind to remove the hose from thermostat to radia- 
tor when the engine is hot and place another hose about 
three feet long in its place. This hose can be put in a pail 
and with the engine running a good stream of water 
should be pumped into the pail. Of course this will last 
but for a moment as the radiator will be quickly emptied 
but it will be sufficient to tell whether or not the ther- 
mostat is opening as it should. 

The Lincoln car makes use of a thermostatic heat regu- 
lator but uses it to control the amount of air that passes 
through the radiator instead of controlling the flow of the 
water. This thermostat is located in the upper radiator 
tank and is connected to the shutters by means of link- 
age as shown in the diagram. The shutters should open 
fully by the time the water in the radiator has reached 
a temperature of 165 degrees and should be practically 
closed when the water has cooled to 145 degrees. Should 
the shutters fail to open properly they may be forced open 
by pressing against the outer edges of the center two 
shutters and holding them open by means of a wooden 
block until the linking mechanism can be freed up or the 
thermostat replaced as required. 

While there are many different types of thermostats 
and radiator shutters, the thing to watch is that they open 
all of the way. A casual glance may seem to indicate that 
they are working, but unless the operation is such that 
they impose practically no resistance to the flow of air or 
water they may be at the bottom of the overheating 
trouble. If any doubt exists it would be well to entirely 
remove the thermostat or shutters in order to check up. 


The Importance of Ample Air Flow 


. Flat fan blades are frequently found on cars that are 
troubled with overheating. In some cases the owner flat- 
tened out the blades in winter in order to reduce the 
amount of air that would be drawn through the radiator. 
Then he may have forgotten that little “stunt” and won- 


dered why the car ran so hot in summer. 

A slipping fan belt is equally as bad as the flat fan and 
may be due to oil working out on the fan pulley, or to the 
fan bearings being too tight, or to being adjusted too 
loosely. Should flat fan pulleys be extremely smooth as 
a result of continued slipping of the fan belt they can be 
roughened by holding a coarse file against their faces 
while the engine is running slowly. 

No emblems or plate should be attached directly to the 
core of any radiator as they reduce the cooling ability to 
a marked extent. . 


Hose Connections May Be at Fault 


Should the hose that connects to the intake of the water 
pump be thin or weakened it is quite likely that it would 
collapse when the car is running at high speed. This 
would, of course, shut off the water circulation and pro- 
duce overheating. Another difficulty, most noticed on 
thermo-syphon systems, is that an inner layer of the hose 
may have partially clogged the water passage. As there 
is no pump to force the water to circulate the motor will 
quickly overheat. 


Checking the Pump 


While the pump shaft may be turning it is no guarantee 
that the impeller is revolving. A sheared pin, or a shaft 
twisted off inside of the pump housing, is not so very 
uncommon. 

Excessive side play between the impeller and pump 
housing would permit the water to escape around the im- 
peller instead of being forced along as it should be. A 
cure for this is only possible by replacing the entire hous- 
ing and impeller. Pump shaft packing may not be quite 
loose enough to permit water to leak and yet be able to 
pass air. At high speed the pump suction is very strong 
and if the pump is sucking air the car will have a mys- 
terious way of using probably as much as a gallon of 
water in 75 miles. This water will be actually atomized 
by the incoming air and blown out of the overflow pipe. 
Incidentally water with air mixed with it does not cool 
the engine as it should. 

In short, anything that retards the flow of air or keeps 
it from cooling the water in the radiator or impedes the 
circulation of the water, will tend to cause overheating. 

(This article will be concluded in the next issue of 
MOTOR AGE.) 


See insert chart following this page giving 40 causes of engine 
overheating and their remedies. 





Modern Pavement on Desert 


The famous desert sandhills, between El Centro, Cali- 
fornia, and Yuma, Arizona, have been conquered by seven 
miles of concrete pavement, 20 feet wide. Many engi- 
neers believed such a pavement could not be made perma- 
nent over these shifting sands, and for years a plank road 
has served motorists in this section. 

Heavy interstate traffic in recent years overwhelmed 
this wooden makeshift, however, and the new pavement 
has been formally opened. 

The project has been approved for federal aid, and, 
according to R. M. Morton, state highway engineer of 
California, is regarded as one of the most daring pieces 
of highway paving ever completed. Division VIII of the 
California state highway organization, with headquarters 
in San Bernardino, did the job. 
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Demonstrate Strength of the New Essex Body 


Hudson-Essex dealers in various parts of the country 
are using unique ways of demonstrating to the public the 
strength of the Essex all-steel coach body. 

Walter Zimmerman, of Columbus, O., distributor for 
the mid-Ohio district, placed more than three tons of 
timber and steel on the roof of a car. The wooden beams 
were used to form the platform for the steel. 

The load on the roof of the body weighed 6,850 pounds. 
The exhibition was held on the salesroom floor, and, t0 
further demonstrate the strength of the body, salesmen 
opened and closed doors of the car, showing that there 
was no strain or distortion of the body. 

In a Southern city two bales of cotton weighing more 
than 500 pounds each, were placed on top of an [usse% 
coach and driven about the streets. 
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40 CAUSES OF ENGINE OVERHEATING 
And Their Remedies 





RUNNING GEAR 


Does not roll freely because of 
a Brakes dragging —Adjust or reline. 
b. Rear axle or drive shaft binding.— Re- 
pair or adjust. 


« Tires tuo soft —Inflate—check for leaky | CARBURETOR 


valves. Mixture too lean — Adjust | {t car 
> buretor is badly worn repais or r¢ 
place. 


PERSONAL Mixture tuo rich ~ Adjust. [tf cat 
ELEMENT buretor its badly worn repair or re- 
aoe 5g ae pap heat applied tor mixturs 
Riding the pr irs 5 ~Reduce heat by closing vaive oO! 
Driving with foot COIS OS ae 
on brake pedal 
d Excessive use of 
low gear : 
e. Failure to shift to a 
lower gear when en WATER JACKET 
gine labors in sand, a Clogged with mud, lime, or rubber from 
mud or on a hill hose —Boil out with good cleansing 
agent and flush. 
b Core not completely temoved from cast 
ings —Boil out and flush. Run wire into 
passages to loosen clogged material 
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CLUTCH 
ENGINE a. Slipping. — Adjust, re- 


line or repair. 
. Too tight as result of being new or overhauled—Run in to 
proper condition under observation. 
. Oil pump not, circulating oil to all frictional surfaces — Repair 
or replace pump as needed. 
. Oil too thin and diluted to effectively separate wearing surfaces. 
—Drain, flush and refill with oil of correct grade. 


. Oil too heavy for oil circulating system to properly distribute, 


thus letting some parts run dry.—Drain, flush and refill with 
oil of correct grade. 


. Valves improperly timed or not seating —Retime or grind and 


adjust as needed. 
Pistons and rings not properly fitted —Refit, and hone walls if 


| required. 
. Scored cylinder walls —Hone out scores or fill up if very deep, 


and install oversize pistons and rings. 


. Heavy carbon deposit.—Clean out carbon. 


PUMP 

a. Impeller not turning.—Inspect for sheared 
pin, or broken shaft and repair accordingly. 

b. Excessive wear between sides of impeller 
and pump housing.—Renew impeller and 
housings. 

c. Packing worn so that pump sucks air at 
high speed.—Tighten or repack. 
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RBURETOR 
» lean —Adjust [ft car 
badly worn repairs or re- 





vo rich — Adjust. It car- 
badly worn repair or re- 


heat applied to: mixture 
heat by closing valve or 
hot spot 
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. Ignition improperly timed —Retime to factory mark- 


. Breaker point spring too weak.—Install new spring 


. Ignitor cam shaft and bushings worn 


. Plugs fouled or improperly set—Clean all plugs and 


RADIATOR 


. Coated with lime or rust on inside —-Boil out with good 


cleansing agent. If unable to remove scale install n¢w 
radiator or core. 

Tubes or passages clogged with sediment.—Boil out, re- 
peating and flushing until water runs clear. 

Tubes or passages pinched, bent or dented.—Replace tubes, 
or repair damaged sections, 

Fins or air passages stopped up with mud —Flush out by 
running water from hose through from back of radiator. 
Radiator covered with heavy paint or enamcl.—Remove 
with paint remover or by boiling in stripping tank. Re- 
finish with lamp black. 

Water level too low to permit circulation —Refill and 
check for leaks. 

Shutters not opening far enough — May be bent or rusted. 
Lubricate and repair. 

Thermostat not functioning — Replace or repair. 

License plates or emblems attached to radiator —Supply 
suitable brackets for carrying these items. 


FAN 

a. Blades too flat —Re- 
shape blades or install 
new fan 

Fan belt shpping be- 
cause of looseness, or 
oil, or because of tight 
fan bearings —Adjust 
or if badly stretched, 
replace. Eliminate oil 
leak, or repair fan 
bearing assembly if 
needed. 


HOSE 
a. Old and thin permit- 
ting same to collapse 
under suction of the 
pump —Renew hose. 
. Inner coating of rub- 
ber loose, causing 
stoppage of water flow. 
(Particularly in ther- 
mo-syphon systems ) 
—Renew hose. 






IGNITION 


ings. , 

. Automatic advance stuck or operating too freely.— 
Check on test- bench for advance range and reset to 
factory standard. 


and set points. 


Breaker points badly pitted.—Dress and reset or in- 
‘stall new points. : 


I permitting cam 
to wobble.—-Overhaul and rebush. 


Set to .025 inch. If over a year old replace’ all plugs: 
It will saye the owner money. 











This is What You Call Expansion 











Five Fine Retail Branches in as Many 


Different Cities Are Opened Simultane- 
ously by Pence Automobile Co. 


T is seldom an automobile distributor opens five model 
salesrooms and service stations at one time. But such 
is the achievement of the Pence Automobile Co., Buick 

distributors in Montana, Minnesota, North Dakota, South 
Dakota and Wyoming. 

E. T. Strong, general sales manager of the Buick Motor 
Co.; H. P. Carter, Buick district sales manager; H. E. 
Pence, president, Pence Automobile Co.; F. C. Malcolm- 
son, secretary and general manager of the Pence Auto- 
mobile Co., and W. R. Stephens, general sales manager 
of the Pence concern, participated in the formal dedica- 
tion of the new branches which are situated at Duluth 
and St. Paul, Minn.; Sioux Falls, Huron and Mitchell, 
S. D. 


Opening of the branches attracted large crowds on 
opening day. At the St. Paul branch, 8,000 persons 
thronged the sales room. 

In Huron, Mitchell and Sioux Falls, the openings were 
‘regarded as civic events. 

The Huron Chamber of Commerce tendered a banquet 
to the visiting Buick and Pence executives. The Kiwanis, 
Rotary and Lions clubs at Mitchell joined to do honor to 
the visitors while a luncheon was tendered the party at 
Sioux Falls by the Chamber of Commerce of that city. 

The Pence Co., it is interesting to note, has probably 
the largest territory controlled by any single automobile 
distributor. From the Great Lakes on the east it extends 
to Coeur d’ Alene mountains on the west. 

A small bicycle and sporting goods store in Minne- 
apolis, which was operated in 1903 by Mr. Pence formed 
the nucleus of this now big company. At that time, much 
against the advice of conservative friends, he took on a 
line of automobiles, and since then his history has been 
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These are pictures of the five new retail and servicing estab- 
lishments opened simultaneously by the Pence Automobile 
Co., Buick distributor in five Northwestern states. UPPER 
LEFT—Duluth Branch. UPPER RIGHT—Huron, S. D. 
Branch. CENTER LEFT—St. Paul Branch. CENTER 
RIGHT—Mitchell, S. D. Branch. BOTTOM RIGHT—Sioux 
Falls, S. D., Branch. 


dominant in the development of the automobile in the 
great Northwest. 


Experiencing difficulty in getting cars shipped from the 
factory, Mr. Pence bought a railroad which he rejuve- 
nated and still operates. He also acquired a string of 
freight cars, thus solving his freight problem. 


And now Mr. Pence has further demonstrated his con- 
fidence in the automobile business by investing a half 
million dollars in these five new branches. The St. Paul 
branch alone cost $250,000, while the new buildings in 
the three South Dakota cities, exclusive of equipment, 
cost $200,000. 


Managers of the new branches are: St. Paul, J. S. 
Evenson; Huron, H. W. Hall; Mitchell, Earl A. Perry; 
Sioux Falls, S. C. Koppang, and Duluth, C. E. Walker. 
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The new Nash Special Six 


four-door sedan 
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Seven-Bearing Crankshaft, 
Four-Point Rubber- 
Cushioned Engine Sup- 
port and Positive 
Cylinder WV all Lu- 
brication Are 
New Features 


By A. H. PACKER 


T NO increase in price, the Nash 
Special Six is now being offered 
with an engine of new design 
equipped with a 7-bearing crankshaft, 
the Nash Light Six and the Advanced 
Six having previously been powered with 
7-bearing engines, so that the whole 
Nash line now offers this type of engine. 


The valve mechanism is substantially 
identical with that of the previous model 
but the valve size has been increased and 
the bore has been changed from 3% in. 
to 3% in., giving sufficient power to make 
this truly an “Enclosed Car” engine. 
Qther changes include four-point sus- 
pension, a new clutch, a new water pump 
and new fan. 


The Special Six engine now also has 
an “agitator” on the oil pump to prevent 
ice from clogging oil pump screen, spe- 
cial crankcase breather, and a muffler in 
which the exhaust gases come in contact 
with the outer shell first to insure great- 
er quietness and reduce the back pres- 
sure. 


The new crankshaft has bearings of 
the following dimensions: No. 1—2\4x 
244; Nos. 2, 3, 5 and 6—214x1\%; No. 
4—214x1 15/16; No. 7—214x2%. 

The new gear type oil pump is mounted 
at the lowest point of the oil reservoir 
and forces oil to all bearings. Oil also 
goes through the oil pressure relief valve 
inside the crankcase to two catch basins, 
one in the front and one in the rear por- 
tion of the crankcase. These basins are 
provided with screens through whitch 
the oil drains back to the main oil com- 
partment in the bottom of the crankcase. 


Cylinder Walls Positively Lubricated 


Through ducts in the crankshaft, oil 
is carried to the connecting rod bear- 
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ings. Leakage of oil from the bearings 
is not depended on for cylinder wall 
lubrication, the connecting rods being 
designed with two small holes’ which, 
once per revolution, line up with duct in 
the crankshaft. When this happens, the 
full force of the pump is brought into 
play and two pencil-like streams of oil 
shoot on the walls, one at each side of 
the cylinder. 


In the production of the engine this 
feature is checked by the application of 
pressure to the oil line and the crank is 
turned to see that holes in the connect- 
ing rods register properly to give each 
cylinder its streams of oil for a brief in- 
terval at each revolution. This also 
tests the connections to insure against 
leaks. The oil metered in this manner 
also lubricates the piston pin, and the 
camshaft bearings get lubrication 
through ducts in the webs of the crank- 
case. Oil to the overhead valve mechan- 
ism is taken through the oil filter which 
is mounted on the right side of the en- 
gine. 

The crankcase breather, which was re- 





NASH 
With 


Phantom view of new Nash Special 

Six engine with seven main bear- 

ings and positive cylinder wall lu- 
brication. 








The new 


instrument panel on the 
Nash Special Six. 


cently incorporated in the Advanced 
Six, consists of a pipe which carries 
crankcase vapors below the car where 
they will not find their way into the body 
of the car. The breather has another 
function, however, which is beneficial! to 
the engine. The opening of this pipe is 
toward the rear on both the Special and 
Advanced Six so that air rushing by due 
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ix Announced 


IMPROVEMENTS por 1927 | 











Above is shown the new clutch and 
the fan arrangement and below the 
water pump driven at front end of 
camshaft; in the circle is view of front 
part of frame showing how engine is 
supported on rubber cushions at four 
points in the new Nash Special Six. 


‘Oo motion of the car has an ejector effect 
which tends to draw water vapor and 
‘el vapors from the crankcase. This is 
said to reduce to a great degree the col- 
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lection of moisture in the oil by draw- 
ing off the water vapors before they have 
a chance to condense. 


Engine on Rubber Suports 


The engine is set on rubber cushion 
supports located on two substantial cross 
members. The motor torque is also 
cushioned by a _ special flexible drive 
plate employed in the new clutch. Quiet 
operation and smooth application of 
power are attained with this construc- 
tion. This clutch carries two friction 
rings on a metal disc which in turn is 
mounted on a resilient composition disc 


The seven bearing 

crankshaft in the 

new Nash _ Special 
Six. 


attached to the hub which drives the 
clutch shaft. 


The new water pump is of the, same 
construction as the one on the Advanced 
Six and is driven at the front end of the 
camshaft. It was driven at the rear of 
the generator on previous models of the 
Special Six. The location at the front 
of the engine gives rigidity, alignment 
and freedom from leakage. 

The new fan is internally self lubri- 
cated by means of two gears which force 
oil to the bearing surface of the fan 
spindle much after the manner in which 
the conventional gear type oil pump 
works. Oil is carried in the pulley 
which is hollow and provides a conveni- 
ent reservoir. The gears then pick up 
the oil from this oil chamber and force 
it through the fan bearing. The oil re- 
turns to the reservoir after passing 
through the bearing. An oil slinger pre- 
vents loss of lubricant at the end of the 
pulley so that addition of oil should only 
be necessary at infrequent intervals. 

In addition to the features exclusive 
to this model have been added a number 
of improvements which were recently 
incorporated on the Advanced Six. These 
include an instrument panel of new de- 
sign and double filament lights of de- 
pressable beam type. The light switch 
is mounted on the steering wheel. Com- 
bination stop and tail light, artistic 
winged emblem on radiator cap and ther- 
mostat in cooling system, are other new 
features. 


The new instrument panel is oval in 
shape and carries the speedometer in the 
center. Below the speedometer is the 
ammeter, while the oil pressure gage is 
at the right and the hydrostatically 
operated gasoline gage is at the left. A 
light under the glass illumines all in- 
struments without giving annoying re- 
fiections. Below the instrument panel is 
the carburetor heat control which is now 
the same as on the Advanced Six. 


Chassis changes also include simplifi- 
cation of the rod construction from the 
cross shaft to the front wheel brakes. A 
single rod is now used instead of the 
double rod and intermediate lever. 


The Special Six coupe is now made 
with a steel rear quarter instead of the 
fabric onstruction formerly employed. 
The two tone color scheme is also used 
on all Special Six models, both open and 
closed. 
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New Four-Door Sedan and 
JEWETT LINE 


Mechanical Changes Include Larger Bore, 
Lighter Pistons, Bronze Backed 
Interchangeable Bearings, 
and an Air Cleaner 


By PAUL DUMAS 









Front side view of the four-door sedan. Note LTHOUGH no drastic mechanical 
color inserts at window recesses and stream- changes have been made in its 
R line headlamps Jewett line for 1927, the Paige-De- 
“a troit Motor Car Company announces an 
ee ae enlarged range of body models and sev- 
ee eral important improvements in both 
coach work and chassis. 
A. completely re-designed two-door 
, a | model called a brougham takes the place 
a_i ; of. the former coach, and, in addition, 
ot da a eh there is announced for immediate deliv- 
sage —— — ery, a new four-door sedan. Prices will 
be announced later. Two other body 
models, a business man’s coupe, and a 
four-passenger cabriolet roadster closely 
resembling the body of that type on the 
Paige chassis will be added within the 
next few months. The designation “de 
luxe” and “standard models” formerly 
used to indicate differences in finish, 
equipment, and appointments have been 
discontinued and the line for 1927 will 
be known as the series 6-45. 


Engine Bore Increased 


The chassis carries the same com- 
ponent units as last year, including four- 
wheel hydraulic brakes, but the bore of 
the Jewett-Continental engine has been 
increased 4 inch bringing it to a diam- 
eter of 2% in., with a stroke of 4% in. 
In connection with this change, which 
gives a total piston displacement of 185 
cu. in., as compared to 169 on the former 
engine, the cast iron pistons have been 
reduced in weight from 23 oz. each, to 
15% oz., which has been instrumental in 
stepping up the brake horsepower to 45 
from the former rating of 40. Federal 
Mogul bronze backed babbit lined main 
bearings, which are interchangeable in 
the maintenance field without hand fit- 














; | ting, now ta ace . er 
New Jewett two-door brougham which alee die nr a argh a 
supersedes the former coach. Disc - ype. . 
wheels are not supplied as regular 


equipment 


One of the main bearing caps show- 

ing method of oil supply grooves. The 

hole through smaller groove registers 

with ducts in casting so as to carry oil 
to the camshaft bearings 





20 Motor Ag: 








al 
its 


an 
V- 
yth 


Or 
Lce 
On, 


rill 
dy 


ely 
the 
the 
‘de 
rly 
ish, 
2en 
vill 


ym- 
ur- 
. of 
een 
4m- 
in. 
Lich 
185 
mer 
een 
, to 
1 in 
» 45 
eral 
nain 
> in 
fit- 


mer 
dis- 











Two-Door Brougham in 
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Interior of the four-door sedan. All 
metal interior trimming is walnut fin- 
ished with the door panels in inlay 
effect. The view at left shows metal 
walnut finished moulding on the top 
of the back of front seat cushion 


charge type air cleaner of AC make is 
now mounted on a vertical extension of 
the Johnson carburetor. 

“A device that functions like the rub- 
ber cushion drive in the Paige clutch 
member has been incorporated in the 
New Jewett. The assembly as applied 
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Save for increased 
bore  interchange- 
able type main 
bearings and the 
A.C. air cleaner the 
engine is the same 
as last year 


The center strut of the four-door sedan 
body is of wood and folded metal 
construction. Silk pull cords and robe 
rail are furnished as regular equipment 


to Jewett is of all metal construction, 
consisting of leaf spring cushion element 
inserted between the clutch driven disk 
and the clutch hub.” 

Miscellaneous chassis revisions include 
change in tire size, which has been in- 
creased from 29x4.75 in. to 30x5.25, in- 
stallation of the headlight dimmer con- 
troller at the center of the new all wood 
steering wheel, a 2-inch increase in the 
length of the gear shifter handle, and the 
lowering of the running boards which 
are now 1% inches closer to the ground. 

The new bodies are of composite con- 
struction incorporating narrow metallic 
front corner pillars and are featured in 
contour by the generous use of curves, 
and in exterior finish, by the utilization 
of lacquered, color inserts, on the win- 
dow recesses. As will be seen in the 
accompanying illustrations the roof line 
is curved from the rounded corners of 
the rear upperstructure to the front 
where it is extended to form an integral 
visor. In keeping with this a similar 
effect is carried out at the rear panel and 
also forward at the cowl. 

The new four-door sedan is lacquered 
in marine blue with black enamel upper- 
structure, and a cream stripe edging on 
the belt which is in marine blue. The 
marine blue window recesses also carry 
a cream stripe. The upholstery in this 











model is mohair of a gray blue shade 
with a walnut finished metal trim mould- 
ing fastened to the top of the front seat 
backing. Special interior features ex- 
clusive to this model are twin smoking 
sets, silk pull cords, robe rail, corner 
tonneau lights, and silk shades on both 
the rear and quarter windows. 

The two-door brougham, provided with 
adjustable individual front seats which 
have a fore and aft possible movement 
of approximately 4 inches, is finished in 
light beige lacquer below, and in fawn 
gray above the striped apple green belt. 
The upperstructure is black enamel with 
the window recesses lacquered in a light 
beige set off by a green stripe. Uphol- 
stery in the brougham is a blue gray 
corduroy into which is woven a diamond 
figure design. Compared to the former 
coach the front seat cushions in this 
model are considerably deeper. The rear 
window is provided with a silk shade and 
a single dome light is used to illuminate 
the tonneau. 


Equipment Is Improved 


Body features common to both models 
include outside door handles inlaid with 
mother of pearl, remote control type of 
inside handles, and rotary regulators on 
all windows. Comfort type seat springs 
are used in all seat cushions while foot 
and arm rests are provided for the rear 
seat passengers. 

The interior metal trim in both bodies 
is walnut finished throughout. This in- 
cludes the instrument board, garnish 
moldings, and the door panels with in- 
laid effect. All instruments are now 
grouped in an oval panel illuminated . 
from behind by two bulbs. 

Standard equipment on all models in- 
cludes in addition to the previously 
mentioned items, four Weed Levelizer 
shock absorbers, instrument board gaso- 
line gage, automatic windshield wiper, 
streamline shaped double bulb head- 
lights, rear view mirror, and a combina- 
tion stop and tail light. Artillery wheels 
are standard with dise type optional at 
small additional cost. 
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Photos of Three New 
Peerless Models 


HREE body models constitute the 
Peerless eight cylinder standard 





































line announced in last week’s is- ~_— 
sue of Motor Ace. Photographs of the ! 
three body styles are shown here. Two ' 
of these models, the five-passenger sedan 
and the five-passenger coupe, have a 
wheelbase of 126 inches and the seven- a 


passenger sedan has a wheelbase of 133 
inches. This line is known as the 8-69. 
Standard equipment is complete with 
bumpers and bumperettes, winter front, 
Watson Stabilators and a complete in- 
strument board. On the coupes a well 
finished trunk is standard equipment. 


Peerless Standard 

8-69 five passenger 

sedan, listing at 
$2995 











This five passenger 
coupe in the Peer- 
less 8-69 line lists 


as $2795 


Seven passenger se- 
dan in Peerless 
8-69 line, listing at 











New Chevrolet Truck Body 


DETROIT, Aug. 28.—Chevrolet Motor 
Co. announces the development of a 
distinct type of commercial body, built 
entirely within the organization for use 
on ,Chevrolet chassis. 

The outstanding feature is that prac- 
tically the same cab is used on all bodies. 
The cab is similar in many respects to 
a coupe in that it affords all the com- 
forts of the regular closed passenger 
body. Doors are 24 in. wide; windows 
are plate glass, and side windows are 
° ’ furnished with Ternstedt regulators. 
Pierce-Arrow’s New Two-Passenger Coupe The cab te Mieeme ands, Sees fetid 
. and striped in gold. Cowl lights are 
standard. 

The complete schedule of Chevrolet 
truck prices, F. O. B. Flint, follow: 

1 ton Commercial chassis, $375, 1 ton 
without cab, $495, 1 ton chassis and cab, 
$610, 1 ton chassis, cab and stake body, 
$680, 1 ton chassis, cab and grain body, 
$680, 1 ton panel delivery, $755. 





EREWITH is illustrated the new 

Pierce-Arrow two-passenger coupe 
which was announced in last week’s issue 
of MOTOR AGE. This new car in the 
Series 80 line is priced at $3,100 F.O.B. 
factory. It is finished in choice of six 
colors. The body is aluminum with per- 
manent top finished in black landau lea- 
ther. A rumble seat for two additional 
passengers is an optional feature. 
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TIRE REPAIRWOMAN. Mrs. E. 
Kauffman of Laytonville, Califor- 
nia, fixes ‘em while you wait. Any 
day as one passes on the famous 
Redwood Highway, Mrs. Kauff- 
man may be seen juggling the 
casings while gentlemen stand 
. by and watch. 


GRAHAM BROTHERS PLANT. 
After spending 781 hours of his 
spare time building the model 
shown below at the left, Phillip 
A. Reitz, an employee, was 
obliged to start all over because 
of extensive expansion. He seems 
undismayed as he contemplates 


his handiwork. 
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UNCLE SAM 
wants to know 


about GAS 


BUREAU OF STANDARDS EXPERTS 
are testing new high test and knock- 
less gasolines to find out if they really 
are. The tests are made at all tem- 
peratures and should tell a story. 





NORMAN NAIRN, right, who op- 
erates a bus line across the 
Arabian desert on Goodyear tires, 
cutting down the distance from 
London to Bagdad from 22 days 
to 8, shown at the Goodyear fac- 
tory with Vice-President Slusser. 
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PETE SEEMS PLEASED. Three things 
make him happy just now; the A. A. A. 
Championship medal, the “Knight of 
Speed”’ medal from Premier Mussolini 
and a new 1927 Buick which he is 


about to drive away from the factory. 
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NEW DEVICES IN ACCESSORIES 


Hot Water Heating System 


MPLOYING the same principle of 

heating as found in hot water plants 
installed in houses the Mot-Acs heating 
device is offered car owners by Mot-Acs, 
Inc., 42 Broadway, New York City. With 
this appliance heat for the interior of the 
car is obtained by passing about five 
per cent of the hot water from the cool- 








INSTALLATION 





Mot-Acs Heater 




















ing system through the Mot-Acs heater. 
A continuous stream of hot water is 
forced through the heater by the action 
of the engine’s water pump. 


Mot-Acs have no moving parts and 
therefore have nothing to cause mechan- 
ical trouble. The heaters are nickel 
plated and fit snugly to the floor. They 
warm up quickly and retain heat long 
after the engine is stopped. 


From 55 minutes to little more than an 
hour is required for installation. At- 
tachment is made to upper radiator hose 
where it enters the radiator, two % in. 
holes are drilled in the floor of the ear, 
and heater is screwed down. 





Horn Button for Essex 

HORN button for Essex which fits 

the center of the steering wheel is 
offered to the trade by Apco Mfg. Co., 
Providence, R. Il. It is termed the Apco 
Center Post Horn Button for Essex Cars. 
Installation is accomplished by removing 
the acorn nut in the center of the steer- 
ing wheel and the Apco button is screwed 
into place. An extra long wire is fur- 
nished to be connected to a convenient 
point behind the instrument board. 





Taylor Transmission for Fords 

| NCREASED load carrying capacity and 

greater flexibility are among the fea- 
tures claimed for the Johnson transmis- 
sion built by the Taylor Machine Co., 
1917 East 61st Street, Cleveland, O., for 
use on Ford cars. Four speeds forward 
and two reverse are provided. The orig- 
inal Ford transmission is retained and 
the Johnson transmission which is in- 
stalled directly behind Ford transmis- 
sion is used when greater power or speed 
is required. The necessary drawings and 
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instruction for making the installation 
are sent with each shipment which in- 
cludes a shortened drive shaft, a flange 
coupling for the drive shaft tube and two 
fork ends to be installed in place of the 
original radius rods. 


Northeaster Display Carton 

HE Northeaster horn is being put out 

in a new carton. While this new car- 

ton is similar to the original, it has a 

much snappier appearance and is partic- 

ularly suitable for display use. The pre- 

dominant color is orange, and the name 

and iljlustrations are featured in red and 
black. 


For Light and Ornament 
| = Boyce Moto-Meter Lite and Orna- 
ment Holder is the name of a new 
device being manufactured by the Moto- 
Meter Co., New York City. It is to be 
installed on the cowl of the car in front 
of and outside the windshield. 

This contrivance throws a concentrated 
beam of light forward on the Moto-Meter 
for night driving. Its red and green 
jewels on the sides serve as crossing 
signals and it provides a pedestal for 
such an ornament as a diving girl, 
flying bird, etc. To install such an orna- 
ment the small acorn which tops the 
accessory may be removed and the orna- 
ment substituted. The new device is fin- 
ished in nickel plate with appropriate 
decorations. Installation is accomplished 
by boring a small hole through the cowl 
and connecting a wire to the tail light 
terminal on the dash switch. 











Moto-Meter Lite and Holder 





Essex Horn Button 




















Detachable Waterproof Visor 
BRITTAIN's Detachable Waterproof 
Visor is a product of Grice & Harri- 
son, Ltd., 141-146 Sherborne Street, Birm- 
ingham, England. It is said to prevent 
dazzle of the sun, glare from approach- 














Detachable 


Waterproof Visor 




















ing headlights and bad vision. The de- 
vice will be supplied to suit any car and 
it comes in nickle, black enamel or brass 
finish. 





Apeo Headlight Brace 


ESIGNED to overcome _ conditions 

that tend to throw headlights out of 
focus the Apco Headlight Brace for Ford 
cars is being produced by the Apco Mfg. 
Co., Providence, R. I. Distortion of the 
Ford’s headlight focus frequently is 
caused by sagging fenders and the effect 
of the Apco installation is to draw the 
fenders into the correct position and hold 
them there. When installed the Apco 
Headlight Brace gives the appearance of 
a heavy channel bar between the two 
lamps punched for license plates similar 
to-braces on higher priced cars. 

The two ends of the brace hook around 
the lamp brackets right at the lamp, the 
cross bar turns up like a long turn- 
buckle, having one right and one lefthand 
threaded hook. No tools are required. 
The device is finished in a high lustre 
baked enamel and nickel plate. 





Felt Wiper Blade 


HE “U-V” Felt Wiper Blade is made 

for use on any type of automatic 
windshield wiper. The construction in- 
cludes a pressed steel holder of Packer- 
ized rust proof metal which holds the 
chemically treated felt. With this felt 
blade it is said that the operation of the 
wiper is only necessary for one minute 
after the rain, at which time the wiper 
can be shut off due to the fact that chem- 
ical action of the blade keeps the wind- 
shield clear for the duration of the storm. 
The principle employed is the same as 
that used in the “Presto-Felt” windshield 
wiper which has been on the market for 
a considerable period of time. The retail 
list price is 35 cents each and the wiper 
is supplied on cards containing either 
twelve or twenty-four wiper blades. The 
device is manufactured by the Universa!- 
Victor Co., Detroit, Mich. 
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1923 Star Timing and 
Pulley Data 


Q.—I would like to have the following 
information concerning a 1923 Star road- 
ster: How is the fan drive pulley re- 


moved from the end of the crankshaft?— 


Geo. A. Warner, High Ridge, Mo. 

The fan drive pulley is keyed to the 
shaft and is a tight drive fit. This can 
be removed by the aid of a puller. 

Q@.—After the timing chain becomes so 
loose that it cannot be adjusted by shift- 
ing the generator must it be replaced or 
can a link be taken out? 

This matter was discussed at consider- 
able length in the Sales and Service Ref- 
erence Number of Motor AGE under the 
article “Servicing Front End Chain,” be- 
ginning on page 50. 

Q.—How is either operation performed? 

All details regarding this are fully cov- 
ered in the article just referred to. 

@.—How are valves timed? 


The crankshaft sprocket has two teeth 
marked “O.” One mark should be down 
and to the right and the other should be 
down and to the left which gives dead 
center position as can be checked with 
the flywheel marks. Now counting the 
chain teeth there should be 17 between 
marks on crankshaft and generator 
sprockets and 10 between crankshaft and 
camshaft sprocket mark, including the 
teeth at the mark. This will give the 
proper timing for your camshaft. 

Q.—When should the breaker points 
open? 

The breaker points should be so ad- 
justed that they will open when the pis- 
ton on compression stroke is at top dead 
center with the ignition fully retarded. 


ee 


LIMBERING UP NEW CARS 


@.—Can you furnish us information as 
to proper method of limbering up a new 
automobile before delivery, that would be 
equivalent to a given number of miles on 
the road. We want to limber up our car 
so we can say to the purchaser that this 
car is ready for hard service, it has been 
limbered up by a special process which is 
equivalent to a thousand miles on the 
road, but has not been driven on the road. 
What we have in mind is simply jacking 
up the automobile and driving the engine 
with the car in gear by electric power 
until it is properly limbered. Will you 
please tell us how to do it?—Crutchfield 
Motor Co., Orangeburg, S. C. 


The idea is a good one, but the applica- 
tion of electric power is not as simple 
as it might be on a standard automobile. 
With compression released it might be 
possible to remove the hood, have an 
electric motor mounted up over the en- 
gine somewhere and use a belt to the fan 
pulley on the crankshaft. We do not 
believe this would be exactly equivalent 
to running the car on the road for vou 
would not have the pressure on bearines« 
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and cylinder walls that you would get in 
normal service. Accordingly the sur- 
faces would not be smoothed up to the 
same extent. Another possibility would 
be to run the engine under its own power 
with rear axle jacked up. To put a 
load on the engine you might remove the 
two rear wheels and in their place install 
standard hubs on which a four blade 
paddle wheel has been bolted. This 
would operate as a fan dynamometer and 
would put a load onthe engine similar 
to what it would have in normal opera- 
tion. 


If you do this it might be well to first 
check up a car on the road at 25 miles 
an hour and see where the throttle is 
set. Then install the two fans in place 
of the two rear wheels and again operate 
the car. You can now set the throttle at 
the same position and see what the 
speedometer reading is. This method 
can be used on cars where the speedom- 
eter is driven from the transmission. If 
you found it necessary to have a greater 
throttle opening it would show that you 
had too much fan effect, and it would be 
desirable to cut down the surface of the 
fan. This method would break in the 
car the same as running it except that 
the springs would not be operated, neith- 
er would the steering gear or front 
wheels, but these do not require break- 
ing in although it is desirable to run the 
engine in carefully before giving it har” 
service. 


o” 


Checking Connecting Rods 
for Balance 


@.—Would it be possible for you to give 
me some information regarding an accu- 
rate method of balancing connecting rods 
for a Ford race car?—A. Verlinden, 464 S. 
Logan, Denver, Colo. 

The connecting rods should weigh the 
same. The upper end should also weigh 
the same as well as the lower end. To 
check each end separately use a spring 
balance at one end and a knife edge at 
the other. For example in checking the 
lower end you could have a knife where 
the piston pin ordinarily goes. The con- 
necting rod would then pivot around the 
knife edge and you would check up the 
weight of the lower end. All rods should 
check the same when tested in this man- 
ner. You would then reverse the test 
and have the knife edge at the center 
of the lower bearing while the spring 
balance would check the weight regis- 
tered at the piston pin end of the rod. 





HERE’S THE BRONZE VALVE MAKER 


Q.—On page 31 of the July 22, 1926, 
issue of Moror AcE there appeared an 
article entitled “Who Makes’ These 
Valves?” These are made by the Ameri- 
can Metal Products Co., 34th and Burn- 
ham Sts., Milwaukee, Wis. This is a 
bronze valve of the type referred to in 
the Clearing House article.-—W. J. Blif- 
fert, Milwaukee, Wis. 








Readers’ Clearing House Index 


Meaning of numerals: 8-19-26-p28 
means that the article is in the August 
19, 1926, issue of Motor Age on page 28. 
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Large Building for Chevrolet Sales and Service 


@.—We have a corner lot 100x190 and 
are anticipating putting a two story build- 
ing on it. We have been Chevrolet deal- 
ers for 10 years and are now operating a 
service station, main office and sales room 
in a building 50x140, three stories high. 
We also have a used car store 50x140 and 
another salesroom 60x90. We would prob- 
ably continue to operate the latter store. 

It is our idea to divide this building into 
two sections from the front to the back, 
making the inside 40 front feet running 
back 190 feet, a used car store with the 
other 60 feet on the front running back 
about 50 feet, and the new car display 
room, with a parts department directly 
behind the salesroom and possibly with an 
entrance from the side street. We will 
possibly want a mezzanine office with 
broad stairway into the salesroom. This 
office would be used for the manager and 
accounting department and we want to get 
as much light as possible in same. There 
should be a sales office on the first floor 
for salesmen’s meetings and to use as a 
closing room. 

The back portion of the side of the 
building or about 90 feet will take care 
of a ramp to the second floor, wash and 
dope pits and quick repairs. The second 
floor to be divided into two halves, one 
for repair department and the other for 
new car storage and assembling. 

Vaguely the above is what we have in 
mind. We have a 1400 car contract for 
this year, operating about 20 new car 
salesmen and five used car salesmen, sell- 
ing about $5,000 worth of parts and acces- 
sories and $5,000 worth of Hercules bodies 
per month.—Edwards Motor Company, 
1620 Third Avenue, Birmingham, Ala. 


In our letter to you in reply to your 
original letter we suggested that 45 feet 
would be a better width for your used 
car show room than 40 feet. In working 
out the plan other features argue still 
more strongly that this be done. 

To make up for the 5 ft. of frontage 
which we have taken from your new car 
showroom we have added a little depth 
making it 60 ft. instead of 50 ft. 

To make a reasonably simple construc- 
tion we have placed a row of columns 
so that they would come in the partition 
between the two showrooms. These col- 
umns will support the girders and beams 
required to carry the second floor and 
continuing up will support the trusses 
carrying the roof. 

If these columns are placed 45 feet 
from the back wall they will give a fairly 
good garage space for small cars on the 
second floor and make the used car show- 
room capable of handling cars of all 
sizes much more easily. 

The shop, too, will be plenty wide at 
55 feet to handle small cars while with 
a width of 60 feet, it would be wider than 
necessary and the space saved from the 
other side would be wasted. 


We have not figured on a mezzanine 
for the reason that it seems a pity to 
raise the whole second floor 4 or 5 feet 
for the sake of this small area. An- 
other reason is that the ramp would have 
to be about 20 feet or more longer than 
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The feature of this plan is the large used car showroom. Evidently this dealer 
has a heavy turnover of used cars while disposing of his 1400 new cars 


it is and this would necessitate either a 
turn or the placing of it lengthwise of 
the building in which case it would ruin 
the service floor or the garage by cutting 
into one of them badly. The ramp as 
shown has a 20 per cent grade on the 
basis of the second floor being 13% feet 
above the first. 

While we have not worked it out in 
detail we are quite sure that a longer 
ramp would waste more space than you 
would gain by the use of the mezzanine 
unless it should be made larger than 
necessary for the office. If more office 
space is needed the stockroom and ac- 
cessory store could be shifted 13 feet 
to the rear, using the space of one of 
the rows of cars. 

We have not installed any windows at 
the rear of the building but if it is pos- 


sible some light would help out the 
greasing pit and the ramp although the 
ramp can be taken care of by skylight. 

We are suggesting girders for the sup- 
port of the second floor over the used 
car showroom as columns would limit 
the possibilities of handling and placing 
cars greatly; the two central columns 
in the new car showroom would not in- 
terfere to any great extent. 

We have left part of the service floor 
blank not knowing just what branches 
you wish to handle but there is plenty of 
room for almost anything. 

The only department that is short of 
space is the main floor garage and quick 
service station and it might be worth 
while to consider extending this over 
into the rear part of the used car show- 
room. 
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100 Pounds Compression 
at 9000 Ft. 


Q@.—We are building up a 1920 Stude- 
baker special six to put in the Annual 
Pike’s Peak races Labor Day. We would 
like to increase the engine R.P.M. to as 
near 4000 as possible and would like to 
know how much to plane off of the cylin- 
der head so as to have approximately 100 
lbs. compression at 9000 ft. elevation.— 
Taos Motor Co., Taos, N. Mex. 


We do not know the exact compres- 
sion of this engine but have assumed that 
it is 70 lbs. which, dividing by 14.7 would 
give a compression ratio of 4.7. On this 
basis, and calculating from the piston 
displacement of 288.6 cu. in. we find that 
the combustion chamber has a volume 
of 78 cu. in. At 9000 ft. the density of 


‘the atmosphere is .725 times the density 


at sea level. On this basis we figure 
that you would have to cut the combus- 
tion chamber size exactly in half in order 
to have 100 lbs. compression at 9000 ft. 
This, however, would give you a com- 
pression of 139 lbs. at sea level. To get 
100 lbs. compression at sea level you 
would need 69 per cent of the present 
combusion space. 

We doubt whether it would be prac- 
ticable to run the compression up this 
high although it might be possible if you 
use special fuel which is treated to pre- 
vent detonation. The extent of the 
change in the combustion chamber which 
this would require would probably ne- 
cessitate some other steps than merely 
planing off a certain amount of metal 
for you would probably run into trouble 
with interference of some sort if you 
tried to take off enough metal to cut the 
combustion chamber size down to 50 or 
70 per cent of its present size. 

Q.—We are completely rebuilding the 
engine, using light weight pistons and 
connecting rods and putting everything in 
perfect condition. We have lightened the 
flywheel, installed another oil pump and 
increased the size of the valves. We 
would like to know how much we can 
rebore the engine and still be just under 
the 300 cu. in. piston displacement limit. 

The bore at present is 3% in. and you 
can increase this to 3.550 in. which, with 
the 5 in. stroke will give a piston dis- 
placement of 297 cu. in. which is close 
enough to the limit. You do not wish io 
come too close or the technical commit- 
tee may find that you have bored the eyl- 
inders out one or two thousandths over- 
size which might throw you over the line 
and disqualify the car. Other informa- 
tion will be given by separate letter. 


SPEEDING UP THE WILLYS MODEL 70 


Q.—We have a customer who has one of 
the new Willys-Knight Model 70 sixes. 
The gear ratio in this car is 5.11 to 1 
and he would like to get a pair of gears 
that would give a higher road speed as 
all of his runs are over level concrete 
roads. We would very much appreciate 
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it if you could tell us where these gears 
could be obtained as we have written to 
the Willys factory and have not received 
a reply.—Ahrens & Schafman, 18 5S. 
LaSalle St., Aurora, III. 

The Willys factory does not make any 
other gearing for this car than the one 
that it now has. Inquiring among the 
manufacturers of special gears failed to 
disclose one who makes special gears for 
this car. They would, however, produce 
a pair specially for you if wanted but the 
cost would be prohibitive. The Willys 
service department seemed a little sur- 
prised that special gearing would be 
asked for and mentioned that these cars 
performed nicely at speeds of 65 M. P. H. 
and over. We would suggest that the car 
that you have be checked over for com- 
pression, timing, and the like for we 
feel certain that the regular gearing 
should give the owner all the speed that 
he would care to use if everything is in 
good shape. 


SHOP INKS 


That have been Found Useful 
Unloading New Cars 


Anyone unloading new cars from the box 
car will know how difficult it is with ordin- 
ary jacks to get the car out without damag- 
ing the running board. The natural thing 
to do is to cut the wheels as sharp as pos- 
sible in order to get out of the door and 
in doing this it throws the running board 
against the corner of the box car door. I 
use a piece of strap iron about % in. thick 
and 2 in. wide and the full length of the 
running board. This is lined with brake 
lining to prevent damaging the running 
board. There are also two U shaped pieces 
of iron, one at each end to hold the long 
piece in the proper position. The U shaped 
pieces are equipped with set screws for 
quickly attaching to the running board. In 
this way the moulding is perfectly protected. 
—E. A. Garner, c/o Citizens Auto Co., 411 
N. Flores St., San Antonio, Tex. 
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Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in the 
shop in a better or quicker way. For each 
one published $2.00 will be paid. When- 
ever possible the idea should be accom- 
panied by a sketch or diagram from which 
a drawing can be made. 


Engine Gallops When 
Idling 


@.—I have been a subscriber to Moror 
Ace for the past year and have enjoyed 
each copy. I have a question to ask in 
regard to a 1925 Hudson that will not idle 
smoothly. The engine lopes and sounds 
like too rich a mixture yet the carburetor 
adjustment does not affect the results 
materially. Have checked the timing and 
found it O. K. I refaced the valves and 
ground them in, also checked the seats 
with refacer but did not have to remove 
any metal. Have also cleaned out the 
carburetor thoroughly.—West Coast Serv- 
ice Station. 

Obviously loping of the engine must 
be due to uneven power impulses. A 
common cause of this is uneven com- 
pression which in your case might be 
due to inefficient piston seal. We would 
suggest that the compression of all 
cylinders be tested with a compression 
gauge and any unevenness corrected. 
Incomplete vaporization of the gasses 
also tends to give uneven charges to the 
cylinders especially at low speeds with 
the result that the motor runs very un- 
evenly. This condition can be corrected 
by applying more heat to the carburetor, 
by using more volatile fuel, or by break- 
ing up the incoming charge by means of 
one of the patented devices that are on 
the market for handling the heavy fuels 
encountered today. Uneven firing of the 
charge as a result of poor contact points, 
or unevenly spaced lugs would also cause 
trouble but we are inclined to believe 
that more complete atomization of the 
fuel will be the answer. 


ENGINE OVERHEATS 


Q.—I am having trouble with a model O 
1919 Hudson touring car overheating. I 
bought this car new in August, 1919, and 
have used it myself and taken very good 
care of it. This can has only run 33,000 
miles to date. Until three years ago I 
had no trouble with overheating, but since 
have always had more or less such trouble 
and during the hot weather I cannot make 
any long trips for this reason. Three 
years ago just before I had this trouble 
I had the cylinders all reground and new 
pistons and rings fitted. The motor has 
worked well ever since except for the 
overheating. I have examined the timing 
which I know is correct. New radiator 
core has been installed and all water hose 
connections are working without col- 
lapsing. Neither are my brakes dragging. 
The trouble seemed to be in running at 
speed more than 30 miles an hour. I lose 
considerable water and the motor imme- 
diately overheats.—C. T. Hegnes, Baltic, 
S. D. 


Between the water outlet from your 
motor and the radiator there is a ther- 
mostatic valve which retards the circu- 
lation of cooling waters to the motor 
until the motor has reached a tempera- 
ture of approximately 120 deg. It is 
quite likely that this valve has stuck and 
even after the motor has warmed up it 
still fails to open with the result that 
your motor would very seriously over- 
heat. 


2/ 








WREADERS CLEARING HOUSE 








Clearing Up Electrical Troubles 








Ordinary Cutout Gives 
No Regulation 


Q.—Please publish in Motor AGE a dia- 
gram showing how an ordinary cutout 
should be installed with a Remy gen- 
erator model 166. This style generator 
has a relay regulator mounted on one end 
of the generator and has two wires lead- 
ing from the generator to the relay— 
R. H. Reed, Heaton, N. D. 

An ordinary cutout cannot be used in 
place of the relay regulator unless some 
substitute means is suplied for getting 
regulation. The generator itself is a 
straight shunt machine with one end of 
the field grounded and the other brought 
out to a terminal. The other terminal is 
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Special Remy Regulation 


connected to the insulated brush. We 
are showing a diagram which gives the 
method of using a standard cutout in 
case you wish to improvise a means of 
regulating the current. This can be done 
with a two gang lighting switch having 
German silver resistance coils connected 
at the back. One of these coils should 
be twice the length of the other. 

As indicated in the diagram all of this 
resistance is in the field circuit which 
would give the lowest possible output. 
To get greater output you would pull out 
either of the two switch buttons or both 
of them. <A system of this sort is not 
automatic and necessitates having a 
careful driver who will watch the am- 
meter and regulate the charging current 
accordingly. It therefore is not ideal and 
if possible the regulation relay should 
be installed. The other ammeter wire 
would connect to the battery terminal 
of the starter switch. 





CHECKING SECONDARY CIRCUIT 


Q.—In wiring up an ignition coil how 
can you tell whether you have it cor- 
rectly wired so that there is the right 
kind of a return circuit for the secondary 
current.—Chicago Mechanic. 

The coil should first be tested with 
110 volt test points and a diagram made 
so that you know what the internal con- 
nections are like. You will either find 
that the secondary is connected to the 
primary winding or else the grounded 
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end is connected to the base plate of the 
coil or a separate terminal. In case the 
secondary is connected to the base plate 
it means the base of the coil must be 
grounded and if the coil is installed on 
a wooden dash, then a wire must be 
run from the base of the coil to the 
engine. The same applies if a separate 
terminal is used as the ground end of 
the secondary winding. Where the sec- 
ondary winding is connected to the pri- 
mary it means that the coil is designed 
to be used with a grounded system and 
the secondary spark after jumping the 
plugs will find its way back again due 
to the fact that the wiring is grounded. 





MAXWELL GENERATOR DIAGRAM 

Q.—We have a model 1920 Maxwell with 
Simms-Huff single unit starter generator 
which acts all right as a motor, but will 
not generate. The armature tests O. K. 
We would like an internal circuit diagram 
and suggestions for locating the trouble. 
The machine has seven brushes and there 
is one field lead which is not connected 
to anything.—Carl Schenk, Parkside Ga- 
rage, 44 LeRoy Ave., Buffalo, N. Y. 

We are showing a diagram in accord- 
ance with your request. Perhaps the 
field lead is one that should be grounded. 
At any rate it would be well to check 
up the field circuit with a diagram. By 
lifting the grounded main brushes you 
should be able to run current through 
the field and part of the armature by 
connecting from terminal to the frame of 
the machine. 
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Search for Cause of 


Hesitation 


Q.—We have a 1925 Standard Six Buick 
which gives trouble after slowing down. 
It seems to hesitate a moment when you 
try to accelerate, misses a shot or two 
and then goes ahead and runs perfectly. 
Wee have ground the valves, inspected the 
heat riser and completely overhauled the 
ignition system, also ground a little off 
the end of carburetor metering pin. It 
is impossible to get a good carburetor 
adjustment. When lean it stops and when 
adjusted as it should be it slows up and 
then stops.—V. W. Pitts, 14403 Delano 
St., Van Nuys, Calif. 

Would suggest your first checking the 
spark by removing a wire from a plug 
and holding it within xs in. of the engine 
while you imitate the engine speed at 
which the trouble occurs. ' 

If the spark is O. K. and does not miss, 
then leave the dash control of the cCar- 
buretor in the cold position and try 
operation of car. If this gives better 
operation, then it is likely that the 
throttle at the exhaust connection is 
opening too late and gives too much heat 
to the carburetor. Another possibility 
is that the small throttle in the con- 
nection near the carburetor is loose on 
the operating shaft due to screw work- 
ing loose. 

If none of these suggestions enable 
you to locate the trouble then would 
recommend sending the carburetor to the 
nearest authorized Marvel carburetor 
service station and have it re-calibrated 
for conditions and altitude in which you 
are operating. 
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Wiring diagram of 1920 Maxwell 
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Oil Pressure Drops 
1S to 2 


Q.—In regard to oil pump on an Over- 
land six, would like to have you explain 
the following: When the oil is at normal 
temperature it shows a pressure of about 
15, but after driving 50 miles it goes 
down to 2, never all the way down. The 
bearings are all tight and the outside 
connections are good. The oil screen is 
also clean. How do you raise the pres- 
sure on this pump. According to the 
instruction book accompanying the car 
it is under the timer case cover. How 
could the pressure of this pump be raised 
without injury. I have used heavy and 
medium oil. This all happened suddenly. 
—David Elsbery, Cando Motor Co., Cando, 
N. D. 


We are showing a cross-sectional view 
of the engine, transmission and clutch in 
the center of which you will see the oil 
pump. Your saying that the condition 
occurred suddenly leads us to believe it 
is a leaking connection or a poorly fitting 
bearing. We would suggest that you dis- 
connect the oil line at the left of the 
pump and from some outside source force 
oil through this connection to the. vari- 
ous parts of the engine. You can do this 
with the crankcase oil pan removed and 
with the engine stationary. This will en- 
able you to observe how the oil leaks 
from the various bearings and will en- 
able you to tell whether there is a leak 
in some part of the oil piping. The oil 
pressure spring and valve are indicated 
as items 10 and 11, but we do not believe 
there is anything wrong with the adjust- 
ment or you would not get the 15 Ibs. 
pressure at the start. It is possible that 
the pump gears have worn or what is 
more likely, that there is excessive side 
play. Side play should not exceed .003 
in. There might also be a leak in the 


suction line from the pump to the bot- 


tom of the crankease, although this 
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should cause trouble in getting the pump 
to start as it would tend to pump air in- 
stead of oil. 


WHY THE KNOCK? 

Q.—Some time ago we had a Maxwell 
four, 1922, come into our shop for having 
the valves ground, but we found the two 
center exhaust valve ports cracked so we 
ordered a replacement motor with four 
separate exhaust ports and installed it, 
but then was when our trouble com- 
menced. After 1,000 miles we cleaned out 
the carbon and again at 1800 miles, and 
then installed one extra head gasket, but 
now it knocks from carbon every 500 
miles. Whenever we cleaned the carbon 
out the knocking stopped. However, the 
carbon deposit is very slight. What can 
our trouble be? The timing is O. K. and 
a new set of spark plugs have been in- 
stalled and the motor does not pump any 
oil.—Jeffersen Auto Service, 107 W. ist 
St., Cedar Falls, Iowa. 

When you say you installed a service 
motor that is rather vague to us for it 
is quite possible that that may be any- 
thing from a practically new motor to 
one that is far from new. We would 
accordingly suggest that you check up 
on the piston clearance which may be 
contributing to this knock. It is also 
known that a lean carburetor mixture 
will aggravate the tendency to knock and 
it would be worth while to check the 
operation of this car with a little richer 
mixture. Motors made a few years ago 
were designed for operation on a little 
higher compression than is general prac- 
tice today due to the difference in the 
fuel that is available. We would suggest 
that you try the operation of this car 
with some of the special anti-knock or 
non-detonating fuels that are now avail- 
able. Also the ignition on this car is set 
so that with the igniter retarded the 
points will just begin to open when the 
piston has travelled 3/64 of an inch down 
on the power stroke. 
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Overland Six Engine Showing Oil Lines 
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Making Stationary Engine 
from a Ford 


Q.—I find in the June 3rd issue of 
Motor AcE a Clearing House article about 
using a Ford engine for stationary work. 
Please tell me more about this. I intend 
to rig up a Ford engine for a farmer who 
wishes to use it for sawing wood. Where 
and how would you attach the drive pulley? 
What size should the drive pulley be and 
what size should the pulley on the saw 
be? Also advise where governors for the 
Ford engine may be purchased.—Carlos 
Farris, Tilford, Ky. 


It might be possible to install a pulley 
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Pulley mounted on driveshaft 


on the front of the crankshaft or at the 
rear of the transmission. Neither in- 
stallation would be desirable however, for 
plain bearings are used in each case 
and the pull of the belt would produce 
rapid wear on these bearings. One sug- 
gestion is that you use a regular Ford 
propeller shaft and torque tube having 
the regular universal connected at the 
rear of the transmission just as if you 
where installing the engine in acar. In- 
stead of having the rear of the torque 
tube connected to the rear axle, however, 
it should be supported on a substantial 
stand which will have to be anchored 
and securely braced to withstand the 
pull of the belt. 


Our suggestion is that you construct a 
pulley which will go on the rear of the 
propeller shaft where the bevel pinion 
would ordinarily go. The general nature 
of this construction is shown in the il- 
lustration we are publishing. We do not 
know how fast your saw is supposed to 
run. If it needs to run 600 R.P.M. then 
you need a pulley on the saw twice as 
big as the pulley at the propeller shaft. 
This will enable the engine to run 1200 
R.P.M. If the saw should run 400 R.P.M. 
then the pulley should be three times as 
big as the one on the propeller shaft 
which will enable the engine to run 1200 
R.P.M. Source of supply on governors 
will be given by separate letter. 
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Some Talk About Small Cars and Old Ones 


She’s a Good Old Car 


Upper Darby, Pa. 1006 Larchmont, Ave. 
To the Editor of MOTOR AGE: 

The following paragraphs from one of the editorials in 
your August 19 issue— 

“The car of today is incomparably superior to the car 
of three or even two years ago. Improvements that have 
not been spectacular and thus may have escaped public 
notice have been made so that in the matter of perform- 
ance, comfort, speed, safety and convenience the modern 
vehicle far surpasses its older brothers. Several manu- 
facturers who no longer produce yearly models are con- 
stantly incorporating improvements in their vehicles. 

“Taking it all in all the chap with a car to trade that 
is as much as three years old has a pretty antiquated 
old cart.” 

—cause me to rise and make the following remarks: 

I have a car. It’s nine years old—a Cadillac 55. 
gone 40,000 miles. 

It’s going yet—and I’ll put it up against any car selling 
new at the same price, in any test of power, speed, hill- 
climbing ability or other supposedly desirable character- 
istics, including comfort and safety. If it doesn’t come 
within 10 per cent of the new car on the records, I'll 
buy you a hat. 


My car hasn’t four-wheel brakes—nor an oil filter—nor 
an air cleaner—nor a one-piece windshield—nor any other 
1926 thingumamabobs or doogadgets. But it starts when 
I want it to, and stops ditto, and gets me there and back 
at the rate of 12 miles to the gallon and 15,000 miles to 
a set of tires—with an annual bill for repairs and adjust- 
ments that averages well under $100. 


I just came back from a ten-day trip through New York 
and Ontario; covered 1700 miles in seven days of actual 
driving. Three hundred forty miles in 12 hours on the 
last day. Made just one forced stop—a flat tire on the 
first day out. Never lifted the hood except to put in oil. 
Didn’t even put in a drop of water on the trip—that’s 
what a good condenser does for you. 


Went from Toronto to Windermere, Ont.—140 miles 
most of it over loose gravel and dirt—in four hours; 
came back over the same route in 3 hrs., 45 minutes; and 
passed a lot of good 1926 cars there and elsewhere, espe- 
cially on the hills! ; 

If there’s a car of today that can perform in a manner 
“incomparably superior” to that, I want to see it. Show 
me such a car selling at five times the market value of my 
car, and you’ve made a sale—and there won’t be any 
“trade-in” to worry about, either; I’m keeping the Cad- 
illac. But until I can find that car, at that price, I don’t 
see any sound reason for buying a new one. 


My own opinion—which nobody asked for—of the aver- 
age 1926 car is that it’s very similar to the 1926 house: 
artistic finish and not much “guts,” if you’ll pardon the 
expression. Hardwood floors, tiled baths and cardboard 
walls; two-tone lacquer, mahogany instrument boards and 
a two-year engine. I want to see some of these present- 
day cars when they’re nine years old! 


Cordially yours, | 
C. R. LONG. 


It’s 


Has Invented a Two-Cycle Engine 


Portland, Ore. 
To the Editor of MOTOR AGE: 

In answer to Mr. F. T. Mudd’s letter in your magazine 
of August 12, 1926, will say that I also have been disap- 
pointed in the European type cars brought out so far and 
they do not seem to be as much of a European type car 
as some of the older cars that have been discontinued 
several years. 

I believe Mr. Mudd will get the type car eventually that 
he is wanting, but it may be some time before he can get 
a 100 cu. in. motor that will do 50 miles per gallon. I am 
not interested in the buying of a car, as Mr. Mudd is, but 
interested in the mechanical end, so am enclosing a copy 
of a patent I have on a two cycle engine which I am sure 
would do the trick if properly designed. 

I am also enclosing a sketch of a motor of six cylinders 
which would be very short and very simple in construc- 
tion with two throw crankshaft (or could be made six 
in a row). 

As a two cycle engine does not have a bearing knock 
from a loose bearing you would not have the same trou- 
bles you have with a four cycle V motor with crank pin 
bearings. With this construction you would not have 
the crankcase compression which is the cause of most of 
two cycle troubles due to compression loss through main 
bearings and not being able to lubricate the motor prop- 
erly at all with the old system. 

With this construction you could lubricate the motor 
more thoroughly than with four cycle, as you do not have 
the suction stroke of the working piston to pull oil into 
working cylinder as with four cycle. 

As a two cycle motor is almost free from carbon trou- 
ble and never knocks on account of loose bearings and with 
a good force feed oiling system, and other parts constructed 
properly, it ought to be possible to make a car that could 
be put out with a guarantee, as good as a guarantee that 
a company put on a Knight motor a few years ago. 

Yours very truly, 


WM. E. DEISCH, 
1348 E. Madison St. 


Others Liked This Article, Too 


Waterloo, Iowa. 





To the Editor of MOTOR AGE: 

I want to congratulate your publication on the article 
in your June 10th issue, ““A Banker’s View of How Used 
Car Traders Skin Dealers.” I believe articles along educa- 
tional lines as this one appears to me will help dealers 
wake up to the used car situation far more than the many 
cure-alls that are being offered every day. 

I am sure if the bankers of some of our local high- 
traders would take a stand as the banker states in this 
article it would have a big tendency to clear up the situa- 
tion as I believe it is no different here there in any other 
city of comparative size. 

Yours very truly, 


COLLORD-HULL COMPANY, 
Frank Collord, Jr., Manager. 
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NEW AND 


Simplicity Jack 


Designed for ruggedness, practical 
utility and speedy service the “Simplic- 
ity” jack is recommended to garages and 
service stations by the Standard Equip- 
ment Company, Hales Corners, Wis. 
With this jack it is said the car will stay 
“put,” not getting away or tipping over. 
Lifting tool has three adjustments and a 
double grip. The lifting capacity is 3000 
pounds with an overall length of 68 in. 
The height of the lifting tool is adjust- 
able from 11% in. to 18% in. This jack, 
weighing 30 pounds and finished in black 
and gray enamel, will fit any car. 


(wea 


Little Giant Hydraulic Jack 


One of the new products of the Stand- 
ard Equipment Company, Hales Corners, 
Wis., is the “Little Giant Hydraulic 
Jack,” which is especially designed for 
heavy trucks, motor buses, fire depart- 
ment equipment, factory assembly work 
and other heavy duty purposes. Employ- 
ing the hydraulic principle, operation of 
this jack is greatly facilitated. The 
capacity of the “Little Giant” is 12 tons. 
Base measures 27 in. by 16 in. The 
weight is 200 pounds. 





Jiffy Jordan Motor Tester 


Jordan Machine Tool Company, 1854 
East 28th street, Minneapolis, has placed 
on the market an apparatus with which 
to diagnose engine troubles before at- 
tempting overhaul or repairs. With this 
appliance it is claimed the true condition 
of the engine may be determined and any 
internal or external troubles located. 
The device is called the Jiffy Jordan Mo- 
tor Tester. It consists of an electric ap- 
paratus, pressure and vacuum pump, 
stethoscope and ear phones and a set of 
compression gages. 

The electric apparatus has eight wires, 
numbered one to eight, to be connected to 
corresponding spark plugs and a ground 
wire. In using this apparatus the en- 
gine is speeded up to the equivalent of 
29 M.P.H., then by turning the dial on 
the instrument box to the number corre- 
sponding to the number of the cylinder 
to be tested and by pressing down on the 
dial all remaining cylinders except the 
one being tested are then shorted out, 
thus eliminating all engine noises except 
in the cylinder under test. This enables 
the operator to tell instantly it is claimed 
in which cylinder .or cylinders trouble 
is located. 

The pressure gages are connected into 
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Sim plicity Jack 




















the spark plug holes and it is said will 
show at a glance the weak cylinders as 
well as locate any gummy or sticky 
valves, weak or bent valve spring. 

After the gage test the vacuum and 
pressure pump is connected to spark plug 
hole by means of special fittings; the 
end of the tube connected to the ear 
phones is placed in the crankcase 
through the breather pipe and the ear 
phones in the ears. The piston is then 
brought to top dead center. Short quick 
strokes of the pump with the piston in 
this position bring out any looseness in 
the connecting rod and wrist pin, then 
by moving the piston down halfway in 
the cylinder worn and scored cylinder 
walls and piston slaps are detected. 

After this test has been made the en- 
gine is run at a slow speed and the 
stethoscope and ear phones are used to 
locate any worn bearings in the cam 
shaft, generator shaft and any looseness 
in the timing gears. As the test is made 
a detailed record is kept of the condi- 
tion of each cylinder. 
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Nu-Way Soldering Tool 





The Squarod 


The Squarod is the name of a new de- 
vice for checking the alignment of con- 
necting rod and piston before replacing 
in the engine. The feature of this piece 
of shop equipment is the sliding square 
which makes it possible to check for 
alignment in all directions and gives 
the added convenience of easy adjust- 
ment up to the side of the piston. 

Another advantage of the sliding 
Square is that when alignment is not per- 
fect, the square can be slid back, the 
rod straightened without removing from 
the mandrel and the square again used 
to see if the alignment is correct. This 
is an important time saving feature. The 
necessity of checking the alignment of 
rods and pistons is understood when it 
is realized that elusive knocks and mys- 
terious oil pumping trouble are often 
due to pistons which do not line up per- 
fectly with the cylinder bores. 

The base on which the sliding square 
is mounted holds mandrels of various 
group sizes to hold the different connect- 
ing rod assemblies. The fixture is man- 
ufactured by the George H. Blettner Co., 
1841 West Jackson Blvd. 





Nu-Way Soldering Tool 

The J. C. McAdams Co., Long Island 
City, N. Y., has just brought out an 
electric soldering tool, designed to use 
the current of an ordinary 6-volt storage 
battery. The device known as the Nu- 
Way is said to work on the same prin- 
ciple as spot welding and has the feature 
of reaching working temperatures prac- 
tically instantaneously. In use the tool 
is connected to one pole of the battery, 
or the lighting circuit may be tapped by 
means of the familiar bell ringing trans- 
former. The object to be soldered is at- 
tached to the other pole and when con- 
tact is made between the two the circuit 
is closed. The Nu-Way is equipped with 
a carbon point which acts as a resistance 
unit and generates enough heat to do the 
soldering. | 


Tru-Drum Lathe 


The Tru-Drum Lathe, which was de- 
scribed and illustrated in the July 15 issue 
of Motor AGE, is being distributed nation- 
ally by the Manufacturers’ Auto Equip- 
ment Co., 406 South Main St., Los An- 
geles. This company also. distributes 
the Blake Brake and Clutch relining 
machine. 
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Red Head and Valvy Fix Up an Armature 

(Continued from page 13) 
the point on bar No. 2 goes to bar No. 3, while the point 
on bar No. 1 goes to bar No. 2. This means that we have 
the same relative connection and the current through coil 
“B” should have a similar effect to the current through 
‘““A” and should attract the same end of the compass 
needle.” 

As Red was explaining the procedure to Jake, Valvy 
started to play with the armature and the test points. 
Suddenly he let out a yell. 

“You guessed it that time,” he shouted. 
compass.” 

Jake and the Red Head turned to see what Valvy was 
doing and sure enough, at the third pair of bars (No. 3 
and No. 4, coil “C’’) the white end of the compass needle 
was pointing toward the armature, while at the first two 
coils tested, the black end was attracted. 

“That’s the trouble all right,” said the Red Head. 
“There’s one other thing we want to find out, however. 
We may have one coil reversed or we may have the leads 
of bars No. 3 and No. 4 reversed. The compass test does 
not tell the difference, but we can find out by checking 
the resistance from bar to bar with a battery and am- 
meter as shown in this other sketch. (Fig. 3). 

“If one coil only is reversed, it does not affect the re- 
sistance, but if two pairs of commutator connections are 
misplaced it puts the resistance of two coils between bars 
No. 4 and No. 5 and also between bars No. 2 and No. 38. 
It also makes the resistance from bar No. 5 to No. 3 only 
that of one coil and does the same with the resistance 
from bar No. 2 to No. 4. Using one cell of the battery 
we will get a reading of perhaps 28 amperes with the two 
test points touching each other, a reading of perhaps 20 
amperes with one coil in the circuit and about 10 am- 
peres when two coils are in circuit. In this way we can 
easily check the connections.” 

Jake had taken in all the theory that Red was handing 
out, but when the explanation was finished he had a very 
practical question to ask. 

“How are we going to fix up this armature, or will it 
be necessary to send it back?” he wanted to know. 

“If we had time we would send it back, but as your 
customer is coming in for his car we better make the 
change in the commutator connections and see what 
happens.” 

“That’s all right,” said Jake. “Except I do not know 
whether I have a soldering iron big enough to heat up 
the commutator properly.” 

“Then we will do the trick with battery current and a 
piece of carbon,” said Red. “If we had time we would 
rig up a good outfit (Fig. 4) but in a pinch it is possible 
to take a carbon brush and hold it, together with one of 
the battery leads, in a pair of pliers. The scheme of 
using battery current is shown in this sketch where the 
armature is held by means of a piece of copper wrapped 
around the commutator. This makes connections to the 
bars we want to work on and at the same time makes a 
good way of clamping the commutator in the vise. 

“One terminal of the battery is connected to the vise 
and when we touch the carbon point to a commutator 
bar we get a short circuit through the carbon which gen- 
erates an intense heat at the tip. This heat will be trans- 
mitted through the commutator bar to the solder in the 
riser and we can easily lift out the leads that are reversed 
and replace them. A big soldering iron does the same 
thing, but the average shop does not have one and they 
take so long to heat up. This other trick is a handy one 
to know about, for it simplifies soldering around the car 
by making use of the battery as a source of heat.” 
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“Look at this 


Says Every Family Needs Two Cars 


Indianapolis, Indiana. 
To the Editor of MoToR AGE: 

Like F. T. Mudd of Falls City, Nebraska, I hoped that 
the Whippet would be much smaller. Practically every 
family needs at least two cars and one of them should be 
not more than 36 in. or 40 in. tread, seats for not more 
than two passengers, weight not more than 600 pounds, 
then our parking problems would be less serious, our 
dwindling gasoline supply would last longer and our 
streets would be wide enough. 

Of course we have a full size automobile but for over 
twelve years I have been driving a little car of the above 
description. I get through congested traffic much more 
rapidly and my parking difficulties even in Indianapolis 
are almost nil when compared with the trouble I expe- 
rience when driving my big car downtown. 

The amount of transportation I get for a dollar is most 
satisfactory. True, occasionally some addle-brained idiot 
laughs at the little car. He should not be blamed but 
pitied, his parents probably ridiculed the first automobile 
they saw, and imbecility is hereditary. 

The little car is fitted with top, windshield, side cur- 
tains and electric lights. It has been driven over 60,000 
miles, is still in good condition. The 28x3 tires last 
about 41% years. 

Almost daily I am asked where such a car can be 
bought—I don’t know. 

CHAS. A. TRASK. 
615 E. 20th Street. 





Used Car Problem Hits Argentina 


The used car problem is confronting automotive dealers 
in Argentina for the first time, the Automotive Division 
of the Department of Commerce learns through consular 
dispatches. 

It is stated that up to the close of 1925 the question 
of used cars presented no serious difficulty, but during 
the present year this problem has received serious con- 
sideration. It is estimated in Argentina, there are ap- 
proximately 175,000 passengers cars in operation, of 
which 100,000 are less than two years old. 

Only three or four dealers will take in used cars and 
the disposition of trade-ins is therefore left to the would- 
be purchaser of the new car. 





Federal Aid Cooperation by States Now 
100 Per Cent, Says Bureau 


For the first time the States now are co-operating 100 
per cent in the Federal aid highway improvement work 
of the Bureau of Roads of the Department of Agricu!- 
ture, it is announced by Thomas H. McDonald, chief of 
the bureau at Washington. Montana, the one State which 
had failed to take up its share of the obligations, he said, 
now is joined in the participative work and is financing 
its part of the Federal aid program in its domain. 





Farmers Sell Accessories at Roadside Stands 


Automobile accessories are being sold by farmers who 
conduct roadside markets for the sale of vegetables, fruit 
and other products, it is announced here by the Depart- 
ment of Agriculture. The Department says the markets 
are beginning to organize and it is believed this fact 
caused them to take on the side line of accessories. 
Among those said to have organized are farmers in eighi 
counties of New Jersey and a group at St. Joseph, Mich. 
The organization rules set down certain regulatory stand- 
ards to which the subscribing members must conform. 


Motor Age 
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EDITORIAL, 


Making Brake Tests Compulsory 


N interesting item in last week’s automotive news, 
as reported by Motor AGE, was the information 
that the city of Oakland, California, is planning 

to require periodic inspection of the brakes on all auto- 
motive vehicles operating in that city. The proposed 
city ordinance, which has already been drawn up, would 
require every driver of a passenger car or truck to carry 
an up-to-date test certificate at all times. 

This measure is proposed, of course, in the interest 
of public safety. Since the safety of the driver and his 
passengers are vitally concerned it should not be neces- 
sary to resort to legal compulsion to bring about the 
maintenance of good brakes on all motor vehicles. To 
drive a motor vehicle without good brakes is so 
obviously dangerous under present traffic conditions 
that it hardly seems possible any one would be so reck- 
less as to undertake it. And yet wherever tests are 
held a large proportion of the cars are found to be in 
need of some sort of brake service. 

We cannot help feeling that the automotive main- 
tenance industry bears some responsibility for this 
condition. It has not been made easy enough for car 
owners to have their brakes serviced. There are too 
many shops that are not able to quote a price in advance 
for the work nor to tell definitely when the job will 
be done. 

If more shops would do the following things there 
would be less need of laws to require brake inspection: 


1. Advertise brake service. 


2. Quote a flat price for a definite and complete job. 


3. Install equipment to do the job speedily and well 
at reasonable cost. 

4. Guarantee the work and the materials used. 

5. Invite the customer to come back at regular 
intervals in order to keep his brakes in best condition. 

6. Make it as easy as possible for the customer to 
drive in tor brake service. 

When the trade properly provides for a complete 
and satisfactory service and then makes it easy for 
owners to get that service there will be less need of 
compulsory brake inspection laws. 





The Shops at the Shows 


HERE is mounting interest in good shop equip- 
ment in view of the great play that will be given 
the maintenance end of the industry at the 
national and sectional shows next winter. It is pro- 
posed to have at Chicago and New York displays of 
practically all tools that are used in the servicing of the 
modern automobile and there will be an ideal shop 
layout suggestion. Power will be supplied to operate 
such tools as require it. 
Two good results are expected to come from these 
exhibitions. In the first place the dealers who attend 
these shows will have the opportunity to see and learn 
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about the full line of equipment available for the 
bettering of their service facilities, and in the second 
place the public will be given a better conception of 
the equipment required for good motor car maintenance 
and will learn more about what can be accomplished 
to keep cars in good running condition. 

There is no doubt that the public is in need of 
education along the lines of motor car maintenance. It 
happens far too often that cars are allowed to go 
without mechanical attention that might greatly pro- 
long their useful service simply because the owner does 
not know how well and how cheaply the work may be 
done. Experience with unreliable shops also holds 
many persons back from having needed repairs made. 

The attention that will be focused on maintenance 
this winter will give the reliable shops that guarantee 
their work an opportunity to put themselves before the 
public under very favorable auspices and thus build 
up their own businesses. 


Sell the Two Car Idea 
LOT of folks who want new cars know they can’t 
get much for their old ones. And yet they 
probably are preparing to trade the old one in for 
whatever it will bring and thus give the dealer another sec- 
ond hand vehicle to dispose of in competition with his pres- 
ent stock. How much better it would be to convince that 
owner of the desirability of keeping the old car and fixing 
it up for utility purposes. It probably would not cost 
much to put the old car in shape to give a great many 
more miles of satisfactory transportation. A number otf 
dealers have tried this idea, which was first set forth in 
Motor AGE more than a year ago, with considerable 
success. 





Well Bought Is Half Sold 


GAIN we say to the retail dealer: It pays to buy 

well. The test of good buying is not how 

cheaply a given article may be bought, but how 

good it is, how far the seller will stand behind it and 

how well it stands in the regard of the ultimately con- 

suming public which consummates all 
transactions. 


commercial 


An important function of the retail dealer is buying 
merchandise for resale. He cannot expect to conduct 
a profitable business unless he exercises intelligence in 
buying the merchandise that he offers for sale. 

If he carefully selects the lines he handles to be sure 
that they are of high quality and have good public 
acceptance, or such merit that they can be given that 
public acceptance, and then establishes a good source ot 
supply, dependable and honest, much of his problem 1s 
solved. 

A good source of supply is the first requisite in good 
buying. 
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OUTPUT RUNS WELL AHEAD 





Seven Months 8 Per Cent 
Better Than 1925 Period 


Total for July of 355,446 Is 
Less Than Figure for 
July Year Ago 





WASHINGTON, Aug. 28.—July produc- 
tion of motor vehicles in the United 
States, as reported to the Department of 
Commerce, was 355,446 cars and trucks. 
Of this figure 315,861 were passenger 
cars and 39,585 were trucks. The July 
total compares with 383,652 passenger 
cars and trucks in June and 389,009 in 
July of last year. Canadian figures for 
July are not yet available. 

Production for the first seven months 
in the United States was 2,680,317 cars 
and trucks, compared with 2,484,254 in 
the same period last year, an increase 
of 196,063 cars and trucks or about 8 
per cent. 

The United States 
table follows: 


1926 production 


Month Cars Trucks Total 
January ......... 272,922 29,763 302,685 
February ..... 319,763 37,608 357,371 
March ............ 581,116 44,848 425,964 
Gee ..:.....:.. .. 383,907 50,314 434,221 
May ....... oe 373,140 47,838 420,978 
I 339,542 44,110 383,652 
ae meee 315,861 39,585 355,446 
7 months........2,386,251 294,066 2,680,317 


—_—_—_—_ ——__ -— 


Half Million Dollar Order 
BOSTON, Aug. 26.—Sales Manager 
George N. Crittenden, of the Lovejoy 
Manufacturing Co., has written the larg- 
est order ever received by the company 
for Lovejoy shock absorbers having 
signed up the Noyes-Buick Company, 
wholesale distributors for the Buick line 
for approximately 25,000 sets or more 
than half a million dollars worth. The 
Noyes-Buick Company will market them 

through its branches and dealers. 





Auburn Gets Anstead Plant 
INDIANAPOLIS, Aug. 27.—The real 
estate and buildings of the Anstead Engi- 
neering Company at Connersville were 
sold yesterday at Connersville by ap- 
proval of Judge E. Ralph Mimelick, of 
the Fayette Circuit Court, to E. L. 
Ricketts, Connersville banker, acting for 
the Auburn Automobile Company. The 
Ansted plant was formerly used in the 
production of Ansted engines, which 
were employed on the Lexington and on 
other cars. The plants have been prac- 

tically idle for alomst two years. 





Moon Adds Another Plant 
ST. LOUIS, Aug. 28.—Moon Motor Car 
Company announces acquisition of the 
building and manufacturing facilities of 
the Moon Brothers Mfg. Co. plant located 
at Gano and McKissock avenues which 
will be used for trimming and paint 
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work. This move was made necessary, 
it is declared by company officials, by 
the large number of orders on hand for 
the Jubilee Moon Six-Sixty which re- 
cently was put into production. 

“It was found by operating our own 
trimming and painting department in 
larger quarters,” said Carl Burst, vice- 
president and works manager, “that the 
cause of economy could be furthered and 
production speeded up accordingly.” 

The facilities acquired are thoroughly 
modern and include all the equipment 
necessary for the automobile company’s 
purposes. The move was in line with 
the company’s program to build all its 
bodies complete in its own plant “in the 
not far distant future.” It is indicated 
that Moon soon will be building com- 
plete bodies at the rate of 2500 a month. 





G. M. Denies Mack Rumor 

NEW YORK, Aug. 28.—Current rumors 
that General Motors Corporation was 
negotiating for the control of Mack 
Trucks, Inc., were denied here by an 
official of the latter company. 

“There has been no offer made by Gen- 
eral Motors to buy control,” he said, “and 
so far as the directors of the company 
know, General Motors has no interest in 
the company. I know of no immediate 
developments on which the _ present 
speculation in stock is based. The di- 
rectors do not contemplate raising the 
dividend or paying an extra in either 
cash or stock.” 


Factory Host to 800 Dealers 

DETROIT, Aug. 28.—More than 800 
Paige and Jewett dealers were guests of 
the Paige-Detroit Motor Car Co. this 
week at the annual national sales con- 
vention. 

After Mayor John W. Smith and Harry 
M. Jewett, president of the company, 
welcomed the visitors at the Book Cadil- 
lac Hotel, they were taken to the factory 
to view a complete exhibit of Paige and 
Jewett cars, service equipment and 
advertising. After luncheon the visitors 
inspected the factory. 

At dinner the first day President Jewett 
was the principal speaker. Other factory 
officials were heard the second day. 





Buick Sales Much Higher 
NEW YORK, August 28.—Retail deliv- 
eries for the fiscal year 1926 ending July 
31, of 240,424 cars as reported by E. F. 
Strong, general sales manager of the 
Buick Motor Car Company, exceed the 
best previous sales of any previous fiscal 
year for Buick by a total of 69,375 cars. 
Production for the same twelve months 
period was reported at 240,512. 
Assistant to Campbell 
NEW YORK, Aug. 28.—T. S. Johnson 
has been named assistant to Vice-presi- 
dent Colin Campbell, of Durant Motors, 
Ine., in charge of Flint selling. His 
office is at 1819 Broadway. He will 
continue supervision of the New York 
Flint branch. 


Autocar Adds to Line 

NEW YORK, Aug. 28.—Following a 
two-day conference of branch managers 
at the Ardmore, Pa., factory, the New 
York offices of the Autocar Company 
announced several additions to the com- 
pany’s line of motor trucks. 

The additions include trucks with the 
engine in front under the hood. 

President L. L. Woodward stated that 
the company will not abandon the 
policy of “engine under the seat” design 
which it has followed for years. He 
pointed out that this design has the great 
advantage of giving the truck a short 
wheelbase and a consequent ease in 
handling in modern traffic. The new 
models will be additions and not replace- 
ments, he said. 

Another addition is a delivery car 
which according to the company an- 
nouncement, is of “conventional design 
and smart appearance.” All additional 
models will be made entirely in the 
Autocar factory and will have the same 
four-cylinder motors, the same trans- 
mission and the same rear axle. 





Expects Reeord Fall 

DETROIT, Aug. 28.—The Hupp Motor 
Car Corp. looks forward to the greatest 
fall business in its history, according to 
O. C. Hutchinson, general sales manager. 
He bases his statement on a survey of 
business conditions in the United States 
and Canada. 

“General prosperous conditions prevail 
in the entire North American continent,” 
he said, “with practically no evidences of 
inflation or over-spending.” 

Hupmobile, which has been breaking 
all production records this year, expects 
August and September shipments to more 
than double corresponding months a 
yéar ago. 





No. 1,750,000 for DB 
DETROIT, Aug. 28.—Dodge Brothers, 
Inc., on August 23 manufactured car 
number 1,750,000, an all steel special 
sedan, just 11 years, 9 months and % 
days after the first Dodge Brothers car 


was made. The car was shipped to S. A. 
Stephens, Dodge Brothers dealer at 
Buffalo. 


Since the first car was made, Nov. 14, 
1914, the Dodge Brothers factory has 
been increased from 30 acres of floor 
space to 130 acres. 

Two years lacking 19 days were re- 
quired to build the first 100,000 cars. 
Car No. 500,000 was completed June 3'), 
1920; car No. 750,000, July 21, 1922 and 
ear No. 1,000,000 on Dec. 12, 1923. Car 
No. 1,500,000 left the line Jan. 14, this 
year. 





Stewart-Warner Profits 

CHICAGO, Aug. 28.—Stewart-Warner 
Speedometer Corp. and subsidiaries r°- 
port net profit of $3,121,815 for the first 
six months of 1926 after expenses, dis- 
counts, depreciation and Federal taxes. 
For the June quarter. profit ws 
$2,022,731. After dividends of $1,816,9°5 
profit and loss surplus was $6,408,159. 


Motor Ace 
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Promotions by Velie 

MOLINE, Ill., Aug. 28.—Velie Motors 
Corp. announces appointment of F. D. 
Soper as assistant sales manager. Mr. 
Soper has been with the company in va- 
rious executive capacities for over 15 
years. 

Paul Mongerson has been promoted to 
Mr. Soper’s former position as director 
of purchases. Mr. Mongerson has been 
with the company eight years, most of 
which has been spent in the Purchasing 
Department. 

The corporation also announces the 
addition of C. T. Zeigler to its sales 
staff. He will have charge of sales in 
the Chicago District. Mr. Zeigler for the 
past two years has been connected with 
the motor division of the J. I. Case Com- 
pany, Racine, Wis. Prior to that he was 
in charge of sales in the northwest dis- 
trict for the Nash Motor Company. 





Chevrolet Forees Gather 


DETROIT, Aug. 28.—More than a 
thousand men in the Chevrolet Motor 
Co. selling organization took part in the 
annual four-day convention this week. 
Business sessions were held in Masonic 
Temple auditorium Monday and Tuesday. 
“A. Thousand More Chevrolets a Day” 
was the slogan of the convention. R. H. 
Grant, vice-president in charge of sales, 
presided at all sessions. 

Among the speakers were William E. 
Holler, manager of sales managers’ serv- 
ice division; J. P. Little, manager of 
parts and service; W. A. Blees, manager 
of 6 per cent purchase certificate depart- 
ment; H. J. Klinger, assistant general 
sales manager, and Sidney Corbett, 
manager of truck fleet sales. 





Buy Electruck Corporation 

PHILADELPHIA, Aug. 28.—Assets of 
the Electruck Corporation, including ma- 
chinery, equipment, trucks (completed 
Or partly completed), parts, drawings, 
patterns, dies, etc., and all patents, have 
been purchased by the Commercial Truck 
Company, with plant and general offices 
here. 

The Commercial Truck Company an- 
nounced that it is now in position to fur- 
hish parts and supplies, and such serv- 
ice as may be required on the products 
of the Electruck Truck Corporation. 

Inquiries relative to the Electruck 
Should be addressed to the Commercial 
Truck Company, 300 Hunting Park Ave- 
hue, Philadelphia. 


52 Per Cent Export Increase 

DETROIT, Aug. 28.—General Motors 
Corporation’s sales to overseas dealers 
for the first six months of 1926 totaled 
63,797 cars, compared with 41,854 cars 
last year, an increase of 52 per cent, 
according to Alfred P. Sloan, Jr., presi- 
dent of the corporation. 

“Our exports for the first six months 
of the year contributed about 10 per cent 
of our total business, and should approxi- 
mate $100,000,000 wholesale value for the 
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year 1926,” said Mr. Sloan. “Last year 
the wholesale value of our export was 
$77,109,696, compared with $50,929,322 in 
1924 and $39,193,869 in 1923.” 





Marmon Net Larger 

INDIANAPOLIS, Aug. 23.—Net income 
of $1,669,800 is reported by Marmon 
Motor Car Co. for the year ended July 3, 
1926, after all charges, reserves and 
Federal taxes. This compares with 
$1,442,898 for the previous fiscal year. 

The company reports current assets 
of $3,310,125 which includes cash of 
$750,543, receivables of $492,283 and in- 
ventories of $2,016,028. Current liabili- 
ties total $832,282. Current assets a year 
ago were $4,370,922 and liabilities, in- 
cluding bank debt of $1,888,000, totaled 
$2,978,030. ‘The balance sheet shows 
surplus of $2,137,554 and funded debt of 
$750,000. 7 





James Has Coast Office 

DETROIT, Aug. 28.—The James Motor 
Valve Co., of Detroit, has established a 
Pacific Coast office at 548 Howard Street, 
San Francisco, with I. E. Close and 
Champ Clark as representatives. Ralph 
W. Tichener has been appointed repre- 
sentative for New England and New York 
state. 





Ameriean Bosch Profits 
NEW YORK, Aug. 30.—American Bosch 
Magneto Corp. reports for the six months 
ended June 30, 1926, a profit of $243,752 
after charges and depreciation but be- 


fore federal taxes, equivalent to $1.17 a 


share earned on 207,399 no par shares 
stock. This compares with $241,895 or 
$1.75 a share on 138,266 shares for the 
first half of 1925. 

Profit for the June quarter of 1926 was 
$104,844 before federal taxes, equal to 50 
cents a share, which compares’ with 
$138,908, or 67 cents a Share in the pre- 
ceding quarter and $165,263 or $1.19 a 
share for the second quarter of the pre- 
vious year. 


—_—_—__-— 


Dodge Brothers Pass 1925 

DETROIT, Aug. 28.—The entire pro- 
duction for the year of 1925 was equalled 
in less than eight months of the present 
year, by Dodge Brothers, Inc., on Aug. 
26. When the 746th motor car was 
shipped, that day, last year’s total pro- 
duction of 259,967 motor cars had been 
equalled. 

A statement issued by the factory 
shows the consistent growth that Dodge 
Brothers have enjoyed. The 1921 pro- 
duction was passed April 5; the 1922 pro- 
duction, May 27; the 1923 on June 9 and 
the 1924 on July 22. 


Reo Transfers Duesenberry 


DETROIT, Aug. 30.—W. E. Dusenberry, 
who for the last 15 years has been man- 
ager of the Newark, ‘N. J., branch of the 
Reo Motor Car Co., has been named man- 
ager of the Detroit branch of the factory, 
succeeding L. H. Saunders, resigned. 


Gabriel Orders Dividends 


CLEVELAND, Aug. 28.—Directors of 
Gabriel Snubber today declared the reg- 
ular quarterly dividend of 62% cents a 
share and usual extra of the same 
amount payable Oct. 1 to stockholders of 
record Sept. 1. 

This makes the sixth dividend declared 
since the public offering of the issue and 
brings up the disbursement to $1,375,000. 

Valve Company Profits 

CLEVELAND, Aug. 30.— Thompson 
Products Co., maker of automobile 
valves, made a net profit of $21 a share 
on the common stock, during the six 
months period that ended June 30th. The 
net earnings, after all charges including 
federal taxes during the six months pe- 
riod, was $446,561, which compares to 
$221,222 in the first half of 1925. 





Chain Belt Spreading Out 


MILWAUKEE, Aug. 30.—The Chain 
Belt Co., Milwaukee, has ordered plans 
from Frank D. Chase, Ine., consulting 
engineer, 720 North LaSalle Street, Chi- 
cago, for another production unit of its 
foundry and machine shop group at 
Thirty-ninth Avenue and Orchard Street. 
It will be 120x308 ft. The Chain Belt 
Co. is now working night and day shifts 
on a full capacity basis with 1500 work- 
men but still is not able to cope with 
orders. 


To Inerease Pieree Shares 


BUFFALO, N. Y., Aug. 28.—Stockhold- 
ers of the Pierce-Arrow Motor Car Co. 
will meet Sept. 10 to increase the author- 
ized common stock from 328,750 shares, 
all of which is outstanding, to 800,000 
shares, and to create 40,000 shares of 
second preferred stock. 





Star Division Earnings 

NEW YORK, Aug. 28.—Earnings of the 
Star ear division of Durant Motors, Inc., 
for July were $219,985 after all charges 
and Federal taxes, according to report 
by Colin Campbell, vice-president. June 
earnings were $511,656. The falling-off in 
July was ascribed to reduced production 
owing to preparation at the factories for 
new models which are now on the 
market. 


—_ ——_————— 


Employment Holds Up Well 


TOLEDO, Aug. 30.—Employment in To- 
ledo automotive plants is holding up con- 
siderably better than in recent years. 

The weekly census of 51 Toledo plants 
showed 27,320 at work or 3,000 more 
workers than employed at the same time 
last year. 


New Post for Coapman 


DETROIT, Aug. 28.—J. Coapman, for- 
merly with the Flint Motor Axle Co., 
has been named sales engineer of the 
Salisbury Axle Co., of Jamestown, N. Y., 
with offices at 11-216 General Motors 
Building, Detroit. 








On Second Year in Mechanics’ School 
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First group of students to complete first year’s training in the autonvetive mechanics’ 
school conducted by the Cleveland Board of Education in cooperation with the 
Cleveland Automobile Manufacturers’ and Dealers’ Association. 


CLEVELAND, Aug. 


28.—The first class of students in the automotive mechanics’ 


schools established by the Cleveland Board of Education in cooperation with the 
Cleveland Automobile Manufacturers’ and Dealers’ Association has started on the 


second year of the course of study. 


In the second year the students are in school 


two weeks and are employed in dealers’ shops two weeks, thus alternating until 


the year’s course is completed. 
are paid for the shop work. 


Wages ranging from 25 cents to 34 cents an hour 
In the third year of the course the students spend most 


of the time in actual shop work at wages of from 37 cents to 50 cents an hour. 


There are now 200 students in the school. 


The school and its methods were described in full in the June 24, 1926, issue 


of Moror AGE. 











Business Conditions 


Department of Commerce Gives 
View of Current Situation 




















WASHINGTON, Aug. 28.—Following is 
the- weekly statement on business con- 
ditions issued today by the Department 
of Commerce. 


“The dollar volume of trade during 
the third week of August, as seen from 
check payments, continued to show in- 
creases Over a year ago. As shown by 
carloading figures more goods moved 
into consumption during the second week 
of the month than in either the previous 
week or the same week of last year. 
The output of bituminous coal in the 
second week also recorded increases 
over the previous week and the same 
week of 1925, while lumber production, 
although larger than in the first week of 
August, was smaller than a year ago. 
The output of crude petroleum continued 
to increase and for the third week of 
August averaged higher than in either 
the preceding week or the same week 
of last year. 


“Wholesale prices continued to average 
lower. Loans and discounts of Federal 
reserve member banks were lower than 
at the end of the previous week, while 
time-money rates were higher during the 
third week than in either the previous 
week or the same week of last year. 
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YJall-money rates, however, showed no 
change from the previous week but were 
higher than in the same week of 1925. 
Loans to brokers and dealers by Federal 
reserve member banks in New York City 
increased during the week. Prices of 
stocks continued to average higher, both 
as compared with the previous week and 
the corresponding week of 1925. Fewer 
business failures were reported during 
the third week than in either the prev- 
ious week or the same week of last year.” 





Court Restrains Dealer 

CHICAGO, Aug. 27.—The circuit court 
of Cook County has issued a temporary 
order enjoining a local dealer from 
“advertising, or causing to be advertised, 
Lorraine spotlights; from using the 
name Lorraine in or in connection with 
advertising matter of any character per- 
taining to or in connection with the sale 
of any automobile part or accessory; 
from selling or offering to sell Lorraine 
spotlights; from substituting or palming 
off spotlights not of complainant’s manu- 
facture as and for genuine Lorraine 
spotlights.” 

The order was issued on complaint of 
the Lorraine Corporation naming the 
Blue Star Auto Stores and Douglas Auto 
Parts Co., as defendants. It was claimed 
by the complainants that the defendants 
were using the name of the Lorraine 
driving light as a means of selling 
another product. 

The injunction is effective pending the 
further hearing of the cause. 


Lockhart Wins 150-Mile 
Mill on Charlotte’s Oval 


Cooper Sets Record for 92 In. 
Engines in Fast Twenty- 
Five Mile Sprint 








CHARLOTTE, N. C., Aug. 28.—Engine 
troubles of a wide variety caused 19 
drivers to go into the pits in the course 
of the two 25-mile, one 50-mile and one 
150-mile races at the Charlotte speedway 
Monday, in which Frank Lockhart, Dave 
Lewis and Earl Cooper won honors by 
spectacular driving of their 91-cubic inch 
mounts. 

Lockhart and Lewis engaged in a spec- 
tacular driving contest toward the close 
of the 150-mile race, but Lewis’ engine 
failed four laps after he passed Lock- 
hart at the end of 56 laps of consistent 
effort in second place. 

Earl Cooper won the ffirst 25-mile 
sprint, setting a world’s record for the 
small engine for that distance when he 
finished in 11:30.50, making an average 
speed of 128.9 miles per hour. Lewis 
won the second 25-mile affair, his time 
being 11:58.16. Lockhart’s speed for the 
50 miles was 122.54 miles per hour. He 
finished in 24:28.80. Lockhart’s time for 
the 150 miles was 1:14:27.33, or an aver- 
age of 120.54 miles per hour. Lewis 
drove 125 miles in that race at an aver- 


age speed of 121.63 miles per hour. 
Lockhart’s average speed for the 100 


miles was 121.12 miles per hour. 

In the two 25-mile and one 50-mile 
vents, ten drivers were forced out of the 
races or into the pits because of me- 
chanical difficulties. Nine drivers expe- 
rienced the same ill luck in the 150-mile 
event, and one driver lost time to re- 
plenish his supply of gas. Several of 
the drivers were greatly handicapped by 
supercharger and valve troubles. 

The principal prize winners in the 
day’s events were: Lockhart, $7,600; 
Elliott, $3,050; Shattuc, $1,800; Hartz, 
$1,600; Hearn, $1,750; Devore, $1,200; 
Lewis, $1,000; Cooper, $1,000; Woodbury, 
$900; Hill, $1,450; McDonough, $400. A 
total of $25,000 in prizes was paid. Sev- 
enteen drivers participated. The sprint- 
race feature was officially pronounced a 


success, with respect to arousing public 


interest, these being the first dashes ever 
run on the speedway here. 





DePalma Sets Record 


CHICAGO, Aug. 30.—Revival of A. A. A. 
racing at the Hawthorne dirt track yes- 
terday was featured by a smashed track 
record when Ralph De Palma wheeled 
around the one-mile course in 48 1/5 
seconds. He drove a Miller. Pete [le 
Paolo followed De Palma for a score of 
50 seconds in that sprint. De Palma also 
carried off other honors of the day. 
De Palma established the official one-mi!e 
dirt track record at Syracuse this ye! 
at a speed of 82.75 m. p. h. That was a 
banked course while on the Hawthoriie 
track which is flat his m. p. h. time w's 
74.2. 


Motor Ace 
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A. E. A. Prepares for Big 
New York State Drive 





Merchandising Meetings to 
Be Held at Nine Job- 
bing Points 


SYRACUSE, N. Y., Aug. 28.—Prelim- 
inary steps of another important phase 
of the merchandising campaign of the 
Automotive Equipment Association were 
taken at a meeting of 13 New York job- 
bing members, outside the metropolitan 
district, which was held at the Syracuse 
Hotel in this city. As a result of the con- 
ference machinery has been set in motion 
for an intensive merchandising drive in 
New York State. 

Arthur R. Mogge, merchandising direc- 
tor of the association, Who attended the 
conference outlined programs that have 
been carried out in other regional cam- 
paigns and made a number of recom- 


mendations applicable to the New York 
offensive. 





A committee of three was named to 
obtain speakers for the various meetings. 
It consists of E. T. Ball, of the Joseph 
Strauss Co., Buffalo, chairman; Ben Ar- 
nold, of the Onondaga Auto Supply Co., 
Syracuse, and George Fleming, of the 
Fleming Machine Co., Worcester, Mass. 

The association’s speaker at the meet- 
ings will be Henry T. Kirkland, special 
merchandising representative of the or- 
ganization. Question books are to be 
distributed among the dealers who at- 
tend in which they will be invited to ask 
any business question for which they 
desire an answer. Mr. Kirkland will en- 
deavor to find answers for such questions 
and deliver them to the interrogators 
personally—not in open meeting. The 
meetings which will follow a series in 
the other half of this A. E. A. zone will 
be held at the following cities: Oct. 20, 
Albany; Oct. 22, Syracuse; Oct. 23, Wa- 
tertown; Oct. 25, Elmira; Oct. 27, Roch- 
ester; Oct. -29, Buffalo; Nov. 17, James- 
town; Nov. 19, Binghamton; Nov. 22, 
Utiea. 





15 Drivers to Burn Dirt 


AKRON, Aug. 30.—Fifteen professional 
race drivers will compete here in the 
races to be held at the Akron-Cleveland 
Speedway Labor Day, Sept. 6. Time 
trials will be held on the two days pre- 
ceeding the big 150-mile event. C. L. 
Klingensmith, Akron race driver, is en- 
tering a new dual-head Hal Special de- 
signed by Hal Hosterman, local inventive 
genius in the racing field. 





Inspecting Brakes 

HARTFORD, Conn., Aug. 30.—The 
Hartford police are now working all over 
the city trying out brakes. At the be- 
ginning of this police campaign atten- 
tion was confined to one main artery— 
how all are getting attention. Police 
court receipts have been substantially 
increased by the motoring fraternity in 
the past three weeks. 
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To Advertise Locally 


BOSTON, Aug. 30.—Dealers affiliated 
with the Boston Overland Company, dis- 
tributors for the Willys-Knight and 
Overland lines in metropolitan Boston, 
held a sales conference which was pre- 
sided over by John J. Farley, of the fac- 
tory branch. They voted to back up the 
factory advertising program by supple- 
mentary copy paid for by themselves. 
The announcements will comprise full 
page copy in the various Boston papers. 
All the dealers reported that the demand 
for the Whippet passed expectations, and 
that they were able for the first time to 
make sales without considering trades. 


—__—_ 


Claims Motorcycle Record 


SALEM, N. H., Aug. 30.—Curley Fred- 
erick, of Denver, Colo., claims to have 
made a new world’s record for motor- 
cycles when he rolled around the Rock- 
ingham Speedway here doing a lap at 
37 2/3 seconds or at the rate of 120.3 
miles per hour. He was riding an Indian. 
This was the first time that anyone had 
ever exceeded a rate of more than two 
miles a minute for a motorcycle in com- 
petition, officials stated. 





M. H. Pettit Joins Nash 

KENOSHA, Wis., Sept. 1.—Effective 
Oct. 15, C. W. Nash, president of the Nash 
Motors Co., announces appointment of 
M. H. Pettit as vice president and assist- 
ant general manager of the company. 
Mr. Pettit comes to the Nash company 
from the Simmons Company of Kenosha 
and New York, with which organization 
he has been associated for the past three 
years, working his way up to the position 
of vice president and general manager. 

When Mr. Pettit joined the Simmons 
company three years ago he resigned the 
position of vice president of the J. I. 
Case Threshing Machine Co., of Racine, 


Wis., with which he had been associated 
20 years. 


Accessories and Parts 
Off in July and August 





First Seven Months Ahead of 
Same Period of Last 
Year 





NEW YORK, Aug. 28.—July and Au- 
gust business in the automotive parts 
and accessory field showed a substan- 
tial decline from the June levels, accord- 
ing to the Motor & Accessory 
Manufacturers’ Association. The volume 
of shipments was also slightly below 
July, 1925, though the record of the first 
seven months of this year was better 
than the same period last year. 

Preliminary reports of August business 
indicated a turnover equal to and per- 
haps exceeding the July figures. All in- 
dications in the industry pointed to a 
steady upturn in production and sales 
through September and October. 

Compilations by the M. & A. M. A. 
of reported shipments by a large and 
representative group of members showed 
the July volume at an index figure of 
133 as compared with 141 in June, 151 
in May and 161 in April, the basis of 
100 being the January, 1925, figure. 

Shipments of parts and accessories to 
car and truck manufacturers in July were 
135 per cent of January, 1925, as compared 
with 140 per cent in June, 145 per cent 
in May and 160 per cent in April. 

In shipments to the wholesale trade 
the July aggregate of replacement parts 
was 117 per cent of January, 1925, as 
compared with 135 per cent in June and 
177 per cent in May. Accessory busi- 
ness was 127 per cent as compared with 
140 per cent in June and 183 per cent in 
May and the volume in repair shop ma- 
chinery and tools was 142 per cent as 
compared with 184 per cent in June and 
175 per cent in May.» 








New Nash Light Six Coupe 





KENOSHA, Wis., Sept. 1—A coupe 
model on the light six chassis is an- 
nounced by Nash. It is priced at $925 
f.o.b. Racine and was designed to appeal 
especially to professional men, women 
shoppers and persons desiring a car for 
social purposes. 


SOSA ALPINA Sioa oats women 


The body and wheels of this car are 
finished in Mallard green and the black 
moldings run with a double gold striping. 
There is a sloping rear deck providing 
a luggage compartment containing more 
than ten cubic feet of space. 


3/7 








Statistics Show Great 
Growth of Export Sales 


Complete Car Shipments for 
1925-26 Four Times | 
Those of 1921-22 


WASHINGTON, Aug. 30.—Export of 
complete passenger cars by the United 
States during 1925-6 amounted to $185,- 
400,000 or 412.8 per cent more than the 
$36,100,000 worth exported during 1921- 
22, it is announced here by the Depart- 
ment of Commerce. 

Trucks, according to the same statis- 
tics, exported by the United States dur- 
ing 1925-6 showed a gain of 612.5 per 
cent over 1921-22 or $46,500,000 as com- 
pared with $6,500,000. 

Tractors showed the largest increase, 
that of 827.8 per cent or $42,200,000, dur- 
ing 1925-6 as compared with $4,500,000 
during 1921-22. 

Motorcycles netted the lowest increase, 
that of 68.2 per cent or exports totaling 
$5,200,000 during 1925-6 as compared 
with $3,100,000 during 1921-22. 





New Sales Promoter 


MILWAUKEE, Aug. 28.—Leslie D. 
Frint, president of the Frint Motor Car 
Co., Milwaukee, Wisconsin distributor 
of the Olds, has announced the promo- 
tion of Ivan C. Scott to the position of 
sales promotion manager. Mr. Scott has 
been connected with the Frint sales de- 
partment seven years. He _ succeeds 
Kenneth D. Moore, who resigned to be- 
come sales promotion manager of Hokan- 
son-Thompson, Inc., distributor of Oak- 
land and Pontiac in Wisconsin and 
Upper Michigan. 

_ Buys Terre Haute Agency 

EVANSVILLE, Ind., Aug. 28.—Harry 
A, Lang, secretary-treasurer and sales 
manager for the A. L. Maxwell company, 
Ford and Lincoln dealers, has resigned 
to become vice-president of a new Ford 
dealer agency in Terre Haute, Ind. The 
new agency will be incorporated as 
Harry A. Lang, Inc., and will succeed the 
Nichols Motor Company. Mr. Lang an- 
nounced his intention to retain his inter- 
ests in the A. L. Maxwell Company. 


— -— - = 


18 Years a Buick Dealer 


BEAUMONT, Texas, Aug. 30.—B. K. 
Appleman celebrated his eighteenth year 
selling Buick automobiles here by open- 
ing his new $80,000 automobile home. 
Mr. Appleman began selling Buicks 
when they first came on the market and 
has been selling them ever since. He is 
Buick distributor in the Beaumont ter- 
ritory. 

The new Appleman sales home is 60 
by 120 feet and two stories high. It will 
house all the Buick activities in the city 
of Beaumont. 

Mr. Appleman was complimented by 
the automobile dealers of Beaumont on 
the opening of his new home and on his 
18 years of continuous Buick service, 
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necessity. 


keting costs, etc. 


$0.24; Jugoslavia, $0.66. 








World Gas Price Survey Shows Range from 
~ 15 Cents to $1.29 a Gallon 


WASHINGTON, Aug. 30.—How much does gasoline cost? 


The answer, acording to a world-wide gasoline price survey, just con- | 
cluded by the Department of Commerce, is of particular interest to the 20 
odd million motorists of the United States—principal users of this automotive 


The lowest price found was 15 cents a gallon at Bucharest, Rumania; the 
highest price $1.29 a gallon at Teheran, Persia. Many factors, of course, enter 
into the calculation such as distance from source of supply, quantity con- 
sumed, transportation costs, import duties, excise taxes, distribution and mar- 


Prices from the major centers of the world are as follows: 
$0.40; Sydney, Australia, $0.44; Vienna, Austria, $0.30; Antwerp, Belgium, 
$0.27; Rio de Janiero, $0.44; Johannesburg, B. S. Africa, $0.60; La Paz, Bolivia, 
$0.65; Montreal, Canada, $0.25; Santiago, Chile, $0.37; Shanghai, China, $0.42; 
Habana, Cuba, $0.33; Warsaw, Poland, $0.43; Paris, France, $0.28; Athens, 
Greece, $0.62; Berlin, Germany, $0.39; Rome, Italy, $0.43; United Kingdom, 


Buenos Aires, 











in natures of telegrams, messages, 
flowers and personal calls. He is one 
of the most popular automobile men in 
Texas. One tribute paid him was in 
the form of a paid avertisement of half 
page in the Sunday papers. 
Erect New Sales Room 

ROCHESTER, N. Y., Aug. 30.—Sar- 
gent-Baker, Inc., Oakland and Pontiac 
distributor, now at 37 South Union 
street, is erecting a two-story brick and 
concrete sales room at 31 South Union 
street, nearer the center of “automobile 
row.” It will be 50 feet wide by 120 
feet deep. 

DePaolo Buys New Buick 

FLINT, Aug. 22.—Peter DePalolo, 1925 
speedway champion visited the Buick 
Motor Co. factory recently and purchased 
his fourth Buick automobile. 








Newcomer Wins First 


in Lee Marathon 


LOS ANGELES, Aug. 28.—Allen 
Lurie, a comparative newcomer to 
the local Cadillac selling organiza- 
tion, captured first honors in a six 
month’s sales contest staged by 
Don Lee, Los Angeles, Cadillac dis- 
tributor for California. Mr. Lurie’s 
reward was a trip to Detroit with 
all expenses paid. He led the field 
for the last four months of the 
long sales marathon despite the 
fact that he just completed his first 
year with the local Cadillac or- 
ganization, and that some of his 
competitors were Cadillac veterans 
of many years’ experience. A final 
burst of speed by Morton Bowman, 
senior salesman of the Cadillac 
forces here, featured the close of 
the contest. From sixth place 
ninety days ago, Mr. Bowman 
landed a close second at the finish. 
Verne L. Hawn, L. A. Difani, Irving 
Westwood and J. W. Bayliss were 
next in line in the order named. 























Kent Forms Company 

DULUTH, Aug. 30.— The Overland- 
Knight Co. is a new institution at 210 
East Superior street, Duluth, Minn., 
formed by A. Roy Kent. Cars will be 
handled in the Duluth district at retail. 
Mr. Kent has been in the business in 
Duluth several years, first as member of 
the Kent-Horn company, selling Haynes 
and Rollins cars, and then with the 
Bradley-Kent company selling Overland. 





Pikes Peak Climb Sept. 6 


COLORADO SPRINGS, Aug. 30.—The 
eighth annual Pikes Peak Hill Climb 
race will be held on Labor Day, Sept. 6, 
under the rules and jurisdiction of the 
American Automobile Association. The 
entrants are handicapped by weight, ac- 
cording to piston displacement. 

The first cash prize is $1,500, second 
cash prize $350, and third cash prize 
$250, 

The Penrose Trophy, a mammoth cup 
secured by Spencer Penrose in England, 
of great antiquity as well as intrinsic 
value, goes to the custody of the winner 
of first place, under the terms of the 
deed of gift. 


Chief of Peerless Branch 


BOSTON, Aug. 30.—The Peerless Mo- 
tor Car Co. has sent Ralph F. Lynn to 
Boston from the factory to become New 
England branch manager. He succeeds 
John L. Snow, who had been manager 
of the branch for about 20 years, and re- 
tired on Aug. 1. 


—_— --—— 


Handle Willys-Overland 


SEATTLE, Wash., Aug. 28.—Willys- 
Overland Pacific Company, factory 
branch at Seattle, Wash., announces 


appointment of the Hubner Motor Com, 
pany as West Seattle dealer of Willys 
and Overland cars. 
To Open New Sales Room 

EVANSVILLE, Ind., Aug. 28.—Karges 
Motor Co. will open a new sales roo: 
for the Star car shortly at 312 Locust 
street, in this city. B. E. Karges is sales 
manager. 
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DB Sales for 6 Months 
Led by Des Moines Zone 


Dinner Speaker Points to Big 
Business as Sign of 
Iowa’s Prosperity 


DES MOINES, Ia., Aug. 28.—The Des 
Moines distriet of Dodge Brothers deal- 
ers led all districts in the nation in 
volume of sales for the first half year, 
according to local distributors, who were 
hosts at a recent dinner party attended 
by their state dealers, in celebration of 
the event. 

The Des Moines staff led with Waterloo 
second. C. A. Hostetter, assistant sales 
manager, spoke at the dinner and said 
that reports from dealers and merchants 
in all lines in Iowa refuted the wide- 
spread propaganda that the state is in 
financial straits and he said that the 
Iowa showing indicated the residents of 
Iowa still have a high buying power. 


Sell 122 Cars in Month 


MILWAUKEE, Aug. 30.—The Madison 
Motor Car Co., of Madison, Wis., nas been 
adjudged winner of the state-wide con- 
test conducted by W. M. Shallcross, dis- 
trict supervisor of the Dodge Bros. 
Motor Co. at Milwaukee, for excess of 
sales over quota during the month of 
July. The Madison concern delivered 
122 Dodge Brothers cars last month, 
against a quota of 75, giving it a total 
of 163 per cent. The Stevens Point Mo- 
tor Car Co. was placed second with a 
percentage of 152 on a quota of 27 cars. 
The 122 deliveries by the winning dealer 
represented a 300 per cent increase over 
July a year ago. 


—_-—-—--—— 


More Good DB Selling 


ROCKFORD, Ill., Aug. 30.—The Keyt- 
Herrington Company of Rockford, won 
first prize in a sales contest staged 
among distributors for Dodge Brothers 
in the Chicago territory during the 
month of July. The competition was 
placed upon a quota basis, 75 cars and 
trucks being assigned to the Rockford 
firm. The actual delivery, however, was 
136. The salesman who made the best 
showing was John F. Wilson, with 21 to 
his credit. His reward was a prize 
of $325. 


ee ee 


Award Contest Trophies 


MEMPHIS, Tenn., Aug. 30.—A dealer’s 
and salesmen’s conference for Dodge 
Brothers representatives from Alabama, 
Mississippi and Kentucky was held here 
recently. Donald C. McCallum, district 
representative of Dodge Brothers, enter- 
tained at luncheon. The district trophy 
winner for Dodge Brothers July sales 
was announced. With a score of 300 per 
cent of their quota, Barnes and Burnett, 
Helena, Ark., captured the July sales 
trophy. 

Russell Motor Sales Co., Greenville, 
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Miss., came second with a percentage of 
282.25 of its quota. Hart Motor Co., 
Dyersburg, Tenn., came third with 236.66 
per cent of its quota. G. H. Welsh, of 
Barnes and Burnett, led the salesmen. 
Jas. H. Felts, of Russell Motor Sales 
Co., was second, and J. W. Bessent, of 
Hart Motor Co., third. 





Take D. B. Honors 


SAN FRANCISCO, Cal., Aug. 30.—Dodge 
Brothers dealers of California, Arizona 
and Nevada delivered more cars to own- 
ers during the period from June 24 to 
August 1, 1926, than those of any other 
district in the United States, except New 
York, according to William M. Purves, 
assistant general sales manager of Dodge 
Brothers, Inc. Mr. Purves came here to 
attend a meeting of more than 150 deal- 
ers from the three states named, and 
to award prizes in dealers’ contests. 
First prize for the three states went 
to Rubel Motor Company, of Santa 
Maria, California. 


—_—— —--— 


S. A. Fulton Heads Gideons 


MILWAUKEE, Aug. 30.—S. A. Fulton, 
president of the Fulton Co., makers of 
automotive equipment here, was recently 
elected International President of the 
Gideons, an organization of traveling 
men which is attempting to place a Bible 
in all hotel rooms. Thus far the Gideons 
have placed nearly a million Bibles in 
hotel rooms. Mr. Fulton has been active 
in this work for a number of years. 


Buick Forces Hold Rally 


CINCINNATI, Aug. 30.—More than 400 
Buick dealers and salesmen attended 
the meeting of the Leyman Buick Com- 
pany held here. The dealers and sales- 
men came from three states to hear 
Harry S. Leyman, president of the com- 
pany, outline sales plans for the late 
summer and fall. Reports indicated that 
Cincinnati is one of the largest distribut- 
ing centers in the United States. 


Citroen Output to Be 
Increased to 500 a Day 


French Makers Refusing to 
Guarantee Prices Save for 
Prompt Delivery 





PARIS, Aug. 10—(By Mail)—At the 
present time the various Citroen works 
in and around Paris are being completely 
reorganized with a view to production 
on the basis of 500 cars a day. There is 
a general belief that a new model will be 
brought before the public at the Paris 
show, but according to a statement just 
made by Andre Citroen, it is his inten- 
tion to continue the present four-cylinder 
car with all-steel bodies with only minor 
mechanical changes. During the past 
month the price of the Citroen sedan 
with Budd all-metal body has been in- 
creased 1,500 francs, while the phaeton 
has been increased 2,000 francs. 

During the past two weeks French 
automobile manufacturers generally have 
refused to guarantee prices except for 
immediate delivery. Buying remains 
brisk, despite the fact that prices are 
likely to make a considerable jump be- 
tween the time the order is placed and 
the day of delivery. 


Citroen has stopped production of the 
Kegresse rubber creeper track type of 
automobile which made the first crossing 
of the Sahara Desert by motor. It was 
decided that the commercial possibilities 
of such a vehicle are very limited. 


Have Locomobile Territory 


BOSTON, Aug. 30.—The Ponte Auto 
Sales Company has taken on the agency 
for the Locomobile throughout south- 
eastern Massachusetts with headquar- 
ters at 247 County street, New Bedford. 


Sidney Smith and His $16,000 Car 





Sidney Smith, of Chicago, creator of the Chicago Tribune’s Syndicate cartoon, 
“The Gumps,” drove away from Rochester the other day with a sport model Loco- 
mobile phaeton, with special body built by Locke & Company, body builders, at 
their Rochester plant. The body was done in an overtone of green, with yellow 
wheels and trimmings, finishings of hand-wrought brass and wheels of bronze, and 
a slatted mahogany running-board. Mr. Smith said he paid $16,000 for the car. 
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Many New Dealerships and Changes 


Pian Two Retails 

CINCINNATI, Aug. 30.—J. I. Handley, 
who took over the control of the Robert 
Sloan company, Chrysler distributor for 
Cincinnati, at 1010 Gilbert, announced a 
change in the name of the company. 
The new name is the J. I. Handley Motor 
Car company and links Handley’s per- 
sonality with Chrysler cars in Cincin- 
nati and territory. I. B. Williams, who 
was associated with the Handley com- 
pany, will be appointed sales manager. 
Emile Ganne, formerly supervisor in the 
Cincinnati district for the Willys-Over- 
land Company, will have charge of the 
company’s wholesale sales work. W. E. 
Kuhn, former general manager of the 
Cincinnati Flint company, will be retail 
sales manager. A novel plan by which 
there will be two distinct sales retail 
sales departments will be employed by 
the company. A. F. Kirsten, former 
salesman for the Sloan company, will be 


in charge of the second retail sales de- 
partment. 


——— oo 


Franchises by Velie 
MOLINE, I1l., Aug. 30.—Velie Motors 


Corp. has appointed field representatives 
as follows: 
Distributors 


Calumet Drive Garage, Sheboygan, Wis., 
W. J. Broughton, Kimberly Cape, South 
Africa, Yap Tai Kong, Selengor, Federat- 
ed Malay States, Pacific Velie Co., Sacra- 
mento, Cal. 

Dealers 


IE. Fontaine, Biddeford, Me., Walter E. 


Luce, Lewiston, Me., Michael F. Swift, 
Stafford, Conn., Frank L. Ottinger, Had- 
don Heizhts, N. J., Chester Auto Co., 
3altimore, Md., Baton Rouge Velie Co., 
Baton Rouge, La., Union Avenue Garage, 
Inc., Framingham, Mass., Natick Motor 


Sales, Natick, Mass., Frank J. Rock, St. 
Joseph, Mo. 

Gem State Auto Sales, Inc., Idaho Falls, 
Idaho, K. O. Schneider, Long Beach, Cal., 
Everett = G. tash, Haddonfield, WN.  J.. 
Weber Bros. Garage, Forks, N. Y., Cooper 
Bros., Harmondburg, Pa., sloomer & 
Hunter, Rensselaer, N. Y., W. S. Ball Mo- 
tor Co., Atehison, Kans., Court Street 
Garage, Brockton, Mass., Lukins & Lu- 
kins, San 3ernardino, Cal., DBarney & 
Wetzel, Sterling, Il. 


—___— 


New Studebaker Dealers 


SOUTH BEND, Aug. 30.—Since an- 
nouncement of a series of Custom’ Se- 
dans to supplement the regular Stude- 
baker line, the Studebaker franchise has 
been awarded to forty-seven new deal- 
ers. The new dealers, represent dis- 
tricts in practically every part of the 
United States. They are: 


Maple City Garage, Norwalk, O., J. M. 
Blalock, Oxford, N. C., M. Consentino, 
Seneca 


Falls, N. Y., Hudson Auto Supply, 
N. Y., Interstate Auto Co., St. 
Mo., Travis-Smith Company, La- 
Salle, Ill., Travis-Smith Company, Peru, 

1ll., Travis-Smith Company, Oglesby, IIL, 

1. W. Brown Motor Co., Tallahassee, Fla., 
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Hudson, 
Joseph, 


Quick Service Gar. & Vule. Works, Carson 
City, Nev., Melrose Garage, Melrose, Mass. 

A. W. Jones, Eddyville, Ky., Ross Mo- 
tor Sales Co., Salem, Ia., A. 8S. Cass, Sum- 
ner, Ia., A. C. Davidson, Nashua, Ia., Chas. 
M. Seely, Vinton, Ia., J. C. Collins, Perry, 
Ia., Albert Garage, Algonia, Ila., Geyer 
Motor Co., Benning, Cal., Lowery & Sand- 
strom, Holdredge, Neb., G. E. Lail, An- 
drews, N. C., I. S. Greek, Centerburg, O., 
Kiowa Motor Co., Snyder, Okla., A. P. H. 
Garage, Alva, Okla. 

Pau! E. Schmidt, Cambridge Springs, 
Pa., Hedman & Holscher, Waubay, 8. D., 
Herbert H. Hanson, Clear Lake, 38. D., 
Pfeiffers Garage, Summit, 8S. D., DeBilzan 
Garage, Andover, S. D., Delmont Auto Co., 
Delmont, S. D., Quality Motor Co., Spring- 
field, Mo., Ewalt Motor Co., Fayetteville, 
Ark., H. S. Bitner, Latrobe, Pa., Bohart & 
Cook, Palestine, Tex. 

Melgard-Nelson Co., 
Clyde C. Netzley, Auto 
Ill., Claude V. Colby, 
3randstetter Auto 
Waterman Service 


Moscow, Idaho, 
Sales, Naperville, 
Crystal Lake, IIL, 
Sales, Grayslake, IIL, 
Garage, Waterman, 


Tll., Meeker & Claussen, Crown Point, Ind., 


Fillingson Motor 
M. Amundson, 


Co., St. Ansgar, Ia., E. 
Eagle Grove, lIa., Motor 
Dept., Heckling Hardware Co., senkel- 
man, Neb., Thorpe Hardware Co., Mott, 
N. D., The Bentley Motor Co., Niles, O., 
W. B. Hight & Son, Presho, S. D., Rounds 
Heated Garage, Kadoka, 8S. D. 


Star Appointments 


NEW YORK, Aug. 34—Durant Motors, 
Inc., announce new dealers franchises 
for the sale of Star products as follows: 

Fleming & Faust, Jackson, Ala., Wal- 
ter Bros. & Hooper Motor Co., Montgom- 
ery, Ala., Cotter Star Motor Company 
Cotter, Ark., Anderson Star Co., Baldwin 
Park, Cal. Beckwith Garage, Beckwith, 
Cal, A. B. Goble, Fortuna, Cal., Baldwin- 


Howe Motor Co., Lincoln, Cal., Highway 
Garage, Portola, Cal. O’Sullivan Bros., 
Cadogan, Alta., J. T. Radford, Camrose, 


Alta., Peter Pshyk, Innisfree, Alta., D. L. 
Boode, Lacombe, Alta., Hochausen Bros., 
Provost, Alta., A. Mallery & H. F. Bisset, 


Viking, Alta., McGregor Motor Co., Mc- 
Gregor, la. 
B. C. Tliff, Odebolt, Ia., Paullina Motor 


Co., Paullina, Ia., J. C. Edsall & Co., Ash- 
land, Kans., Markwell Motor Co., Hugo- 
ton, Kans., Blue Ridge Motor Co., Bruns- 
wick, Md., Hardegen Motor Co., Lonacon- 
ing, Md., Piper & Palmer, Staples, Minn., 
Victory Garage, Wadsworth, Nev., Mesa 
Motor Company, Mosquero, N. M., Railing 
& Knox, Buffalo, Okla., Nate Franklin, 
Burns, Ore., F. M. Henriksen, Molalla, Pa., 
Fryvburge Motor Co., Fryburg, Pa. 

G W. Weaver, Cleveland, O., Brooks 
Motor Co., Fredericksburg, Tenn., Merry- 
man Motor Co., Lynchburg, Va., Rustbure 
Motor Co., Rustbureg, Va., Polworth Sales 
& Service, Wilbur, Wash., Mountain Road 
Garage, Wilkeson, Wash., Williams Motor 
Co., 716 8th avenue, Huntington, W. Va. 

Hyder Garage, Wickenburg, Ariz., 
Thompson Motor Co., Colton, Cal., Olson’s 
Garage, Ferndale, Cal., G. R. Seals, Vic- 
torville, Cal., Modern Motors, Ltd., Haney, 
B. C., W. A. Chambers, Sardis, B. C., Ross 


Motors, Ltd., Vancouver, B. C., H. M. 
Laughton, Strathroy, Ontario, Garage St. 
Eutache, Ltd. St. <Austache, Quebec, 
Georgia Motor Corp., 307 W. Bay street, 
Savannah, Ga., Wiard Garage, Winona 
Lake, Ind., Rudolph Brothers, Junction 
City, Kans. 

Cc. W. Radebaugh, 106-108 North Sag- 
inaw street, Owosso, Mich., Sugg Motor 


Company, Cleveland, Miss., Campbell Mo- 
tor Company, Barnard, Mo., C. J. Kerr, 
114 North Main street, Ada, O., Holliday 
Motor Company, Conway, 3S. C., Dryad 
Garage, Dryad, Wash., Val Groh, Ray- 
mond, Wash., Buckley’s Garage, Tunnel- 
ton street, Kingwood, W. Va. 


Kissel Back in New York 
HARTFORD, Wis., Aug. 30.—The Kis- 
sel Motor Car Company announce the 
appointment of The Exclusive Auto 
Sales, Inc., as New York City distribu- 
tors. Elaborate salesrooms have been 

opened up at 1093 Park avenue. 


Marcel Horowitz, president, formed 
the Exclusive Auto Sales, Inc., for the 
sole purpose of merchandising and serv- 
icing Kissel cars in the metropolis. 

Kissel has been out of New York since 
Jan. 1, at which time Sidney Bowman, 


their oldest distributor, retired from 
active business. 


Franchised by Auburn 
AUBURN, Ind., Aug. 30.—In addition 
to recently appointing as distributor the 
Barger-Mitchell Motor Co., Toledo, Ohio, 


Auburn Automobile Co. has added the 
following dealers: 


Frank & McKeeman, 431 Poyntz, Man- 
hattan, Kans., Fenton Motor Sales Co., 
Parkersburg, W. Va., George Arner, Le- 
highton, Pa., Wilmington Auburn Sales 
Co., Wilmington, Del., McCandliss & Co., 
Atlantic City, N. J., Robins Motor Sales, 
Chicago, Ill., City Auto Sales, Painesville, 
O., Hardesty’s, Inc., Hazard, Ky. 

Canover Auburn Co., Gloversville, N. Y., 
John E. Kelly, 125 South street, Danbury, 
Conn., Triangie Motor Sales, Greenville, 
Mich., Barton Motor Co., Clarendon, Va. 

J. G. Coffey Co., Leavenworth, Kans., 
A. C. Hebert, Beebe Plains, Vt., Max R. B. 
Johnston, Wooster, O., Harrison Auto 
Sales Co., Harrison, O., State Road 
Garage, Westwood, N. J., Daley Bros. Mo- 
tor Co., P. O. Box 436, Ridgewood, N. J.., 
The Auburn Sales Co., 7th and Lincoln, 
Lawrence, Kans., A. B. Whitsitt, Harri- 
sonville, Mo., R. W. Carlsen Auburn Sales, 
Indianapolis, Ind., Universal Auto Repair 
Co., 202 Beach St., Newport, Ky. 


-_—-—--—— -— 


New Gardner Dealers 

ST. LOUIS, Aug. 30.—New dealers re- 
cently added by Gardner Motor Company 
are: 

Gardner Sales & Service Co., 5411 West 
Chicago avenue, Detroit, Mich., E. R. San- 
ders, Cairo, Ill, Von Almen Auto Sales 
Co., Olney, Ill., Keigher Motor Co., Joliet, 


Ill., Mauer-Gardner H., Ine. East St. 
Louis, Ill, Lichtenberger Auto Sales Co., 


Mt. Vernon, Ind., Beckwith Havens, Ham- 
mondsport, N. Y., Ward Motor Co., 1798 
West Washington street, Los Angeles, 
Cal. 

Russell A. Hoch, Bethlehem, Pa., Ran- 
dall R. Grantz, Santa Cruz, Cal., Park 
Avenue Garage, Tyron, Pa., P. C. Walter, 
Blairsville, Pa., Dean Sarver Motor Co., 
Marietta, O., S. G Cook & Co., San Diego, 
Cal., C. Ben Mossman, Ft. Collins, Colo., 
A. L. King Co., Oakland, Cal., Drake-Gard- 
ner Motor Co., Vallejo, Cal. 





Peerless Names Dealers 
CLEVELAND, O., Aug. 30.—New deal- 


ers announced by the Peerless Motor Car 
Corporation are as follows: 


H. K. & S. Motor Co., Franklin, Pa., 
O’Donnell Motor Sales, 5133-39 Irving 
Park Blvd., Chicago, Ill, Midway Auto 


Sales & Service, Lafayette, Ind., Schneider 
Motor Co., Oshkosh, Wis., H. Jasper Smith 
& Co., Cape Town, Union of South Africa, 
and Alves & Coolhos, Limitada, Lisbon, 
Portugal. 


Motor Age 
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One Way Air Trip Cuts Down Time of Driveaway 
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One way to make a quick trip to the factory to fill an order for cars is to go 
by airplane. That is what C. L. Scott, Kissel distributor in Indianapolis, did 
recently. With him on the air flight went two drivers who immediately upon 
reaching the factory at Hartford, Wis., boarded two new Kissels and started 
back to Indianapolis with them. Mr. Scott says he intends to employ this 
method frequently as it brings the Hartford factory three hours nearer in 
the matter of obtaining quick delivery of cars or service parts for customers 


whom he does not want to delay. 





Altoona Race Line-up 


ALTOONA, Pa., Aug. 30.—The greatest 
racing event ever scheduled by the 
Altoona Speedway Association is prom- 
ised for Labor Day, Sept. 6. The 250- 
mile classic will start 18 cars selected 
from the 22 entrants as follows: 


Pete DePaolo, Duesenberg, Harry 
Hartz, Miller, “Bob’’ McDonogh, Duesen- 
berg, Earl Cooper, Front Drive Miller, 
Krank Elliott, Miller, Dave Lewis, Front 
Drive Miller, Fred Comer, Miller, Ralph 
Hepburn, Miller, Phil Shafer, Miller, 
Norman Batten, Miller, Peter Kreiss, 
Front Drive Miller, Leon Duray, Front 
Drive Miller, Frank Lockhart, Miller, 
Bennett Hill, Miller, Earl DeVore, Nickel 
Plate Special, Eddie Hearne, Locomobile, 
Jr., 8 Special, Dr. Wm. E. Shattuc, Miller, 
Dave Evans, Duesenberg Special, Dan 
O’Brien (Bob McDougall, relief), Miller, 
Cliff Woodbury, Miller, Harlan Fengler, 
Locomobile, Jr., 8, Tom Pickard, Miller. 


Fred J. Wagner, veteran racing starter, 
will officiate over the event. Robert B. 
Gable, Altoona, wealthy department store 
owner, will referee the classic. Edward 
J. Bigley, Altoona’s A. A. A. contest board 
representative, will serve at the race. 

A purse of $25,000 will be awarded the 
winners of the race, along with points 
in the A. A. A. 1926 contest. 





After Northwest Sales 


MINNEAPOLIS, Aug. 30.—The Walsh 
Motors Co., 212 Third avenue N., Minne- 
apolis, Minn., has been appointed to dis- 
tribute Moon and Diana cars in the 
northwest. F. E. Walsh, president, pre- 
vious to organizing the firm, was man- 
aver of the Chicago branch of the Moon 
Motor Car Co., and has been in the busi- 
hess 20 years. 

The Studebaker Corp. placed M. F. 
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Davies in charge of the retail business 
of the Minneapolis division, 1328 Henne- 
pin avenue, to operate as the Studebaker 
Sales Co. of Minneapolis. Mr. Davies 
formerly was in Minneapolis, but for 11 
years has been with the foreign division, 
since 1917 in South America. E. G. Tay- 
lor will be general manager; Roy C. 
Barbour, salesmanager; W. N. King, 
floor manager; B. P. Gentry, service 
manager. The Studebaker took over 
the retail business in Minneapolis last 
spring. 


———_ —_--—— 


~Seven Alaskan Dealers 


NOME, Aug. 28—According to the 
Regional Record issued by the Chevrolet 
Motor Car Company seven Alaska dealers 
are now on the map, and although they 
have only a short selling season the 
results obtained by the northerners are 
gratifying. They are: Anchorage Com- 
mercial Co., Inc., Anchorage; Connors 
Motor Co., Juneau; F. B. Johnston, Fair- 
banks; Ketchikan Garage, Ketchikan; 
Northwestern Hardware Co., Cordova; 
Ogle’s Garage, Seward; William Wagner, 
Valdez. 


New Discount Plan for 
Star and Flint Dealers 





Revised Arrangement Will 
Provide Maximum Profits 
Says Colin Campbell 


NEW YORK, Aug. 30.—Colin Camp- 
bell, vice president of Durant Motors, 
Inc., who is in charge of Star and Flint 
operations, announces that a new dis- 
count plan has been worked out which 
he says will give Star and Flint dealers 
“maximum discounts and profits.” Furth- 
er, Mr. Campbell declares, the traditional 
system of yearly commitments has been 
done away with. Star dealers are now 
free to order cars from month to month 
to meet the needs of their markets as 
these develop. Production schedules at 
the plant will be based on these monthly 
commitments, rather than on the ability 
of the four huge plants to produce. 

Every dealer will have a sales develop- 
ment plan laid out by the sales manager 
of the company and the dealer himself. 
This plan will set forth the logical points 
for associate dealer and service facilities, 
which the dealer will have ample oppor- 
tunity to develop with the assistance of 
the company. A sales development or- 
ganized in this way will, it is believed, 
meet the Star sales and service require- 
ments of any given area and population. 

Mr. Campbell has stepped up Star pro- 
duction to about 12,000 cars per month. 
Four plants contributed to this total, tak- 
ing the units manufactured by the other 
Durant Motors divisions and assembling 
them, the Michigan plant at Lansing, the 
New Jersey plant at Elizabeth, the Cali- 
fornia plant at Oakland and the Canadian 
plant at Toronto. 

Will Race at Abilene 

ABILENE, Tex., Aug. 28.—Arrange- 
ments are being made for an automo- 
bile race meet on the West Texas Fair 
track at Abilene September 22 and 
September 24. The contests will be 
under the rules and sanction of the 
A. A. A. contest board. Purses totaling 
$6,000 will be awarded the winners of 
12 events scheduled for the two days. 
The distances range from 5 to 25 miles, 
there being assurances thus of numbers 
of exciting finishes. M. B. Hanks is 
chairman of the race committee. Dix 
Jefferies, representing the A. A. A., will 
serve as starter. 











and fines or discharges the prisoner. 


office. 








Speed Up Traffic Cases with This Court on Wheels 


SAN FRANCISCO, Cal. Aug. 30.—An automotive court is the latest thing 
on wheels in California. With the aid of a Reo speedwagon, a justice of the 
peace at Inglewood, California, dashes from his office to the point on the 
highway where the traffic policeman has made an arrest. There, he holds court 
The truck is covered with a wide body, 
in which are table and chairs, with the other appurtenances of the justice’s 


A. Roy Camp, vice-president of the Reo Motor Car Company of California, 
discovered this automotive judge on a recent trip to the southern part of the 
state. Mr. Camp says the scheme is a great time saver and that judge, traffic 
officers, and even motorists, approve of it. 
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TRADE ASSOCIATION ACTIVITIES 


RADIO HELPS DRAW CROWD 


A. E. A. Meeting Announcement Broad- 
cast From Three Stations 


HASTINGS, Neb., Aug. 28.—Every 
facility from personal invitations to the 
use of three radio broadcasting stations 
was used to drum up a good attendance 
of dealers at the recent A. E. A. mer- 
chandising meeting held at the Clark 
Hotel, this city. Meeting time found 324 
persons present the great majority of 
whom were dealers. 

Rollie Myers, of Dutton & Sons Co., 
Hastings, was chairman while the speak- 
ers were Judge Snyder, Howard E. Pat- 
terson, of Warner Patterson Co., Chi- 
cago, Henry T. Kirkland, of the A. E. A. 
merchandising staff and Joe Hickman, 
representing the Nebraska Buick Auto 
Co., of Lincoln. 

The Hastings meeting was promoted by 
two manufacturers and a jobber—the 
Frank Rose Mfg. Co., G A. Roth Mfg. 
Co., and W. M. Dutton & Sons Co. This 
meeting developed that A. E. A. mer- 
chandising gatherings in Iowa and Ne- 
braska since Aug. 1 have been attended 
by nearly 3600 persons, most of whom 
have been dealers. 


205 At Lincoln Session 


LINCOLN, Neb., Aug. 28.—Enthusiasm 
in abundance was in evidence at the 
A. E. A. merchandising meeting re- 
cently held here in the ball room of the 
Lincoln Hotel The meeting was at- 
tended by 205 dealers and promoted co- 
operatively by the Nebraska Buick Auto 
Co., of Lincoln, and the Stores Western 
Auto Supply Co., of Omaha. Charles 
Carper, manager of the automotive de- 
partment of the Nebraska Buick, served 
as chairman and Henry T. Kirkland, 
special merchandising representative of 
the A. E. A. spoke for the association. 
Other speakers were H. E. Patterson, of 
Warner-Patterson Co., Chicago, and 
H. E. Sidles, president of the Nebraska 
Buick Auto Co. 


—_— 


City’s Greatest Business 


ST. LOUIS, Mo., Aug. 28.—Robert E. 
Lee, manager of the St. Louis Auto 
Dealers Association, in an article in a 
recent edition of “Greater St. Louis,”’ 
sums up the automobile industry in the 
city and shows that it is one of St. Louis’ 
greatest businesses. 

“Five large manufacturing plants lo- 
cated in St. Louis are at this time build- 
ing passenger cars,’ Mr. Lee writes. 
“There is one new passenger car factory 
in contemplation and expected to be in 
operation soon. Six plants located in St. 
Louis are building trucks or light de- 
livery cars. One great body-building 
concern here is turning out thousands of 
bodies for motor cars for St. Louis 
manufacturers or for those in other 
cities. At least six other body building 
plants are engaged in the manufacture 
of bodies for trucks. 

“On January 1, 1910, the secretary of 
the state of Missouri had record of regis- 
tration in this city and in St. Louis 
County of 1925 motor cars. On January 
1, 1926 the registration for St. Louis and 
St. Louis County was 157,000. 

“There are thirty-three distributors of 
passenger motor cars, that is wholesalers 
and 110 dealers, that is retailers. These 
concerns are, of course, selling not only 
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cars made here but those made in other 
cities. An estimate of their investment 
would be $5,100,000. An estimate of 
their sales of motor cars for 1925 would 
be $33,220,000 for about 30,200 passenger 
cars.”’ 





Elizabeth Plans Show 


ELIZABETH, N. J., Aug. 28.—The 
eighth annual show will be held in the 
Second Regiment Armory under the 
auspices of the Elizabeth Auto Trade 
Association and the local lodge of the 
Benevolent & Protective Order of Elks, 
from Oct. 22 to 30, both dates inclusive. 
Information pertaining to accessory ex- 
hibits may be obtained by addressing the 
Elks Auto Show Committee, Elks Club, 
Elizabeth, N. J. 





Increase in Road Calls 


CINCINNATI, Aug. 30.—The emer- 
gency road service of the Cincinnati 
Automobile Club announced that in a 
space of 30 days the department 
answered 1,146 service calls, against a 
total of 805 the same period last year, 
an increase of 43 per cent. The touring 
department reported the answering of 
5,116 personal calls, 3,750 telephone calls 
in addition to 754 requests by mail. The 
auto theft committee reported that dur- 
ing the period 66 stolen cars were re- 
ported, 76 per cent of which were re- 
covered and returned to owners. 





Heads N. A. A. Chapter 


CLEVELAND, Aug. 28.—Thomas J. 
Herbert, 2803 Coleridge Road, Cleveland 
Heights, former assistant county prose- 
cutor, has been elected president of the 
Cleveland Chapter of the National Aero- 
nautic Association to succeed Glenn L. 
Martin, aircraft manufacturer. Other 
officers elected are Dan R. Hanna, Jr., 
and David S. Ingalls, vice-presidents; 
Clifford Gildersleeve of the Chamber of 
Commerce, secretary-treasurer. 


FEARS HIGHER FINANCE RATES 





Number of Repossessions Might Help 
Force Bigger Charge, Speaker 
Thinks 


WATERLOO, Ia., Aug. 28.—Gaylord 
Ford, of the department of finance, plans 
and accounting of the National’ Automo- 
bile Dealers Association, St. Louis, ad- 
dressing Black Hawk County Motor 
Trades Association at a special meeting, 
warned the tradesmen that ‘“‘finance rates 
in retail automobile sales are apt to be 
raised, due to the number of cars being 
repossessed and the necessity of the 
dealer to realize a profit on his finance 
paper.’”’ 

“The public should not complain,” he 
continued, “if this comes about for the 
only reason that they are buying on time 
is the buyers’ inability to borrow money 
from the banks at bankable rates and 
consequently they should be willing to 
pay an interest rate sufficient to enable 
the dealer to borrow money for the 
customer without a loss to himself. The 
banks in all communities are getting 
more confidence in the retail automobile 
dealers because both of them are really 
trying to get together on the proposi- 
tion.”’ 





S. A. E. Section Frolics 


LOS ANGELES, Aug. 28.—Members of 
the Southern California Section, Society 
of Automotive Engineers, recently en- 
joyed their annual mid-summer outing 
and dinner at Santa Monica. During the 
afternoon a series of swimming, running 
and jumping contests were held. In the 
evening the members sat down to a din- 
ner at the Santa Monica Athletic Club. 





Bus Men to Gather 


WASHINGTON, Aug. 28.—Five hun- 
dred members are expected to attend the 
Virginia Motor Bus Association’s fourth 
annual convention at Alexandria, Vir- 
ginia, Sept. 27 and 28. R. L. May, asso- 
ciation president, will be in charge. 


Champions of Association League 
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Members of the Cadillac baseball team of Cleveland, O. This squad of fast actors 
won the championship in the indoor league of the Cleveland Automobile Manu- 


facturers’ and Dealers’ Association. 


It was not until the last game of the season 


that the winner was known, which suggests there was some hot baseball for a 


spell in Cleveland. 


MotorAse 
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Expansions and Changes 
Continue at San Antonio 


Texas City’s Automobile Row 
Sees Enlargements of 
Trade Activities. 





SAN ANTONIO, Texas, Aug. 28.—More 
changes and expansions have been an- 
nounced along San Antonio’s automobile 
row. 


Ralph W. Russell, formerly sales man- 
ager for the Yantis Motor company, has 
designed to enter business for himself. 
He will handle Fords and all kinds of 
used cars. His place is located at 602 
Broadway. Associated with him is John 
B. Parks, former salesman for the Yantis 
Motor company. 


The Straus-Frank company, automo- 
tive equipment and radio jobbers here, 
soon will open a radio branch house in 
Houston in the next thirty days it was 
announced. 

Star dealers from all sections of the 
San Antonio territory were here for a 
conference with J. F. Roark, Texas sales 
manager. The conference had to do with 
the campaign for fall selling and the 
signing of contracts for the coming year. 
It was said several new Star dealers 
will be found in the San Antonio terri- 
tory this fall. 

A chain of 25 Rhino Tire Stores will 
be established in the San Antonio and 
Austin territory in the next few weeks it 
was announced by W. V. Thomas, man- 
ager for the Rhino and Cupples in this 
district. The stores will be strung out 
from Austin to the Rio Grande valley. 





Higher Prices Make Increase 


AKRON, Aug. 28.—Survey of the tire 
industry here shows that the trend of 
exports from these plants has been stead- 
ily downward since last March, whereas 
exports a year ago were on the increase. 


It is true that export figures for the 
first half of the year show an increase 
of 30 per cent over the same period last 
year but this increase is due to higher 
prices being received for tires and tubes. 

During the first half of this year some 
increase was noted in exports of tire- 
repair material, rubber footwear, me- 
chanical rubber goods and reclaimed rub- 
ber. 

Argentina, buying 106,206 casings and 
108,310 innertubes, was Akron’s best 
export customer during the first half of 
the year. The United Kingdom took 71,- 
159 casings, Cuba, 56,582; Japan, 37,321; 
Australia, 33,254; Brazil, 32,273, and 
Germany, 26,853. 


—_—_—__—_-—-—- 


Form Chromium Corporation 


NEW YORK, Aug. 28.—Organization of 
the Chromium Corp. of America to take 
over the patents of the chromium plating 
process developed by the Chemical Treat- 
ment Co. and the Chromium Products 
Corp., the latter a subsidiary of the Metal 
« Thermit Corp., has just been an- 
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Coming 


Motor Events 





Automobile Shows 





1927 NATIONAL SHOWS 
New York Jan. 8-15 
Chicago Jan. 29-Feb. 5 











Boston, Mass 
Mechanics Bldg. 
Sept. 27-Oct. 2 


March 5-12 





Boston, Mass 








Radio Exposition, Mechanics’ 
Bldg. 
Chicago Jan. 29-Feb. 5 


Annual Salon, Hotel Drake. 
Chicago Nov. 8-13 
Show and convention, Automotive 

Equipment Ass’n, Coliseum. 

Chicago Nov. 15-19 
Show and convention of the Na- 
tional Standard Parts Ass’n, Hotel 
Sherman. 

Chicago Sept. 27-Oct. 2 
National Radio Exposition. 
Dallas, Tex Oct. 9-24 
Automobile Bldg. 

Elizabeth, N. J Oct. 22-30 
Second Regiment Armory 
Green Bay, Wis Aug. 30-Sept. 3 
Kansas City, Mo Feb. 12-19 
Kansas City Automobile Show 
Los Angeles Feb. 12-19 
Annual Salon, Hotel Biltmore. 
Newark, N. J Jan. 15-22 
Twentieth Annual Newark Automobile 


ow. 
New York Nov. 24-Dec. 4 
Annual Salon, Hotel Commodore. 
































New York Sept. 13-18 


Madison Square Garden, Radio 
World’s Fair. 


























St. Louis Sept. 4-19 
Industrial Exposition, Forest Park. 
Races 
Altoona, Pennsylvania Sept. 6 
Atlantic City, N. J Sept. 25 
Dallas, Texas Nov. 11 
Los Angeles, Cal Nov. 25 
Philadelphia Sept. 4-11 
National Air Races 
Salem, New Hampshire Oct. 12 

| Conventions 
Automotive Equipment  Assciation, 
Coliseum, Chicago Nov. 8-13 





National Automobile Dealers’ Associa- 
tion, Ohio Council, Columbus........ 
Neil House Sept. 23-24 

National Association of Finance Com- 
panies, Palmer House, Chicago...... : 
Nov. 15-16. 

National Standard Parts Association, 
Hotel Sherman, Chicago........ Nov. 15-19 
National Tire Dealers Association, 














Inc., Memphis, Tenn Nov. 16-18. 
Pennsylvania Automotive  Associa- 

tion Elks’ Home, Philadel- 

phia Oct. 18-12 
Society of Automotive Engineers, 


Transportation and Service Meet- 
ing, Boston, Mass.............Nov. 16-18 


COMING FEATURE ISSUE OF CHILTON CLASS JOURNAL PUBLICATIONS 


September 15—Commercial Car Journal—Annual Bus Issue 
September 10—Operation & Maintenance—Annual Bus Issue 


September 30—Automotive Industries—Annual Production Issue 








nounced. The new company will have 
plants and branch offices in most of the 
leading industrial centers. John MT. 
Pratt, president of the Chemical Treat- 
ment Co. will continue in that office and 
also be chairman of the board of the new 
corporation, of which Dr. F. H. Hirsch- 
land will be president. The latter is 
also president of the Metal & Thermit 
Corp. 








Motor Vehicles Loom 
In World Trade 


WASHINGTON, Aug. 28.-— The 
relation of the automobile indus- 
try’s exports to the total of the 
United States and for the world, 
is revealed by figures just com- 
piled by the Department of Com- 
merece showing that America’s 
share of the world trade is roughly 
15.6 per cent of the total and that 
of this sum the automobile indus- 
try’s export share in 1925 was .817 
per cent. 

Expressed in terms of figures, 
the Department’s compilation 
shows that the aggregate export 
business of the 55 leading coun- 
tries was $58,500,000,000 in 1925, 
the United States exports being 
$4,910,000,000, of which approxi- 
mately $400,000,000 were automo- 
bile exports. 




















Sign for Oakland-Pontiae 


SALT LAKE CITY, Utah, Aug. 28.— 
Joseph Froiseth, president of the Inter- 
mountain Automotive Trades Association 
with headquarters in this city, has or- 
ganized the Froiseth Motor Company 
which will sell the Oakland and Pontiac 
cars in Salt Lake City. The new com- 
pany will have a capital of $50,000 and 
will have A. E. Tourssen, well known 
local Oldsmobile distributor and dealer, 
as vice-president and treasurer. Mr. 
Froiseth will hold the offices of presi- 
dent and secretary. 


To Double Floor Space 


BUFFALA, N. Y., Aug. 28.—A recon- 
struction program of the Kurtz-Chevrolet 
Corporation, dealers at 2301 Main Street, 
will double the present floor space used 
for sales and also double the service 
department. In addition to the added 
space, the sales and mechanical forces 
will be enlarged. This is being done in 
preparation for a record breaking fall and 
winter business which is prophesied by 
Fred P. Kurtz, head of the corporation. 


—_—-- —- 


Good Sales for July 


NEW YORK, Aug. 30.—Dodge Brothers 
dealers in the Metropolitan district de- 
livered 2,840 new automobiles in July. 
This total was not far below the banner 
months of May and June. C. H. Jen- 
nings, Inc., dealer for Manhattan, Bronx 
and part of Westchester County, deliv- 
ered 1,937 new cars in July. 
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Prices and Weights of Current Passenger Car Models 





SHIP 
WT. PASS. BODY STYLE. PRICE 
AUBURN “4-44” 


nme &-p Touring $1,145 
nein 6-p Roadster 1,145 
eens en Coupe 1,175 
iene 5-p Sedan 1,195 
**6-66"" 
2850 4-p Sport-Roadster 1,395 
2860 6-p Touring 1,395 
aennintis 3-p Coupe 1,445 
3020 5-p Brougham 1,495 
3070 5-p Sedan 1,695 
i Wanderer 1.745 
*8-R8R" 
(129 in. W. B.) 
3180 4-p Sport-Roadster 1,695 
3200 6-p Touring .695 
waneion 3-p Coupe 1,745 
3380 5-p Brougham 1.795 
$450 5-p Sedan 1,995 
$450 __e..... Wanderer 2.045 
(146 in. W. B.) 
uesene 7-p an 2,495 
BUICK 
*6415”" 
2845 2-4-p Roadster $1,195 
2955 5-D Touring 1,225 
3020 2-4p Coupe 1,195 
3150 5-p 2 da. Sedan 1,195 
3110 4-p Coupe 1,275 
323 5-p 4d. Sedan 1,295 
#420” 
(120 in. W. B.) 
edie 4-p Coupe 1,465 
3670 5-p 2-d. Sedan 1,395 
3765 5-p 4-d. Sedan 1,495 
64428” 
(128 in. W. B.) 
3570 4-p Sp. Roadster $1,495 
3635 5-p Sp. Touring 1,525 
3805 3-p Country Club 1, 765 
caeiiaiads 5-p Coupe 1,850 
3940 5-p Brough. Sedan 1,925 
4025 7-p Sedan 1,995 
CADILLAC 
314” Standard Line 
(132 in. » BB) 
4119 5-p Rrouvugham $2,995 
4049 2-p Coupe ,100 
4125 5-p Victoria 3,195 
4210 5-p Sedan 3,250 
4315 7-p Sedan 3,350 
sialalaadl 2-p Sport Coupe 3,500 
oe D-Dp +" Se xy 3,650 
(138 in. » B.)° 
4380 7-p Aah 3,535 
Custom Built 
(132 in.) 

4065 2-p Roadster $3,350 
apie 2:-p Conv’t Coupe 3,450 
(138 in. W. B.) 

4125 7-p Touring $3,450 
4109 5-p Phaeton 3,450 
sea 5-p Sp. Phaeton 3,975 
4300 5-p Coupe 3,855 
4300 5-p Sedan 3,995 
4400 7-p Suburban 4,125 
4450 7-p Imperial 4,350 

CASE 

J. I. C. 
3260 8-p Roadster $1,840 
$290 5-p Touring 1,885 
8470 5-p Sp. Touring 2,160 
3640 5-p Sedan ,59 
3650 5-p Brougham 2,590 
oy” 

3950 7-p Touring 2,225 
4320 7-p Sedan 2,975 
CHANDLER BIG SIX 

3090 2-4-p Roadster $1,695 
3085 5-p Sport Touring 1,545 
3223 7-p Touring 1,645 
3460 5-p 20th C’y Sedan 1,495 
3525 5-p Met. Sedan 1,595 
eile 4-p Coupe 1,675 
3594 7-p Sedan 1,795 
3629 7-p Berline 2,095 

Standard Six 
(109 in. W. B.) 

2325 5-p Touring $945 
2565 5-p DeLuxe Tour. 1,005 
Sl 2-4p Sport R’dster 1,135 
2580 5-p Sedan 995 
2520 2-p Coupe 1,035 
saakeliaits 5-p De Luxe Sedan 1,095 
iceieneis 2-p De Luxe Coupe 1,125 


Special Six 


116 in. W. B.) 


Touring $1,145 
Sport Touring 1,295 
Coupe 1,195 


De Luxe Coupe 1,285 
Sedan 95 


CHEVROLET “xX” 


Roadster $510 
Touring RIA 
Utility Coupe 645 
Coach 645 
Sedan 735 
Landau Sedan 765 





SHIP 
WT. PASS. BODY STYLE. PRICE 


CHRYSLER 
ssa @°° 
2230 2-p Coupe $750 
2335 5-p Coach 780 
2410 o-p Sedan 830 
*60"’ 
2575 5-p Touring $1,075 
2545 2-p Roadster 1,145 
sensei 2-p Coupe 1,165 
2780 5-p Coach 1,195 
2840 &-p Sedan 1,295 
s7@"* 
2805 2-4-p Roadster $1,525 
2780 d-p Phaeton 2,390 
QRXO8 &-n Caach 1 206 
3060 -D Sedan Y R45 
2935 2-4-p Royal Coupe 1,695 
2998 6-p Brougham 1,748 
3085 5-p Royal Sedan 1,795 
3090 6-p Crown Sedan 1,895 
<g9" 
(185% in.*) 
3775 5-p Phaeton 2,545 
3730 2-4-p — 2,595 
4105 5-p Sed 3,095 
(i924 “in.*) 
4015 4-p Coupe 2,895 
(198% in.*) 
4225 7-p Sedan 3,195 
4260 7-p Sedan Lim, 3,595 
*Overall length. 
CUNNINGHAM 
“VW-6§” 
4500 4-p Sp. Touring $6,150 
4600 7-p Touring 6,650 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR 
**g-70"" 
3750 4-p Roadster $3,500 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,500 
4200 4-p Petite Coupe »5b0 
4200 4-p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan ,70 
4800 7-p Sedan 4,750 
**6-60”" 
3150 5-p Touring 1,785 
3100 2-p Roadster 1,985 
3200 4-p Sp. Touring 1,985 
3500 -p Sedan 445 
DAVIS 
92-27" 
2915 5-p outer. Tour, 1,495 
3000 5-p Seda 1, 
3060 5-p amanted Sedan 1,795 





**93-27" 


2325 5-p Touring $1,285 
2500 5-p Sedan 1,285 
2450 3-p Coupe 1,285 
DIANA “St. 8” 
2995 5-p Roadster $1,795 
2995 5-p Palm Beach 

Roadster 1,995 
3170 5-p DeL Brougham 1,995 
3275 5-p De Luxe Sedan 2,195 
3160 5-p Cabriolet 2,095 
3640 7-p Sedan (135 in 

» me) 2,695 
3640 7-p Berline Sedan 2,895 
satealliai 5-p Town Car, 
DODGE BROTHERS 
2448 2-p Roadster $ 795 
2538 2-p Special Roadster aoe 
2567 5-p Touring 95 
2642 5-p Spec. Touring 845 
2497 2-4p Sport Roadster 945 
2617 4-p Sport Touring 380 
2589 2-p Coupe 845 
2632 2-p Spec. Coupe 895 
2811 5-p Sedan 895 
2883 5-p Spec, Sed. 945 
2920 5-p DeL. Sedan 1,075 
DUESENBERG 

Straight ‘38” 
3920 2-p Roadster ¢ 
3970 4-p Roadster t 
3700 5-p Phaeton T 
3980 4-p Sp. Phaeton Tt 
4115 6-p Sedan Tt 
4500 7-p Sedan t 
tManufacturers do not quote 

list prices. 
DU PONT “ZPD” 
2400 4-p Roadster $2,800 
3450 5-p Touring 2,800 
2550 4-p Coupe 3,200 
3750 5-p Sedan 3,400 





SHIP 
WT. PASS. BODY STYLBE. 


PRICE 
ELCAR 
64.55” 
2560 6-p Touring $1,095 
snes 4-p Roadster 1.295 
2900 5-p Coach 1,195 
ania 3-p Coupe 1,295 
2779 &-D Sedan 1.3 
*6-65"" 
cmneee 5-p Touring 1,295 
cities 4-p Roadster 1 495 
sinnines 3-5-p Landau R’dster 1,675 
2779 5-p Coach 1,395 
solid 3-p Coupe 1,495 
2900 5-p Sedan 1,595 
**4-R1"" 
7-p Touring 2,265 
3000 3-p Coupe Rdster. 2,195 
anes 3-5p Landau R’dster 2,295 
winnine 4-p Coupe Z.U99d 
anes 5-p Sedan 2.265 
4050 7-p Sedan 2.765 
ESSEX 
2260 5- Touring $765 
2500 5 Coach 795 
FLINT 
‘67 9Rr"* 

2497 5-p Coach $960 
2500 5-p DeL. Coach 1,075 
“*B-60” 

2683 4-p Roadster $1,360 
2708 5-p Touring 1,260 
shinies 4-p Sp. Roadster 1,495 

4-p ‘oun. Keonuster ' 195 
3093 5-p Sedan 4d. 1,495 
2933 5-p Brougham 1,450 
“B-80" 
(120 in. W. B.) 
3139 4-p Sport Road, $1,645 
3189 5-p Touring 1,450 
3310 4-p Sp. Touring 1,645 
3414 4-p Coupe 1,850 
3529 5-p Sedan 1,925 
(i300 in. WHY) 
3294 7-p Touring 2,125 
3649 i-p Scedub <.5¥99 
FORD 


With Starter, Dem. Rims and 
Balloon Tires 


1655 2-p Runabout $360 
1728 5-p Touring 380 
1860 2-p Coupe 485 
1972 5-p Tudor Sedan 495 
2004 5-p Fordor Sedan 545 
FRANKLIN 
hd B hdd 
2800 3-p Sport Road, $2,690 
2845 5-p Touring 2,63 
2965 3-p Coupe 2,645 
selina 3-5-p Coupe 2,760 
3175 5-p Sedan 2,790 
able 4-p Victoria 2,790 
sone 5-7-p Sedan ,840 
sinidieaiin 5-p Oxford Sedan 2,865 
3080 5-p Sport Sedan 2,910 
3275 7-p Limousine 2,990 
3135 7-p Cabriolet 4,400 
GARDNER 
6B 
3070 4-p Phaeton $1,395 
3030 4-p Roadster ,395 
3290 5-p Brougham 1,545 
ae 5-p Custom Bro’m 1,645 
3210 4-p Cabriolet 1,695 
3280 6-p Imp. Sedan 1,695 
8B 
3350 4-p Phaeton 1,795 
3350 4-p Sp. Roadster 1,795 
3620 5-p Brougham 1,895 
niin 5-p Custom Bro’m 1,995 
3480 4-p Cabriolet 2,095 
3620 5-p Imp. Sedan ,09 
3940 7-p Sedan 2,795 
GRAY 
qr 
1755 5-p Touring $595 
2055 6&-p Sedan $845 
HERTZ 
*pPp-1" 
aii 5- Touring mesnieds 
3800 5-p Sedan suerte 
HUDSON 
“Super Six’’ 
3395 7-p Phaeton $1,250 
3440 5-p Coach 1,1 
3560 4-p Brougham 4d. 1,495 
3685 7-p Sedan . 
HUPMOBILE 
A” 
2620 6-p Touring $1,325 
2800 5-p Sedan 1,385 
2800 2-4-p Coupe 1,385 
“ey” 
3300 D-p Touring 1,945 
3360 7-p Touring 2,045 





SHIP 
WT. PASS. BODY STYLB. 


PRICB 
3355 2-4-p Roadster 2,045 
3465 2-4-p Coupe 2,345 
3345 d-D Sedan 2,345 
3580 5-p Berline 2,445 
siieenitide 7-p Sedan 2,495 
mannan 7-p Sedan Lim, 2,595 
JEWETT 
*New-Day”’ 
2400 5-p Tourine DeL. $1.095 
2475 5-p Brougham 995 
puahiioie’ 5-p Sedan a 
JORDAN 
so” 
2915 4-p Playboy Road. $1,845 
3200 5-p Sedan 1,945 
ikea 4-p Victoria 1,945 
Series ‘“‘AA” 
3470 5-p Sedan $2,495 
3470 4-p Victoria 2,495 
RISSEL 
+55" 
(124 in. W. B.) 
3029 5-p Phaeton $1,585 
3660 7-p Touring 1,685 
3065 2-p Speedster 1,795 
3225 4-p Tourster ,795 
3160 4-p Speedster 1,895 
3190 2-p Speedster 
(Enc.) 2,085 
3275 4-p Speedster 
(Enc.) 2,185 
on 2-p Coupe Rdster 1,795 
aalasiiiite 4-p Coupe Rdster 1,895 
3300 5-p Brougham ,695 
ehiiiaiiiels 5-p Spec. Bro’m 1,795 
3440 5-p Bro’m Sedan 1,895 
wniainaiien 5-p Spec. Bro’m 
Sed, 2,095 
(132 in. W.B.) 
3590 5-p Bro’m Sed. 
DeLuxe $2,585 
4010 7-p Sedan DeLuxe 3,085 
3640 7-p Berline Sed. 
DeLuxe 3,185 
som”? 
(131 in. W.B.) 
3220 5-p Phaeton $1,985 
3630 7-p Touring 2,085 
3275 2-p Speedster 2,195 
3335 4-p Tourster 2,195 
3360 4-p Speedster 2,295 
3425 2-p Speedster 
(Enc.) 2,485 
3500 4-p Speedster 
(Enc.) 2,585 
silat 2-p Coupe Rdster 2,195 
sein 4-p Coupe Rdster 2,295 
3565 5-p Brougham 2,095 
asliiiania 5-p Spec. Bro’m 2,195 
3769 5-p Bro’m Sedan 2,295 
salina 5-p Spec. Bro’m 
Sedan 2,495 
(139 in. W. B.) 
3910 5-p Bro’m Sedan 
DeLuxe $2,985 
4080 7-p Sedan DeLuxe 3,485 
4125 7-p Berline Sed, 
DeLuxe 3,585 
LINCOLN 
4460 2-p Roadster $4,000 
4580 7-p Touring ,000 
4565 4-p Phaeton ,000 
4780 4-p Sport Phaeton 4,900 
4750 4-p Coupe ,600 
4885 4-p Sedan 4,800 
4760 5-p Sedan 4,900 
4890 7-p Sedan 5,100 
4945 7-p Limousine 6.300 
LOCOMOBILE 
“Jr.-8”" 
3100 2-p Roadster 2,150 
3000 5-p Touring 1,78 
3250 4-p Coupe 2,265 
3400 5-p Sedan 2,285 
3350 5-p Brougham 2,286 
hd! | | hab 
4660 4-p Sportif Tour. 6,500 
4600 4-p Roadster ,900 
4980 4-p Coupe ,950 
5040 5-p Victoria Sedan 7,300 
icleniass 5-p Sed. (divided) 7,450 
5000 7-p Cabriolet ,500 
5105 7-p Suburban 7,500 
4960 5-p Brougham 7,500 
4g” 
5280 4-p Sportif Tour. $7,46° 
5330 7-p Touring ,468 
5640 7-p Touring Lim, 9,50 
5630 5-p Victoria Sedan 10,050 
5464 7-p Brougham 10,046 
5868 7-p Enc, Dr. Lim, 10,05°% 
8606 7-p Cabriolet 10, 30% 
Motor Ag: 
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Prices and Weights of Current Passenger Car Models 














eee 
Wi. PASS. BODY STYLE. PRICE Wi. Pas wT. a 
; » aoe . i S. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE 
McFARLAN “6 2450 5-p Coach 950 REO STEARNS-KNIGH 
“sv” eaan 2-p ne Luxe Coupe 990 ““T-6” ons (Centinued) 
3700 3-p Roadster $2,650 4 @ Luxe Coach 1, 050 $375 2-p Roadster 377 " 
men 2-p Spec. Roadster 2,900 can Fe —— Penn tate 1200 3182 5-p Sp. Touring *i°398 3778 +s aeeren ett 
— f war | 306 6&5 iad 1,125 tr ee, 1495 [| 3735 5-p Touring + 395 
et a . -P Spec. Coupe 1,565 895 %-p Tourin : 
oem 5-p Brougham 4d. $3,180 OVERLAND 8515 65-p Sedan 4d, 1,565 4035 5-p Sedan 2780 
3850 4-p Coupe 3,180 “96 4 8566 &-p Spec. Sedan 1.745 4035 6-p Brougham 2.750 
$3850 6-p Sedan 3,180 Touri REVERE 4020 4-p Coupe 2.850 
sae S-p Spec. Sedan 3,180 — we tt wees 16959 4090 5-p Sport Sedan 3.050 
- Sedan _ 3,280 | ss 0 - ; 
wee 8-D Sub, Sedan 3,380 | 2075 5-p Sedan 735 | $308 2-p Sp. Roadster $2,750 “> Soren +180 
pau - 7-p Sub. Sedan 3,480 3 “93” 6 4060 5. sucedster 2.750 | STUDEBAKER 
“ae acer 5-p Touring $895 4300 5-p Sedan ad 3.800 Standard Six 
cone ri gg = $5,400 2442 th —- seen ++: “or? , 2700 3-p Du. Roadster $1,225 
- ° ‘ouring P 7% “ o 
4900 4-p Coupe 6,720 2583 5-p De Luxe Sedan 1, 098 3700 2-p Roadster $3,200 ibe. Hb +g er nme Tey. e 
6200 4-p Tour, Sedan 6.720 | pacKanp 3574 2:2 Sportster 3.200 | 2875 3-p Country Club 1/295 
6200 7-p Tour. Sedan 6,810 sage 970 6-$-p_—s Touring 3.200 | 2945 5-p Coach 1195 
aaaedie 2 Sedan €. 738 ‘ - Readet . - _ 4400 5-p Sedan 4,006 3115 5-p Sedan gt 
commen -p edan : cececees 5 e , KENB bs "ag 
eutenns 7-p Spec. Sedan 6,810 s+  5-p Phaeton 2,585 —_ ——, 3115 Sedan Se 
ween 7-p Enc. Sedan 7,110 v0  4-P Coupe 2,685 ons E = 1,395 
— 7-p Bub. Sedan 7.110 sineinlte Sp Sedan 2,585 = oa 7D Em $1,750 Special Six 
-p own Car " ( in. W. B.) “ , 3380 3- Du. 
“Straight 8” |. 7-p Touring $2,785 | Site gb Roadster, = 1.796 | 3600 4-p Sp. Ronde *Te3e 
.- 2-p Roadster $2,650 | by aaa 2,785 3202 §-p Brougham 1695 | 343, §:P Du. Phaeton 1,445 
w-- 4-Dp Roadster 2,900 | 2 mn Botan 2,725 3092 4-p Coupe Roadster 1,920 sage =P Coach 1,445 
ren 6-p Touring 2,650 see 4-p = Sedan Lim. 2,885 3317 5-p Sedan 1,995 3685 6 4-P_—sVictoria 1,750 
sanatetien 7-p Touring 2,750 009g 3353 I-p Sedan 2.195 3620 5-p Brougham 1,795 
— 1 = ge a gt (136 in, Ww. B.) “B 8” . 38875 5-p Sedan 1,895 
coceees -p ub. Sedan ; ..--- 4-p Runabout $3,859 32 . “ Big Six 
aa 7-p Sedan 3.280 | on) =65-p)=—- Phaeton 3750 | 3316 ses oF iB0 (120 in. W. B.) 
connneee 7-p md eae 3,480 w---.  4-p Coupe 4,750 3355 # 7- Touri > Mere 3270 38=—63-- D 
wees - 4-p Cou 3.180 | i) «66-p Sedan 4°750 ses = a | 360 $b feet ee 
anenne 5-p Coach Broug. 3,180 (143 in. W , oom “Pp Sup. Sp. Road- 3405 5.5 Sport Roadster 1,645 
ommnans 5-p Town Car 4,600 a a 3445 5 = yet 3510 5p Sport Phaeton 1.575 
shi 7-p Touring $3,950 -P Coupe Sedan 2,095 39 -pP Club Coupe 1,650 
MARMON — Foo 5-p Club Sedan 4,890 3486 5-p Brougham 2,195 3680 5-p Sedan 1,895 
yg 7-p Sedan 5,000 3345 4-p Coupe Roadster 2.320 3835  5-p Custom Bro’m 1.985 
3913 4-p Speedster cf hl ee 7-p Sedan Lim, 5,100 3603 5-p Sedan 2, 95 (127 in. W B.) 
$827 2-p Speedster 3.295 | pace 3640 7-p Sedan 2,595 | seo0 Gtr 
3604 6-p Phaeton 3,295 Co ;-;-—_ 4-p Sup. Sp. Sedan 5.000 3910 Du. Phaeton $1,775 
3704 7-p Touring 3,295 ~42 ROAMER 4086 ae Brougham 4d. 2,095 
4080 6-p Std. Brougham 3,295 (125 in W. B.) “§-50-55"? 3945 7.5) | (perline 2,225 
3983 2-p Std. Coupe 3,295 3500 6-p Std. Sedan $1,495 oe S> tren, Sem $ 3945 7-p Sedan 2,145 
3937. 4-p Victoria 8295 | 3e7¢ S:P Sedan De Luxe 1,670 | “= 6-p Spec. Sp-Tourersaey | 74°59 5-P President 2,245 
4065 6-p Sedan 3,295 3475 4-p Cab Roadster 2.295 —— © ee —-” F r+ STUTz 
4243. 7-p Sedan 3,370 3740 7-p Sedan DeLuxe 1,995 | ~~ 5-p Coupe D 1.395 “aa” 
4080 65-p Spec. Broug. 3,395 3825 7-p Limousine 2,245 | 5-p Sedan Del, 1.69 —" 
4065 5-p Spec. Sedan 3,395 (115 in. W. B os — . a8 ie, W. BD 
4243 7-p Spec. Sedan 3,470 _ 7 W. DB.) 6-54-E 4164 2-p Speedster $2,990 
4031 6-p Sedan De Luxe 3,775 3055 5-p Brougham "2.90 | - 4-p Roadster $2,385 4175 4-p Speedster 2,995 
4175 7-p Sedan de Luxe 3,850 PEERLESS  }.}©}©6©6hU" _  4-p Tourer 1,985 4390 656-p Brougham 2,995 
4100 6-p Sedan Lim. 3,900 ee = ts 4-P Sport 2,285 | 4416 5-p Sedan 2,995 
4215 7-p Sedan Lim. 3,975 C-72" stern 7-p Tourer 2,286 4273 4-p Vic. Coane 2,995 
((126% im. W. B00 |wwenees 3-p Cabriolet 2,750 4286 2-p Co 2.995 
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New Low Prices 
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(Chassis only) fo.b. Flint. Michigan 





MOTOR AGE 


jer Economical Transportation 








Now- 
Reduced to 


S27: 


Flint, 
Michigan 
(Chassis only) 
This drastic price reduction on the world-famous 
Chevrolet half-ton chassis now makes available, 
even to the smallest merchant, a commercial car 
of modern design that offers— 














—the flexibility and handling ease of a three- 
speed transmission —the power and smoothness 
of a valve-in-head motor—the durability and 
dependability of rugged construction—the 
beauty and advertising value of unusually fine 
appearance. 


And these same matchless features—combined 
with a price of $375—also present Chevrolet 
dealers with an unrivalled opportunity for vol- 
ume commercial car sales and greatly increased 
commercial car profits! 
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QUIET ROLLER BEARINGS 


a product which has behind 


The name 
Quiet Bearings. It 
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There is— 
there can be, 


no other mirror like 
Glareproot! 
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ON'T be misled; the Glareproof Auto 


Mirror has no real rivals, it’s abso- 


lutely new—unique—unequalled. 


Glareproof’'s not tinted or blackened 
glass, so unsatisfactory at night—and so 
useless by day. Glareproof is a real mir- 
ror. The special scientific backing makes 
it so. 


No other manufacturer ever has made— 
ever can make—Glareproof, the only 

development in the mirror field since a 
1840—the most revolutionary develop- : 
ment the auto mirror field ever knew. 


Distributors are putting 
Glareproof on new cars, and 
finding that this last word 
in mirrors aids selling. Write 
for prices. 
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Model 965 Heavy duty 


Compressor 


Brunner Hydraulic 
Car Washer 


One and two gun models. 
Produces a fine spray or a 
300 lb. pressure stream. De- 
pendable fast washers that 
are extremely economical in 
operation. 


Baste 


ARO’ in 
* 
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. 
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Brunner Spray Gun 


Easily cleaned, perfectly bal- 
anced—no tiring of the oper- 
ator. Adjustable spray for 
all conditions. 


" Pa BN 
Se 


A Brunner opens the way 
to many lanes of profit 

















—— 2 The installation of a Brunner Air Compressor 
Seamer 4 means an immediate opportunity to increase 
Used to clean motors, lubri- profits in at least three common garage jobs— P 
» ole ym mol "ieeln " spray painting, valve grinding, and engine - 4 
handy and dependable. & cleaning plus the benefit of dependable “‘free y 
air’ service—the kind that attracts new trade sf. 
> and holds it. 7 ,~ Brunner 
e Mfg. Co. 
ty P Dept. M. A. 
es Send for the Brunner Catalog to- , ” Utica, N. Y. 
Cs day. It’s full of better ways of 7 
‘ doing jobs at greater profit. “Send me the Brunner 
2 _* catalog at once. 
. BRUNNER MFG. CO. _~ 
a : 7 
a Utica, N. Y. A 
Brunner Fe San Francisco, Cal. fo ee 


Valve Grinder 


Kansas City, Mo. 
Toronto, Ont. 









10 to 1000 oscillations per 
minute controlled speed. 
Light, yet sturdy and per- 
fectly balanced. Eliminates 
hand finishing. 
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PEER| 


20 different models 





IDE-AWAKE dealers 

\) \) all over America have 
come to realize the advan- 
tages of handling one line of 


cars with a price range that 
assures a broad market. 


That is exactly what Peer- 
less provides. 


Today you can sell Peerless 
cars all the way from $1395 
to 93795. 


Three superb cars—three 
different price ranges— 
three separate and distinct 
chances for business. 


} , di } rles s de 14) he : rS 
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You can easily see the 
strategic position in which 
this places Peerless dis- 
tributors and dealers. 


ranging from $1395 to $3795 


You can understand, too, 
why Peerless showed a 264% 
gain for the first six months. 
, WL OU nparalleled 
opportunity 

Study the entire automobile 
field and you'll find that 
Peerless offers an unequalled 
opportunity for the man or 
the organization that can 
sell good cars. 


Remember that back of the 
Peerless dealer is one of the 
soundest manufacturing 
institutions in the country— 
a company without a bank 
loan or one cent of bonded 
indebtedness. 


If Peerless is not repre- 
sented in your locality, wire, 
write or phone for details 
of the franchise. 


September 2, 192% 


Think of the 








PEERLESS MOTOR CAR CORPORATION, CLEVELAND, OHIO 
Peerless has ALWAYS been a good car 
Export Dept.: Fisk Bldg., Broadway at 57th St., New York City + Cable Address: ‘‘Peermotor, New York”’ 
Manufacturers of the 90° V-type Eight-69, the Powerful Six-72 and the Remarkable Six-80 
(All Prices F. O. B. Factory) 
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The Remarkabl 
S$ix-80 . 


mor | 


The Powerfu 


$1895 


$9995 


The Famous QO” 
V-lype Eight- 
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Should Sell 


aw 
“ 


It is danger- 
ous today—far 
more dangerous than 
here-to-fore—to sell a man 
anything but THE VERY BEST 
BUMPER PROTECTION. 


It is not fair to the car owner to skimp on 
any detail in the construction of so import- 
ant a part of his equipment. 


Stewart-Warner Bumpers have been devel- 
oped to the 100% point of engineering devel- 
opment. Safe for the car owner—and safe 
for the dealer to recommend to his trade. 


STEWART-WARNER SPEEDOMETER CORPORATION 


1826 DIVERSEY PARKWAY, CHICAGO, U.S. A. 





Here are the Bumpers that every 
Auto Owner Wants and Needs 


and theKind the Dealer \op% 


September 2, 1926 














Note Point 6 
below 





There is not a single cast part about any 
Stewart-Warner Bumper. 


I 


y 4 A special alloy steel is used for all Stewart- 


Warner Bumper Bars, to insure special 
qualities of strength and toughness. 


% The reinforcing spring bar is selected steel 
designed to take advantage of the strength 
gained by truss construction. 


4 The brackets are of alloy steel! 


The bolts holding the brackets to frame are 
S according to standard S. A. E. specifica- 
tions. 


te Stewart-Warner Bumpers are shipped as- 
sembled ready for bolting to brackets and 
frame of car. 


Stewart-Warner Nickel finish is subjected 
to a salt spray test agreeing to Bureau of 
Standards formula. 


g Au Stewart-W arner Bumpers are approved 
S ty the Underwriters’ Laboratories. 








STEWART-WARNER 


Sor bhelltr’ ACCESSES 





September 2, 1926 MOTOR AGE 55 





Davy ames 
LAPS Syste (lison Mazo Cat Co. Madions Wine Petro: i8P tong Pebrag ' 
Ce toni, 5s g 5, 192 
h { 2tlomen. &an, °MPany 6 
Why you Profit fromLAPS/ . 
ee PraiPaent f° har, 
T HE cost of a LAPS System is less than that of Od one? We on Ctr 27 PCony 
: . *y r an Coe 
wooden bins of equal carrying capacity while Thong CUP o) a th kroo, itste 
the floor-space required is one-third less than a simi Omar; 80,224 Pax, the eae thons Lunto, 
lar system of wood. The LAPS System does not Stoo. The - ™ Wogtages Ware 
splinter or get oil-soaked and encourage fires. Yet, herve t ag entav 82 bin et ora. 
with its lower first cost and minimum depreciation, erage ed 2; a in eye Cony . ed 2 , 
LAPS is certain to produce more profits from parts a arj Ona der 7 Per oon Spag "18h 4 Seag ] 
than any other parts department equipment. 4 ao Nen *erty te the tine The “ at ave rr. 
Your time is saved in serving both shop and indi- toh ther: ery eatl — 30 cok “yd two” 
vidual customers, when you use a LAPS System. any Work : Pleas ed, Cling 4" in 
An accurate inventory can be taken in from one- Ment 2 ment ant Poeety " been pd With. th, Stoox 
fourth to one-half the time usually required. Dead 2 ony We of” Plifigg "ay 


stock is automatically eliminated by LAPS and 
fast-moving items are kept at demand level. 

, , . Yo Car 2 2Pro, 
LAPS cuts clerical work and economizes space in Urs 4 725, "e 
the parts room. It reduces overhead, increases sales — 
and promotes good service—the best foundation 
for increased car sales. 
Find out more about what LAPS can do for your 
particular business. Write today for a free copy of Steel Systems for 
“Better Parts and Accessories Merchandising.” the Systematic Storage 


DAVID LUPTON’S SONS COMPANY of Replacement Parts. A 
Sales Office: "San Siete pea ~-enell Michigan System f or every Car. 
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Jor every use of 
mechanicand 
electrician 












OST car owners are under-equipped in the 

matter of small tools. No one is in a bet- 

ter position to correct this—at a profit—than the 

accessory dealer or the garage with accessory 
department. 



























You can now supply your customers’ needs for 
screwdrivers, side cutting pliers, punches, nip- 
pers, and similar tools from the complete 
Crescent-Smith & Hemenway line. You can say 
‘This tool is made and guaranteed by the orig- 
inators of the Crescent Wrench.” That’s talking 
his language. Your jobber has these tools. 


CRESCENT TOOL COMPANY 
208 Harrison St., Jamestown, N. Y. 


Originators of the Crescent Wrench 


One “Snip” is worth 
a thousand words 


Put a little coil of insu- 
lated wire in front of 
your diagonal cutting 
plier display board. Let 
your customers demon- 
strate for themselves 
how easily No. 942 snips EAE ALE BE BES EEL LATTE SAE 
through wire, silk insu- ir 

lation, and all. This test . 
will open their eyes. 


SU ARANTEERD Ti i oe 
OR YOUR MONEY BACK 


RL LLL IOCRL IE LLL DAL LLLEOLAL LIEB ILL LEELA IES OLE. IE 
SARS LOOSE RIO IOS III LI OL LLL LILLE LOADS IO LI LLL PILE OE 


OMNIS ST 


SBIWONO 


ARRAN OI EN A AREAS ILO LIS SP LOR AE. 


ROO IOS ROPER ORR, 22 ARS Le 

















No. DB11, display card featuring No. 942, 
Crescent-Smith & Hemenway Diagonal Cutting 
Pliers, printed in blue and black with lock 
easel back. Holds three five-inch and three 
six-inch pliers. Sold to dealers at the price 
of tools alone. 
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Bull Dog 
Model “C” 


PATENTED 



































The New Bull Dog Ac- 
celerator—Model “C” for 
latest model Fords equipped 

with fuelizer. List Price . 
/ 


bp . ~ . F / $1.50 and this means a gener- 
MM a j Rag 4 and this 





ous profit to you. 











A Bull Dog for the New Ford Fuelizer 


Again Bull Dog produces a Foot Accelerator to meet a new de- 
mand. The Model C fits latest Fords with the new Fuelizer. 


It is furnished with the advanced Bull Dog Hinged Type Pedal 
—fully nickeled with non-slip rubber pad and comfortable foot rest. 
Working parts are finished in grey Duco. 


Order Model “C” from your jobber for the new Fords—or Mod- 
el “B” for all other Fords. 


THE W. H. THOMAS MFG. CO. 


_ SPENCER, IOWA 
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DISSATIS FIED 
CUS TOMERS 


FAIR 
LABOR 
CHARGE 
CUT+- PRICE 
COMPETITION 


INCREASED 
BUSINESS IN 
ALL LINES 


SMALL VOLUME 


AND 


HIGH OVERHEAD 


LOST 
PROFIT LONG 
PROFITS 
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i Brake Lining 
Service 


HEN we announced our new reduced 

list prices to car owners last January 
there were plenty of croakers to tell us it 
wouldn’t work. But those croakers were not 
the garagemen who had been struggling to 
give their customers honest quality in the face 
of cut-rate competition. 


_— c ‘ a ele 
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In the old days it was pretty hard sometimes 
to compete with the repair shop that offered 


ELe 


job lot” brake lining~at reduced prices. 


rea oe aS, 
, os A Fs f: 


But now—when a first-class shop, known for 
the quality of its work, can offer the recognized 
leaders among brake linings at 37 to 50 per 
cent less than standard list prices to car owners 
—what’s the answer? More and better busi- 
ness for the quality shop. Naturally. 
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Garages and service stations everywhere tell 
us that Thermoid’s new price policy is one of 
the best things that has happened to them in 
a long, long time. | 


Make your shop a Thermoid Service Sta- 
tion and stamp it as a “Quality and 
Fair Price Shop.” 


Thermoid 
Radiator Hose THERMOID RUBBER COMPANY Thermoid-Hardy 


The perfect radiator hose. Factories and Main Offices Universal Disc 


Specially constructed to with- TRENTON, N. J. If it’s service you want make 
stand the action of oil, anti ? our universal joint replacements 
freezing solutions, hot and cold vith Thorunaid. Hardy oo The 
—. ae Pra rcgn a Makers of Thermoid and Rexoid Transmission Lining, Thermoid-Hardy’s patented fan- 
vice nor will the plies or the Thermoid-Hardy Universal Joints, Thermoid Radiator wise Septic consttustion cullen’ 


. metal. It absorbs jolts and requires 
tube separate. Hose and Mechanical Rubber Goods no oil or care. 
Like Every Thermoid Like Every Thermoid 
Product—It WEARS Product—It WEARS 
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For short stops and long service 
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VALVE STEM GUIDE REAMERS 











AMicHTY important part of a 


motor overhauling job is the re- 
conditioning of the valve stem guide 
holes. You can do this work easily, 
quickly and efficiently with Sioux 
Valve Stem Guide Reamers. 


The “Standard” size offers the only 
practical and thorough method for cleanin 
out valve stem guide holes with absolutely no 
chance of increasing the size of the holes. 

The “OQversize”’ is used for reaming out 
worn valve stem guide holes +" oversize when 
refitting with oversized stems. It makes a clean 
smooth cut. The cutting is done at the end 
of the flutes just behind the pilot. The other 
part of the teeth along the flute do not cut, but 
serve as a guide. The hole cannot be cut out 


of round or egg-shaped. 

















Both “Standard” Size and “Oversize” can be re- 
sharpened without affecting their size. Sizes 5/16 
to 1/2”, and 1/64” Oversize for each size. 


Your Jobber Sells Them . 
ALBERTSON & CO. SIOUX CITY, IA. | 
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What is Most Important?r 


Uppermost in every merchant’s mind should be the im- 
portance attached to the character of his trade connections. 
The firm he chooses must be well established with a good 
standing in the trade and with a line of products that 
have not only proven their success but assure the business 
of the future. 


The merchant who makes such a connection builds the 
foundation and assurance for his future business with the 
safeguard that any effort he puts behind such a line will 
be more than repaid him. 


Through the AC connection, dealers and jobbers make a 
contact which ties their business to the most powerful 
organization in the industry, and which insures them 
enormous business possibilities now and for the years ahead. 


AC Products are nationally known: 
AC SPARK PLUGS are used as equipment on over 148 


makes of cars, trucks, tractors and engines. 


AC SPEEDOMETERS are furnished as equipment 


on more than 50% of the output of present day produc- 
tion of cars. 


AC OIL FILTERS are equipment on more than 50% of 
the production of cars being equipped with oil filters. 


AC AIR CLEANERS are sent out as equipment on more 
than 60% of the cars that are equipped with air cleaners. 


AC’s equipment, increasing steadily from year to year, is 
building a tremendous replacement business which will 
carry on as long as automobiles are made. 


AC Spark piu Company, FLINT, Michigan 


AC-SPHINX Uh | AC-TITAN 


Birmingham Levallois-Perret 


ENGLAND { | 4 FRANCE 
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ARVIN NATIONAL JY 
ADVERTISING Tf 
<a | 
: | | Ss 
r he Li ext Month! | 
BY 
HIRTY DAYS from now Arvin starts tramping on the | 
loud pedal with the biggest national advertising campaign ! 
ever staged by a heater manufacturer! Big space! Full pages 7 7 
| and two-color double pages in The Saturday Evening Post! 
fives Powerful, smashing stuff in The American Magazine and avi 
; Country Gentleman. Telling the car owners of the nation 
that there’s an Arvin Heater for EVERY car—regardless ot 
make or model. At a price that’s way down low. Will this 
‘ : campaign sell Arvins? You watch and see. Over a million / | | 
| : Arvin Heaters have been sold for Ford, Overland, Chevrolet Pid 
‘ and Dodge cars alone. Just think what a whale of a business iat j 
| . you can do now that ALL cars can have Arvins. Stock up | 
quick and keep the cash register well oiled. : 
INDIANAPOLIS PUMP & TUBE COMPANY by 
% 44 General and Sales Offices— INDIANAPOLIS A | 
\ : Also Makers of Indianapolis and DeLuxe Tire Pumps, Automobile Jacks » 1 
and Dan Patch Coaster Wagons for Children ; | 
% \ : 
» 
, ii tA ARVIN SPECIAL 
Lit \iwO aa hi Manifold Heater for ! 
Vi YY NTR FORD. . $6.00 
. #h : ‘si FORD Hot Spot . $6.00 
wa ENN CHEVROLET. : $6.50 
\ DODGE . . . $9.00 
\ ARVIN REGULAR 








Manifold Heater for 
FORD . ° + 75 
FORD Hot Sp ot 1.75 
OVERLAND Whippet ty 00 
STAR-4. $3.00 
HUDSON $6.00 
CHRYSLER-60 and 70 $6.00 
NASH Special-6 ‘ $6.00 
STUDEBAKER -e -6 $6.00 
BUICK Standard-6 $6.00 
BUICK Master-6  . $6. 00 
HUPMOBILE-6 ‘ $6.00 


Sa CCeees| = ARVIN UNIVERSAL 
3 ewe - Exhaust Heater for 
ALL CARS ° . $7.50 


Be SOR ar 
Se 


ey Sure Do Heat / 
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HOP time is cut in half on all of those 

slow, mean underside jobs when your 
men work by Griffin methods with Grif- 
fin Equipment. 


Get the car up with a Griffin Portable 
Hoist. It always costs money to crawl 
under a car. 


Hold it up with Griffin Adjustable 
Jacks. One high pair and one lower pair 
go with each Equipment. 


Workman sits at his task on adjustable 
seat attached to one jack. Seat on oppo- 
site jack makes convenient tool rest. 


Hoist is released and can lift another 
car, lift out engine or change body. 


ut Garage Costs it 


MOTOR AGE 
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Additional jacks enable you to work 
on any number of cars with one hoist. 


Workmen are safe. No man should 
work under a car while supported by hoist. 


Little room is needed as hoist can 
straddle car when not in use. 


Griffin outfit consists of one Portable 
Hoist (with chain lift—or without, in case 
you have one), 2 high jacks (38 to 59 
inches), 2 low jacks (24 to 36 inches), 
and bar tackle for equalizing lift. 


Make unit costs pay you a handsome 
profit, after you have divided savings with 
the customer and thus pleased him. 


Let your Griffin Outfit pay for itself. A small payment puts it on your floor and 


its moderate price is split in three deferred payments. 


Long before the last one is 


due, your savings in service time amount to much more than the cost. Lick ex- 


pense at its most troublesome point—shop time. costs. 


f THE GRIFFIN MACHINE WORKS, Inc. , 





Do it now by writing to 


ELYRIA, OHIO 


[Ex Loeb EER ed Say | 12 


PORTABLE HOIST and ADJUSTABLE JACKS | 


* - t* 
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Another addition to our plant made nec- 


essary by the ever-increasing demand for 
QUALITY Brand Piston Rings 


December 1911 - - - - - - - Started 
Shipped 1912 - - - - - - =| - 348,219 
Shipped 1913 - - - - - - - - 662,226 
Shipped 1914 - - - - - - - - 1,165,484 
Shipped 1915 - - - - - - - - 3,647,255 
Shipped 1916 - - - - - - - - 7,013,429 
Shipped 1917 - - - - - - - - 10,014,698 
Shipped 1918 - - - - - - - - 12,092,700 
| S Shipped 1919 - - - - - - - - 16,314,599 
: Shipped 1920 - - - - - - - - 17,416,041 
i é Shipped 1921 - - - - - - - - 11,791,692 
= Shipped 1922 - - - - - - - - 19,536,198 
< Shipped 1923 - - - - - - - - 23,075,563 
= * . Shipped 1924 - - - - - - - - 23,038,905 
| a Shipped 1925 - - - - - - - - 37,733,288 
“i =f Shipped First Six Months 

of 1926 25,035,160 

Total QUALITY Brand Rings 
Shipped in 141, years 208,885,457 
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Muskegon, Michigan 
QUALITY - - No-Leak-O - - Drainoil 
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In offering a variety of types which will supply every existing need 


for both large and small cars in the fine car field, it 
becomes more and more apparent that the Marmon 
two-car franchise presents a new and unprecedented 


merchandising opportunity—one which has been ap- 


proached only twice within recent years. (See Next Page) 
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MARMON 


Months ahead of production, it appears 





that the demand for the little Marmon 
will call for at least twice the volume 


originally planned. 


We are not alone in this opinion. It is 
shared by some of the strongest and most 


influential distributors in the industry. 


The little Marmon is such an entirely 
new and sound idea—so completely apart 
from competition—that it is difficult to 
predict into what figures its production 


may eventually go. 


It has the range of performance and 





power of a big car and the economy and 


ease of handling of a little one. 


It can show a clean pair of heels to 


anything now on the road. 


In view of its small size, perhaps the 
most impressive thing about it is its stam- 
ina—its ability to maintain top speed 
hour after hour without dampening its 
vitality 

—a Marmon car with a Marmon name, 
at a price within the range of far more 


commonplace automobiles. 


Can you imagine any car that will have 
a broader or more responsive market? 
Q@o @ 
The little Marmon will be shown and 
demonstrated to all interested dealers at 
the factory beginning the latter part of this 


month. Please write or send the accom- 


panying blank in advance. 








Indianapolis, Indiana 


be held confidential. 


Firm Name 


MARMON MOTOR CAR COMPANY 


We are interested in seeing the littlke Marmon in a private, prior 
showing at the factory. It is understood that this request is to 
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Stromberg Super Shock Absorbers carry any car 
over roughest roads with an ease and smooth- 
ness that are really astonishing. 


They cushion and soften the biggest bumps, 
while they permit tires and springs to freely take 
up the vibration caused by minor rough spots 
and the rolling motion of balloon tires. These 
are distinctive Stromberg features. 


Riding in a car equipped with Stromberg Super 
Shock Absorbers is like floating along. Passen- 
gers and driver relax and rest in perfect comfort 
without a thought to the road ahead. 


SHOCK ABSORBERS 








READ THE TWELVE FEATURES BELOW—They Stromberg 
STROMBERG tell why Strombergs sell quickly and satisfy customers, with Electric 
no come-backs to you. Then write for full particulars about Windshield 
SPECIAL the full line of famous Stromberg Automobile Necessities, iInasnie 
CARBURETORS our sales helps, and our National advertising campaign. Wiper 


The only carburetors built 
special for each model of 
engine. Hold world’s records 
for everything that makes 
for efficient performance. 
Assure maximum power, 
easier starting, quicker 
pick-up, smoother running 
at all speeds—and a great 
saving in gas. The most 
satisfactory carburetor 
for any car. 


TWELVE SPECIAL FEATURES 


1— Designed ona new and better 7—No greasing or oiling. 
principle. 
8—Operate uniformly Summer 

and Winter. 


9—Built to measure for each 
make of car. 


2—Regulate spring action to ex- 
actly the correct degree un- 
der all driving conditions. 


3—For Balloon or Standard 


Tires. 


4— Working parts protected 
against dirt, water and oil. 

5—Heavy steel cable wiil not 
break, stretch or rust. 


6—No adjustments are ever 
necessary. 





10—Last as long as your car. 


11—Sold and guaranteed by a 
leading and _ responsible 
manufacturer. 


12—Each set in separate pack- 
age containing all necessary 
fittines for installation. 


Your customers cannot 
know the satisfaction 
and feeling of safety 
while driving in rain, 
fog, sleet or snow until 
they have one of these 
perfect vision wipers. 
Two speeds. Adjust- 
able pressure on glass. 
Economical on battery 
current. Operates per- 
fectly under all driving 
conditions. 


67 
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| STROMBERG MOTOR DEVICES CO., 58-68 E.25thSt., CHICAGO 


NEW YORK BOSTON DETROIT MINNEAPOLIS KANSAS CITY LONDON, ENGLAND 
517 W. 57th St. 760 Commonwealth Ave. 84-86 Hancock Ave., W. 1529 Laurel Ave. 1809 McGee St. Milman’s Sireet & Cheyne Walk 
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The New Model X 


Like the previous model: Hall Hone, 
which was admittedly the most accurate and 
fastest cutting Cylinder Hone made, the new 
Model X combines both spring and solid 
pressure in one tool. It differs from the 
previous model only in that it is a still more 
accurate, a still faster cutting tool and em- 
bodies a much more rigid paralleling feature. 
Spring and solid pressure adjustments are 
also external and more speedy. 


Absolutely Rigid 


Perfectly Parallel 


The new Model X Hall Hone is absolutely rigid under any 
degree of pressure. To finish a cylinder out of parallel ig 
absolutely impossible. That’s because of the precision 
ground cones actuating the stone carrier arms, applying 
equal pressure at extreme ends of arms at all times, as il- 
lustrated at the lower left. Pressure may be changed from 
spring to solid as easily as starting and stopping the elec- 
tric drill and almost as quickly. 


In spite of its increased rigidity and enlarged range 
through the use of oversize stones, the Model X Hone can 
be speedily operated with a good, high powered half-inch 
drill but the use of a ¥%-inch drill is preferable. 


Increase Your 
Reconditioning Profits 


The Model X Hall Hone gets both the oval and taper. 
It will help you do a better job quicker and at more 
profit. Order a Hall Model X through your jobber today 
or write us for new descriptive circular. 


The Hall Mfg. Company 


509 Hall Bldg., 1600-06 Woodland Ave., 
Toledo, Ohio 
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Jobber’s 








How’s 
This? 


With the new Model 
X Hall Hone the op- 
erator can tell by the 
“feel” or the sound of 
the drill speed when 
the cylinder has been 
finished within a half- 
thousandth, it being 
necessary to use the 
cylinger gauge only to 
determine the actual 
oversize required. 
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Another chapter in the 
story of Willard Qual- 
ity and Willard Service. 
More reasons why 
owners of your cars can 
expect lower upkeep 
costs when a Willard 
Battery is on the job. 


WILLARD STORAGE BATTERY COMPANY 
Cleveland, Ohio 
U.S.A. 
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Raw materials sampled be- 
fore they are even removed 
from freight cars, and noth- 
ing taken into the factory 
until Willard chemists have 
placed their stamp of ap- 
proval upon it. 


Pee 





Naturally, you receive a 
more reliable battery every 
time. And we’re here to 
provide the convenient, 
thorough inspection. that 
keeps good batteries in the 
best of health—Willard 5- 


Point Inspection. 


that’s 
Service 







We Sensten All Makes 
and Sell Willards for men 





All Cars—for Radio, too. 
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~ GENERAL MOTORS 
| BUILDING. 


| Lroadway to 8th Ave~~ NEW YORK -~ 54% 4584 Streer- 


, At the “Bullseye” 
of Automobile Row! 


The new General Motors Build- 
ing will be the largest office 
building in the district, tower- 
ing over Columbus Circle, 25 
stories high. 


As the home of the General 
Motors Company in New York, 
it immediately becomes a com- 
mercial landmark of national 
prominence, headquarters in 
New York for automotive in- 
terests. 
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At one of New York’s prin- 
cipal transportation keypoints, 
it is most accessible,—close to 
the Interborough and Broadway 
subways, 9th Avenue ‘L’, Broad- 
way, 7th, 8th and oth Avenue 
and 59th Street surface lines, 
and Fifth Avenue buses. There 
will be an entrance in the build- 
ing to the new 8th Avenue sub- 
way station. 

















The building covers an en- 
tire block with frontage on four 
streets, Broadway, 8th Avenue, 
57th and 58th Streets, excep- 
tional light and air is per- 
manently assured. It will be 
replete with every advantage in 
service and appointments. 


Offices range from 450 Sq. Ft. 


up to entire floors of 20,000 


Sq. Ft. 
Ready for occupancy April, 


1927. Now leasing from plans. 


For renting information apply to 


SHMAN & 
wAKEFIELD,INC 
Renting @ Managing Agent 
50 East 42nd Street 

$ New York City 
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No more tread cuts 


on balloon tires 


—The chain on which 
tires can be run SOFT 





Here’s another tire curse cured. 
Ordinary chains must be put on Balloons 
very loose, to bang and rattle against the 
fenders, or they will cut and ruin the 
tread. 


Not so with Protex. They are put on 
tight. The smooth inside . .. same side 
.. . always next to the tread makes this 
possible. They oust once and for all the 
thin, sharp wire that embeds in balloons 
and robs you of tire mileage. 


Being put on tight, Protex Chains are 


noiseless. No beating 
against the fender. No 
breakage. Protex Chains 
are quiet. 


Besides they offer these 
other advantages which 
the common type of chain 
never before brought out. 


They wear longer. Use 
of alloy steel is responsi- 


Business side of chain, 
toward the road. 









ble. They will outwear the ordinary chain 
on a run over bare concrete roads (chains 
greatest enemy) and still be ready for 
two seasons additional skid-proof winter 
service. 


The horse-shoe links afford more fric- 
tion surface, guarding against skidding i 
any direction. There is less wheel spin- 
ning, less wear on rear driving parts. 


Besides the net profit is larger, while the 
price is well in line with the market. They 
are distinctive, different, bring business 
right to your door. Job- 
bers supply them. PRO- 
TEX CHAIN CO., INc., 
WAYNESBORO, PA. 


FREE! We will gladly send you, 


without obligation, a 
handy correct size chain chart that 
you'll use every winter’s day, Has 
size conversion table that may cut 
down your stock. Write! 


next to tread. 











same side... 
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“There is only ONE Duco—DU PONT Duco 
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The yreater 


OAKLAND SIX 


WINNING AND HOLDING GOOD WILL 


Nor only a new world’s record— 
but an eight months’ record that sur- 
passes the greatest production ever 
attained by any new make of car 
during tts first full year! Dramatic proof 
of Pontiac Six saleability! Spectac- 
ular evidence that America is quick 
to recognize a new standard of per- 
formance, beauty, stamina and value! 


This 1s one of the reasons why over 1800 new dealers 
have signed for the Double-Profit Franchise in the last 12 
months. Write Department C for complete information. 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


PO NTI AC SI X 


CHIEF THE SIXES 
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Our New 1 Gun 2 Man Hayes 
Electric 








For those thousands of garages, paint shops, auto 

lal laundries, car dealers and fleet owners who are en- 
ccemenearennenneemennenenemnett : | titled to the opportunity to decrease car washing 
costs and increase car washing profits—but who 
do not have enough work to keep our big ‘‘Speed- 
Spra”’ busy all the time, we announce— 


A New “Speed-Spra”’ 
At a New Price 


The marvelous success attained by our larger Electric 
‘‘Speed-Spra’’ made it imperative that we build another ma- 
chine to fully cover the car washing field. 


















National acceptance of our “Speed-Spra’’ as the correct 
method of mechanical car washing, a successful 45 year old 
pump factory manned by pump experts and greatly increased 
manufacturing facilities to meet ever growing demand—has 
made it possible for us to build a genuine “‘Speed-Spra”™’ so low 
in price that any wash rack owner can quickly pay for it out 
of increased profits alone. 


_1 Gun 2 Man “Speed-Spra” 


has unmatched mechanical superiorities. 300 pound pressure 
of our “Velvet-Spra’’ gun washes the body with a mist so soft 
it cannot harm the finest varnish. Cuts mud and road oil off 
the running gear like magic. Four Way Valve eliminates 
water supply barrel. Duplex pump has all working parts in 
the open and accessible. Automatic Pump Governor maintains 
even pressure; Alemite Lubrication; G-E Motor. 


GET ALL FACTS TO-DAY 


Before you decide on any mechanical car washer find out what 
makes “‘Speed-Spras’’ the favorites with Jobbers and users the 
country over—and how small an investment is necessary to cut 
car washing costs in half and double profits with the New 


I Gun 2 Man ‘“‘Speed-Spra."’ Write for FREE literature and 
price TO-DAY. 


HAYES PUMP & PLANTER CO. Sa 


819 SIXTH ST., DEPT. 19, GALVA, ILL. Needs only 29x29 inches floor space. Cuts 


wash rack time in half and doubles profits. 


peeag-S 


anical Electric Car Washer 
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It’s as simple as this— 


Bend a steel spring over the thumb and ten- 
sion results. 


Tighten the cap nuts on a Budd-Michelin 
Wheel and the same thing happens. 


Constant, resilient tension — developed as 


the cap nuts are tightened—holds the disc of 
the Budd-Michelin Wheel 


firmly on the hub. There can 
be no play, rattles, squeaks, or 
other noises from the wheel. 


It’s all due to the way the 
wheel is designed. The disc 
has over-size holes around the 





studs. These holes are countersunk. When the 
ball-faced cap nuts are tightened they seat per- 
fectly—and the cap nuts carry the wheel. 


The disc can’t bear on the studs or shear 
them off. The studs can’t wear the holes in the 
disc egg-shape. That’s why you can depend on 
permanent silence from 
Budd-Michelin Wheels. 


Only Budd-Michelin Wheels 
have this patented mounting 
—and that’s one reason why 
thousands of motorists will 
have only Budd-Michelins ! — 


WHEEL COMPANY 
Detroit and Philadelphia 
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HEN the largest and best equipped as- 
bestos textile mill in America brings out a 
new product after years of experimenting, and when _ 
they already have brake linings and clutch facings on the 
market that are acknowledged to be at least equal, if not superior, 
to all other brake linings and clutch facings, it ought certainly to be 
worth looking into. 


When the engineering departments of leading car manufacturers and 
leading brake manufacturers test samples and are so amazed at the 
results that they send for more and yet again for more because they 
cannot believe that any brake lining will accomplish the results produced 
by GREY-LOCK, a second reason for looking into the proposition would 
seem to exist. 


If this brake lining is as good as we claim—and it is—you owe it to your- 


self to know all about it—and this is all we are asking you to do at this 
time. 


Every factor that will assist jobbers in selling GREY-LOCK is going to be 
put back of this proposition. We have the finances, the ability, and the 
inclination to do it, and you can take our word for it that the jobber 
who gets the territory that is still open will secure a valuable franchise. 
Let us tell you about the campaign. Let us send you samples and litera- 
ture describing this new brake lining. 





UNITED STATES ASBESTOS COMPANY 
Manheim, Pennsylvania 
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Brake Lining and Clutch Facings 



































THE MOST EXTENSIVE AND COMPLETELY 
EQUIPPED ASBESTOS TEXTILE MILLS IN AMERICA 
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Pyro Denatured Alcohol is 
available through advertised 
distributors in tank cars— 
drums—and also in conven- 
ient gallon cans for profi- 
table retail sales 


ay The standard anti-freeze 





= ,| for every make of car— 


coy E now to be widely advertised 


SS See Ss oe 

poe) , YS inventions = a ORE than fifty anti-freeze prep- right mixtures—does away with guess 

i } ee M. arations are on the market work. And the new Pyro-meter gives 

[ok ease today. Yet during the past winter complete protection. 

: — eee more Pyro Denatured Alcohol was Next winter Pyro will be widely 

: eee eee : weed tare all other preparations advertised. This campaign will run 
eee | ee a combined! when and where ‘‘cold waves’’ are 


announced—a new idea in adver- 
tising, that will reach motorists with 
timely forcefulness just when Pyro 
sales possibilities are greatest. 


* * * * 


Dealers—and experi- 
enced motorists realize that 
for safety, simplicity and 
dependability Pyro is un- 
surpassed. It can be used 
inany makeof water-cooled Plan now to meet this added demand— 
car and a chart (ask your to develop this profitable and growing 
jobber for one) gives the market. | 


PYRO 


U. S. INDUSTRIAL ALCOHOL CO. 
110 East 42nd Street, New York 


PYRO is the STANDARD ANTI-FREEZE 
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! CURTIS Pneumatic Machinery Co. 
1957 Kienlen Ave.. ST. LOUIS, MO. 
518 U Hudson Terminal, New York City. 


Please send me full information about Curtis 


Name.... 


Address 








Curtis Silence 
due to the Exclusive 
Curtis Design 


; 
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Noise is not muffled 
but prevented 


Just a simple means of elim- 
inating the whistling of an 
intake. The air is first 
drawn into the base of the 
compressor through several 
small openings, then proper- 
ly conducted from the base 
to the cylinder. This is not 
so much a mufiler as a pre- 
venter of noise. Thoroughly 
simple, but at no expense 
of efficiency. 





Large disc valve 
insures a perfect seat 


A noisy valve mechanism 
would not be made by an 
engineer who knows the 
troubles of the garage and 
service station man. Curtis 
finds it worth while to make 
disc valves of special alloy 
metal, to grind them to a per- 
fect seat, to provide large 
area openings and to go to 
this extra trouble just so the 
operator can “hear himself 


think.” 


Air Compressors. 


City 








State 





C Send information about Air and Water Stands 
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Silent and efficient operation is not an accidental 
combination. It is due always to superior design. 
Superior design is the mark of good engineering, 
and good engineering produces efficiency as well as 
silence. That is why the remarkably silent Curtis 
is also the remarkably efficient Curtis, as the entire 
automotive industry knows. 


Curtis Pneumatic Machinery Co. 
1957 Kienlen Avenue, St. Louis, Mo. 
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THE FIRST 
PIERCE-AR ROW 
ENCLOSED CAR 

UNDER *3000 


$ 2 9 9 45 this custom-built, two-door, five-pas- 
At senger coach—with six color options 
and the operating economy of the matchless Series 80 chassis 
—=still further widens the Pierce-Arrow market. Pierce-Arrow 
sales increases are the talk of the industry. New territorial divisions 


have been made. There is good money for distributors and dealers 
in handling the Pierce-Arrow Custom-built Coach line. Write us. 
5-pass., 4-door coach 
$3250 at Buffalo 


Seen, dduanemch THE PIERCE-ARROW MOTOR CAR COMPANY, Bzffalo, N. Y. 


$3350 at Buffalo . . . . 
7-pass.,limousine-coach The Pierce-Arrow Finance Corporation offers dealers complete financing 


$3450 at Buffalo and insurance service on both new and used vehicles, at low rates. 


eAlso in the 
Custom-built 
Coach Line 







—body by Pierce-Arrow 
SIX COLOR OPTIONS 
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5-passenger, 2-door, custom-built coach, $2995 at Buffalo 
War excise tax additional 
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BOSCH 


! 
WINDSHIELD WIPER 


AMERICAN BOSCH 
PAACNELTO CORP NS 
SPRimCrIELO a 





The Bosch Tandem Attachment gives full 
vision to both front seat occupants—§$1.75 extra 








YOU NEED THESE BOSCH 
ELECTRIC WINDSHIELD 
WIPER ADVANTAGES 


j—Electrically Operated. 
Leaves both hands free. 


2—Unusual Power, ample for 
cleaning heavy snow. 


3—Steady, Positive, Unvary- 
ing Speed. 

4—Quiet, practically noise- 
less. 

5--Compact, Unobstructed 
Vision. 

6—Non-smearing, Spring 
pressure insures clean 
wipe. 

7—Adjustable, up and down 
—in and out—adjusts to 
any windshield. 

8— Rugged, Long in life, Free 

from trouble. 
9-Tandem Attachment. 


Full vision—All can see 
ALL. 


10—Bosch Made, Embodies 
Bosch Precision, backed 
by Bosch Service every- 
where. 


11--Economical, Negligible 
current consumption. 

12—Independent Unit, Does 
not effect carburetion— 


Uneffected by engine 
speed. 





When you sell Bosch Electric Windshield Wipers you sell the satisfaction which 
comes from a perfectly performing necessity. Every month in the year the 
user is impressed with the Bosch Quality performance and the safety it insures. 
The Bosch Electric Windshield Wiper wipes clean and operates at a 
uniform pace regardless of engine speed. It does not effect carburetion 
and it works off the battery. It uses less current than a headlight bulb. 
Strongly advertised and Bosch built for dependability. Feature its sales 
twelve months in the year -- your Wholesaler or nearest Bosch Branch 
will supply you. Price $9.50 complete. Tandem Attachment $1.75 Extra. 


AMERICAN BOSCH MAGNETO CORPORATION 


Main Office and Works: 


BRANCHES: 


Springfield, Mass. 


New York San Francisco 


Chicago Detroit 





memewindshield Wiper 
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The Bosch Traffic-ITuned Horn gives a 
warning which cuts through the city 
traffic noises instantly and its low 
note carries over the long speedy 
: : . stretches of country roads, assuring a 
| safety unobtainable with ordinary horns. 
The Bosch Trafhc-Tuned Horn creates 
sales over the counter because it com- 
mands respect and action on every road. 
It’s destinctive warning signal is always 
heard and heeded - - that’s why motorists 
gladly replace their present warning de- 
vices with this American Bosch Magneto 
Corporation product. There is a substan- 
tial profit for you in serving this market. 
Ask your accessory supplier or write direct. 


Straight models $19.80 Curved models $21.50 


AMERICAN BOSCH MAGNETO CORP. 
Main Office and Works: Springfield, Mass. 


Branches: New York - Chicago - Detroit - San Francisco 























ITH more than 2,000 models 

and types, Kant-Skores are the 
only complete line of aluminum-alloy 
pistons on the market. Kant-Skore 
distributors can guarantee quick serv- 
ice on any of these models and types 
to any dealer in America. 


Dealers can guarantee this same 
prompt service to their customers. 
They can guarantee good work as well 
— for Kant-Skore’s complete line 
takes care of every replacement job 
you get. 

Kant-Skores have certain features 
that put them ahead of every other 
piston. The patented Kant-Skore 
spiral slot curves around the piston 
wall instead of straight up and down. 
It absorbs the contraction and ex- 
pansion of the piston metal evenly, 
over its entire surface—makes Kant- 
Skores fit tighter than any other pis- 
ton, with no danger of scoring! 


Kant-Skore-equipped automobiles 
have more power and use less gas. 
And the even, snug fit is the reason. 


Fit tighter 


MORE THAN 2,000 MODELS AND TYPES 


Kant-Skore Pistons 


are the only 
complete 
aluminum- 


alloy line 


The special Kant-Skore alloy is 
strong and light. It cuts vibration— 
makes motors cooler and quieter. 


Take advantage of Kant-Skore’s 
complete line and superior construc- 
tion! Stock Kant-Skores, and build 
up the most profitable replacement 
business in your community! See your 
distributor, or write— 


* The Kant-Skore Piston Company 
Cincinnati, Ohio, U. S. A. 


*We will be glad to consider distributors’ 
applications for desirable territory still open 
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in every 


During the first six 





months of 1926 one 1n 
every four buyers of 
new automobiles chose 
a General Motors car. 
During 1925 the pro- 
portion was about one 
in five. During 1924 it 


was about one 1n SIX. 


GENERAL 
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“Lats steady addition of new 
friends for the products of General 
Motors has a double significance: 


Ll. Itis proof that the grouping 
of strong companies in one big 
family 7s economically sound. 
Large scale operations do make 
possible important economies 
in research, in purchasing, in 
manufacture, in financing, and 
in sales; and these economies do 
benefit the buyer, in greater 
value. The public has recognized 


this principle and profited by it. 


2. Increased public patronage 
involves increased obligation. 
General Motors is responsible 
for the welfare of its 152,000 
employees and their families, 
its 20,000 dealers with their 
world-wide organizations, and 
—indirectly—for the 6,000 
companies which furnish it with 


supplies and materials—at least 
a million men, women and 
children to whom its public 
good is a personal concern. 


As the volume of production 
increases there must be a cor- 
responding increase in the values 
offered. The new series of cars 
just presented does embody 
larger values; it 7s a direct re- 
flection of the fact that more 
than 1,075,000 General 
Motors cars were sold at retail 
during the year just closed. The 
added quality has been built in 
where its presence counts most 
in comfort, safety and long life. 
With great pride we invite you 
to inspect these new General 
Motors cars. 





CHEVROLET . 
CADILLAC  . 


PONTIAC  . 
GMC TRUCK 


OLDSMOBILE « OAKLAND «. BUICK 
YELLOW CABS, BUSES AND TRUCKS 


MOTORS 
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Three billion nine hundred and eighty million 
dollars were spent in 1925 


Jor Automotive Sales in fowns of 10,000 or less- 


The biggest market for tire chains is the 
small town. That is a proven fact. Fig- 
ures back it up. 

Off the hard surfaced roads, where every 
storm makes a new driving problem, own- 
ers have to have chains, or stay at home. 
There are thousands of people still to 
buy WESCO Tire Chains—people who 
never owned tire chains, and people who 
want to replace with WESCO. 

The WESCO cartons make a fine display 
in your window or show room. Put them 
out where they can and will help sell 
themselves. 

Fall and Winter are coming. They are 
the seasons of heavy chain sales. Be 
ready with a well-balanced stock. 


Ask your nearest hardware jobber, or write us direct. 


WESTERN CHAIN COMPANY 
Chicago | U.S. A. 
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Get This 
FREE 
Booklet! 


Tells How To 
Increase Your 


Winter Profits 





CHROMINE 





Is Going Big! 


OOD news travels fast. If you motorists are demanding a freeze- 
don’t know about Chromine, prooi that does not evaporate. 


you should. If you have never sold a Judging from the orders already 


freeze-proof, it is time you did—and _ booked from live Dealers and Jobbers, 
the one that you can handle with the Chromine is on its way to its biggest 
most profit, least risk, and the most Season. 


satisfaction to your Customers,—is Get your copy of the CHROMINE 
CHROMINE—The Super Radiator BOOKLET and read the evidence— 


Freeze-Proof. why you should order from your 
Can be stored in any quantity Jobber now. 


without fire hazard. 
Chromine will not evaporate 
The growing popularity of Chromine 


is visible evidence of the fact. that 


Sold from Drum 


° , RADIATOR 
to Radiator FREEZE-PROOF SOLUTION 





PYRENE MANUFACTURING CO., Newark, N. J. 
Makers of Pyrene Fire Extinguishers and Orr’n'On Tire Chains 
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Cooper 
Dash Control 


A handy control for 
Cooper Cut-out,choke, 
radiator shutter, etc. 
Beautifully finished 
in polished nickel. 


Price $2.50 











Every gallon of gas and oil goes 
farther when there’s a Cooper Cut-out to 
help rid the motor of costly power-steal- 
ing carbon. 


The Cooper, installed between the 
engine and the muffler, by providing un- 
obstructed outlet for the exhaust gases 
prevents clogging of the muffler, back 
pressure and fouling of the motor. | 


Away With Carbon 











Ten 
Sales Boosters 


1.A scientifically de- 


TH 











Chevrolet 


Special Cut-out 


This Cooper Cut-out 
is designed for exclusive 
use on Chevrolet cars. It 
has all the features of effi- 
ciency for which Cooper 
products are famed and is 
one of the best invest- 
ments for the money that 
the Chevrolet owner could 


make. At the low price of - 


$4.00 it widens your field 
for profit. Get in on this 
money making proposi- 
tion. 








and Sluggish Performance 


No other device so distinctly brings out 
the sharp staccato crack of a perfectly tuned mo- 
tor. No other cut-out is so completely chatter- 
proof and silent when closed. Dealers all over the 
country are making big money with this popular 
money-saving auto necessity. Why not join 
them? See your jobber today. 


Price $2.50 to $5.00 


signed enginetester. 

2. Blows out loosened 
carbon. 

3. Easily installed 
without severnig or 
weakening exhaust 
pipe. 

4. Ruggedly madewith 
extra heavy flapper 
and spring. 

5. Chatterproof, silent 
when closed. 

6. Increases power of 
motor. 

7. Saves gasoline. 

8. Self cleaning. Mud, 
water and dust 
proof. 

9. Relieves back pres- 
sure on motor. 


10.A combination 


muffler cut-out,en- 

ine tester and car- 

n outlet valve 
combined. 





Engine Tester 
and Carbon 
Outlet Valve 


Cooper Manufacturing Company 


460 South First Avenue, Marshalltown, Iowa 


Exclusive Sales Representatives, THE FULTON COMPANY, Milwaukee, Wisconsin 
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Cooper 
Dash Gasoline 
Gauge 
For New Model 
Fords 


An automatic dash 
gauge that shows 
exactly how much 
gas is in the tank. 
Float operates indi- 
cator on the dial. 
Guaranteed not to 
gas-log. Every Ford 
owner needs this 
gauge. 


Price $3.90 
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He’s all for 
Paying the Rent! 


The little phantom salesman stands beside the 
Cooper display and does his stuff all day with zest. Just 
give him access to your counter—give him a license and a 
chance—and watch the turnover pay the rent. 


He works alone, beckoning to every customer who 
enters your store. He insists that each one stop and tinker 
with the gas gauge—to see how simple, how reliable and trou- 
ble-proof it is. Thev’ll see the point and sell themselves— 
their friends too. 


Every Ford owner needs a gauge. Here’s the way 
to sell him the best. You will get lots of profit and satisfac- 
tion from sales easily made. 


If your jobber hasn’t full information, write us direct. 


COOPER MANUFACTURING COMPANY 
460 So. First Ave. | Marshalltown, Iowa 


Exclusive Sales Representative 


THE FULTON COMPANY, Milwaukee, Wisconsin 
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the tale ofa Squeak / 
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owner of a squeaky car 
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Means a greasing 
job in the shop 





io 





There’s 
Money _— 


in Greasing Service 
—The Larkin-Thuro Way 


HOUSANDS of cars land in the junk heap every 


year for want of a bit of grease at the proper 







And the tinkle of a prof- 
it on the cash register 





time. 
Dozens of cars drive up to your door every day —-made exclusively for re- 
. » . pair and replacement parts 
with squeaks and rattles in the chassis. And every only and can be used on any 
, : ° car or truck equipped with 
squeak and rattle is a warning. — If it goes unheeded Alemite or Zerk System. 


—then come repair bills, sometimes accident and 
even death. 


Explaining the results of squeaks and rattles to the 
car owner takes only a minute or two. 99 times out 
of every hundred that means a greasing job for the 
shop. 





aN 


And with Larkin-Thuro Equipment that greasing 
job is a quick, clean, profitable operation. Larkin- 


Mii | 





ti 


Thuro compressors are built to get pressure enough 
to force grease into even a worn and rusty bearing 











quickly and easily. Easy and convenient to operate. : > WN seal | 
Easily filled—and last a lifetime. nee ‘i << a | // 

~ . a eat ail / 

Write today for information about Larkin-Thuro f 
Lubricating devices and how you can turn Grease i ~~ 
into Gold. ‘tee a F 

e ; . ~PX, ae. ‘ “A 4 

The Larkin Automotive Parts Co. ws ny j 


2069 Home Ave., Dayton, Ohio 


ay 
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on wants to te turning Grease 
into Gold 


















Larkin-Thuro Lubrication keeps the upkeep down 












































Asbestos BrakeLining \' 
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(See next page} 
















































Get this sign up. Behind the 
Johns-Manville name is ad- 
vertising that goes before 
15,000,000 people every 
month! Share the repu- 
tation of Johns-Manville, 


























Looks like 


Brakes were needed 


a 


N EXTREME CASE? Not at 

all! Statistics tell us that 
about one car in every ten is 
badly in need of Brake Lining 
right this minute. 





So, to help you meet this mar- 
ket, Johns-Manville has first 
made the best Brake Lining pos- 
sible and then prepared ample 
material to help you sell it. 


A few specimens are illustrated 
on this page but there is much 
more. Ask your distributor for 
full particulars or write us direct. 

JOHNS-MANVILLE INC. 
292 Madison Ave. at 4Ist St., New York City 


Branches in all large cities 
For Canada: Can. Johne-Manville Co., Ltd., Toronto 


Ask your Distributor 
about these bright and 
business-like letters — 
with your imprint on 


them, too! 








Want more 
business ? 


Go after it with this 
bright and busy folder. 
We’ ll print your name 
and address on folder 
and énclosed postal 
card. We have a lot 
of other help for you 
just as good as this. 
Ask your Distributor. 


ASBESTOS BRAKE LINING 
CLUTCH FACINGS, PACKINGS, Etc. 











Printed in U.S. A. 
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1. Hazeltine Neutrodyne is protected by valid 
patents. 


2. Hazeltine Neutrodyne is cleared of infringe- 
ment charges. 


NEVER before have two decisions been handed down 
by the Courts more important to radio distributors and 
dealers than these. 


The first decision was the result of a suit brought 
by the Hazeltine Corporation and the Independent 
Radio Manufacturers, Incorporated, against the Elec- 
tric Service Engineering Corporation. The latter com- 
pany is now liable for damages on all the infringing 
radio receivers it has sold. The distributors and deal- 
ers who handled these infringing radio receivers are 
also liable under the law. 


The second decision, which came as a result of a 
suit brought against a Neutrodyne distributor by the 
Radio Corporation of America, established the fact 
that the Hazeltine Neutrodyne Receivers do not in- 
fringe the Hartley and Rice patents owned by the 


that vitally concern everyone who sells radio receivers 


Two recent court decisions and a policy 


and the Hazeltine Corporation, to protect those who 
distribute and sell Neutrodyne receivers against any 
patent infringement liability. 


How about your own policy? 


The Courts have fecently ruled that Tuned Radio 
Frequency Receivers with adjustable means to usefully 
control regeneration and prevent oscillation, infringe 
the Armstrong patents. Are you sure that the T. R. F. 
sets you sell are clear of this liability? If you are in 
doubt about it,’consult competent legal authority. 


The decisions involving the Hazeltine inventions 
mean that receivers employing neutralizing schemes 
may infringe the Hazeltine Neutrodyne patents. Are 
you sure the “self-balanced” or self-neutralized” sets 


-you sell are clear of this liability? Jf in doubt, consult 


competent legal authority. 


Remember that liability does not stop with the manu- 
facturers of infringing radio receivers, but extends also 
to distributors, jobbers, retail dealers ‘and even to con- 
sumers, having infringing sets in their possession. 





American Telephone and Telegraph Company and the 
General Electric Company. 


Although this suit was brought against a Neutrodyne 
distributor, the distributor’s liability was fully assumed 
and successfully defended by the Independent Radio 
Manufacturers, Incorporated, the exclusive licensee, 
under the Hazeltine patents. 


Play safe with Neutrodyne 


The best method and the one most widely adopted by 
careful distributors and dealers is to play safe with 
Neutrodyne. 


The law has given the Hazeltine Corporation and 
the Independent Radio Manufacturers, Incorporated, 
powerful weapons for offense and defense. These two 
companies will defend distributors, jobbers and dealers 
authorized to handle and sell licensed Neutrodyne 
radio receivers against patent infringement prosecution, 
so far as those receivers are concerned. 


What these decisions mean 


First of all, that distributors and dealers can buy and 
sell licensed Neutrodyne receivers with the absolute 
assurance that they are upon safe ground. 


Make the Neutrodyne one of the leaders of your 
radio receiver business. It is a safe and a profitable 
policy. : 


It also proves conclusively that there is something 
stronger than words back of the oft-stated policy of 
the Independent Radio Manufacturers, Incorporated, 


Look for this trade-mark 
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It is your protection against patent infringement liability 


The following fourteen manufacturers are the only ones licensed to manufacture Neutrodyne apparatus: 
THE AMRAD CORPORATION GAROD CORPORATION STROMBERG CARLSON TELEPHONE 
Medford Hillside, Mass. Belleville, N. J. MANUFACTURING COMPANY 


F. A. D. ANDREA, Inc. GILFILLAN RADIO CORPORATION Rochester, N. Y. 
New York City Los Angeles, Cal. 


CARLOYD ELECTRIC & RADIO COMPANY HOWARD MANUFACTURING CO., Inc. Jersey City, N. J. 


Newark, N. J. Chicago, Ill. WARE RADIO CORPORATIC 
EAGLE RADIO COMPANY KING HINNERS RADIO COMPANY, Inc. - oe Cit N 
Newark, N. J. Buffalo, N. Y. cw SS Uy 


FREED EISEMANN RADIO CORPORATION 
Brooklyn, N. Y. 


WM. J. MURDOCK CO. 


Chelsea, Mass. Cleveland, Ohio 


HAZELTINE CORPORATION 


(Sole owner of Neutrodyne patents and trade-marks) 


INDEPENDENT RADIO MANUFACTURERS, Incorporated 


(Exclusive licensee of Hazeltine Corporation) 





R. E. THOMPSON MANUFACTURING CO. 


THE WORKRITE MANUFACTURING CO. 
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“Should the customer 
specify valves by name?” 


Good mechanics generally get the car owner to sign an order for 
work to be done—or at least write down the items in his presence: 
“Remove carbon, grind valves, tighten car’—you know the old famil- 
iar list. 

But not many add new parts by name. They’re overlooking an 
opportunity for good merchandising. | 


Why not include: “Set of Thompson Valves if needed”? Then if the 
old valves are badly worn, you don’t have to call him up on the phone 
—or make another regrind of valves that aren’t worth it. 


Sell him on the new and better valve idea when he first comes in. 
It’s better service to him, and better selling for you. 


In ordering from your jobber, mention Thompson Valves by name. 


THOMPSON PRODUCTS, INCORPORATED 
General Offices: Cleveland, Ohio, U.S. A. Factories: CLEVELAND and DETROIT 











Thompson Valves and 
other Thompson products 
are original equipment on 
the best built and best 
known airplanes, automo- 
biles, trucks, tractors and 
motorcycles. 
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Jesse G. VINCENT 





E,. V. RICKENBACKER 





How Prominent 
Automobile Men Got 
Their Start 


VINCENT, CHRYSLER, RICKENBACKER, HALL, 
WALKER and scores of other prominent 
automobile executives rose from the ranks 


THE swift development of the automobile is one of the amazing 
romances of American industry. The impractical toy of 1896 has 
become the most indispensable means of modern transportation. 
The automobile business was built by men who rose from the 
ranks and the story of their success should be an inspiration to 
every man who wants to get ahead. Here are just a few former 

students of the International Correspondence Schools: 
JESSE G. VINCENT 


Vice-president of Engineering, Pack- 
ard Motor Car Company. Designer of 
the Packard ‘“Twin-Six’’ and co-inventor 
of the Liberty Airplane Motor. 


E. V. RICKENBACKER 
America’s flying ace; Vice-president and 
Director of Sales, Rickenbacker Motor 
Car Company. 

WALTER P. CHRYSLER 
Formerly President and General Mana- 
ger of the Buick Motor Car Company; 
First Vice-president in Charge of Pro- 
duction, General Motors Corporation. 
Now Chairman of the Board of the 
Chrysler Corporation. 


J. R. HALL 
Vice-president and Factory Manager, 
Chandler Motor Car Company. 


MAX H. THOMS 
Supervisor of Inspection, Marmon Motor 
Car Co. 

HIRAM WALKER 
Chief Engineer, Chandler Motor Car Co. 

HERMAN T. KRAFT 


Chief Aeronautical Engineer, Goodyear 
Tire and Rubber Co. 


E. J. HALL 
Vice-president and General Manager, 
Hall-Scott Motor Car Co. Co-inventor 
of the Liberty Airplane Motor. 





The success of the I. C. S. in teaching these men is a reflection 
of their own ability and an indication of the practical value of 
I. C. S. training. Nowhere is this more apparent than in the 


NEW I. C. S. AUTOMOBILE 
SALESMANSHIP COURSE 


This ‘course was written by Clyde Jennings, former editor of 
Motor Age—a man who knows automobile selling from A to Z 
and from Z to A. This course is not only the newest and latest 
course on Automobile Salesmanship, but is one of the most 
practical and comprehensive courses of its kind ever written. 

Just mark and mail the coupon and we'll gladly send you 
Free Booklets describing this Automobile Salesmanship Course 
or any other I. C. S. course in which you are interested. 


MAIL THE COUPON FOR FREE BOOKLET 


INTERNATIONAL CORRESPONDENCE SCHOOLS, Box 6693, Scranton, Penna. 


Without cost or obligation, please send me one of your Free Booklets and tell me 
how I can qualify for the position or in the subject before which I have marked an X: 


|] AUTOMOBILE SALESMANSHIP 
Written by Clyde Jennings, former editor of Motor Age 

















(Business Management Bookkeeping ()Stenography and Typing 

{ Industrial Management Private Secretary _}) Good English 

{)Personnel Organization Spanish [] Civil Service 

C)Traffic Management |} French [] Railway Mail Clerk - 

[j}Business Law [| Salesmanship [} Common School Subjects 

()Banking and Banking Law } Advertising [}High School Subjects 

{jJAccountancy (including C.P.A.) (J Business Correspondence (J Illustrating 

(JNicholson Cost Accounting |] Show Card Lettering LjCartooning 
TECHNICAL AND INDUSTRIAL COURSES 

Oelectrical Engineering Surveying and Mapping [] Concrete Builder 

[jElectrie Lighting Metallurgy Structural Engineer 

[JMechanical Engineer [j Steam Engineering i!Chemistry [) Pharmacy 

C)Mechanical Draftsman [] Radio [}] Automobile Work 

(JMachine Shop Practice C) Architect (_] Airplane Engines 

(jRailroad Positions C) Blueprint Reading C) Navigation 

(JGas Engine Operating (} Contractor and Builder () Agriculture and Poultry 

(JCivil Engineer (J Architectural Draftsman (] Mathematics 

Name iii aia iaiiiahliaeidiciiiani 

Address 


SETTER EEE EEE EEE EEE EEE TETHER EEE THERE EEE EEE EERE EEE EEE EEE HEHEHE EEE EEE EERE EEE EEE EEE EOE EEE HER EERE EE EES 


Canadian addrese—International Correspondence Schools Canadian, Limited, Montreal 
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FOR YOU— 


a better job— 


in less time— 


at lower costs— 


—FOR YOUR CUSTGMER 


Bearings of micromet@ sizes 


for reground crankshafts are 
also furnished under the One 


Day Service of 





NEW YORK 
33 W. 60th St. 


PORTLAND 
14th and Everett St. 


INDIANAPOLIS 
19 W. South St. 


DENVER 
1818 Blake St. 


HARTFORD 
28 High St. 


OMAHA 
1006 Douglas St. 


WATKINS 





REBABBITTING 
SERVICE 


CHICAGO 
57-61 E. 24th St. 


WASHINGTON 
1322 14th St. N. W. 


TOLEDO 
1942 Putnam St. 


SEATTLE 
725 E. Pine St. 


SYRACUSE 
211 Wyoming St. 


PITTSBURGH 
5706 Harvard St. E.E. 


LOS ANGELES 
1007 E. 9th St. 


MEMPHIS 
278 Washington St. 


TORONTO, 
CANADA 
122 Adelaide St. W. 


ST. LOUIS 
4216 W. Easton Ave. 


CLEVELAND 
5109 Euclid Ave. 


WATERLOO 
N. E. East 4th St. 





—————, 
——— 
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A New 


MOTOR AGE 





Special Six Series 


Again—with the presentation of this superb 
new group of Special Six models—Nash takes 
the center of the American motor car stage. 


Nothing could be calculated to command the | 


nation-wide interest of buyers more quickly 
than the introduction of a car in this price field 
with a powerful 7-bearing crankshaft motor. 


This great new “Enclosed Car” motor with a 
7-bearing crankshaft now gives to the Special 
Six transcendent power-smoothness and light- 
ning-like responsiveness that establish a super- 
lative new standard of travel-luxury. 


It is engineered precisely as is the 7-bearing 
Advanced Six “Enclosed Car” motor which was 
first introduced nearly a year ago and which 
achieved immediate success as a motor develop- 
ment of the most impressive character. 


This new Special Six Series presents 5 different 
body styles richly finished in harmonious duo- 


tone color combinations and with a graceful 
new winged emblem surmounting the radiator. 


The new instrument board is skillfully arranged 
with all instruments, including a new hydro- 
static gas gauge, compactly grouped in a single 
panel under glass with indirect illumination. 


And there are new double filament headlamps; 
a newthermostatic device controlling motorheat 
by regulation of water circulation; a new lighting 
switchcontrolconveniently placed onthesteering 
wheel;a newcombination stop and tail light;new 
style motor muffler; an oil pump agitator; a 
new crankcase breather and a new-type clutch. 


The new motor has full force-feed lubrication 
throughout and there is an air cleaner, oil puri- 
fier, and gas filter. 


Nash- designed 4-wheel brakes and 5 disc 
wheels are also included on all models as stand- 
ard equipment at no extra charge. 





All Advanced Six, Special Six and Light Six models have 7-bearing crankshaft motors 
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with a 7-bearing Crankshaft Motor 


(4147) 
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With Pressure Material Container 


NIT 


Applies Any Paint or Lacquer and Removes Paint 


It is absolutely essential in order to turn out a good paint 
or lacquer job, to start on a smooth and clean foundation, 
to apply the new finish successfully. 


SPRAY-LAC UNIT takes the hard work out of removing 
the old materials and applying the new for perfect results. 


Priced Right for Any Shop 
The first cost of a SPRAY-LAC UNIT is lower than any 
















similar outfit. Any shop can afford one. Each unit is 
sold on an absolute guarantee. 

SPRAY-LAC UNIT is complete and ready for use when 
you get it. It is portable and can be attached to any light- 
ing circuit. No installation cost. It is narrow—to fit be- 
tween cars. It is recommended by leading paint and lacquer 


manufacturers. 


Helps Solve the Used Car Re-Sale Problem 
Many dealers find the SPRAY-LAC UNIT indispensable 


in connection with the re-sale of used cars. A treatment of 
paint or lacquer increases the re-sale value enough to pay 
for an outfit in a surprisingly short time. 

It will help you in many ways beyond spray- 
ing paint or lacquer. It will operate an air 
duster, cleaner nozzle for engine and chassis, 
spray oil on springs, inflate tires, etc. 


Every unit we know of is netting an extra in- 
come. We shall be glad to give you any further 
information on request. 


Spray-Lac Mfg. Co.Not Inc. 


2639 Harper Ave. 
Chicago, III. 
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spec 1ally Prepared for 
AUTOMOTIVE WORK 


G 
NSEWERas SOLDERING / | 
AND HOUSEHOLD USE 


US and fore gn Countries 


MANUFACTURED BY 
CHICAGO SOLDER COMPANY 
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NEW 





KESTER SOLDER FAMILY 


NEW arrival not often is so welcome as this twenty 
pound es of Kester Acid Core Solder. Kester Acid 
CoreSolder, for the automotive repairman, has always meant 
more profit po job because meen time. The hy we twenty 
pound spool brings an even lower cost job because it 
means still more solder per dollar. | _— 


The one pound spool of Kester Solder will always be popu- 
lar because of its convenience for carrying from job to job 
—but for routine soldering the twenty pound spool hits the 
nail on = pone oth maps pues a A ae ny is “3 munabenn 
on one, five n spoo rial size—Kest 
Mender 1/,-Ib. coils a cans. aetna 


Order a spool (20-Ib.) from your jobber and prove to your- 
self that you can make more profit per job by the saving of 
time, the lower cost of ee 


CHICAGO SOLDER COMPANY 


4203 Wrightwood Avenue Chicago, Illinois 
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The easier it is to see your win- 
dow displays, the more people 
are going to look at them—and 
come in. 


KAWNEER SOLID COPPER STORE 
FRONTS are designed for better 
displays. They attract. attention 
and hold it, thus creating more 
sales. 


More than a QUARTER OF A MIL- 
LION KAWNEER SOLID COPPER 
StorE Fronts have been put in 
service in practically every line 








AN INVITING 


Kawnee 


SOLID’ COPPER 


STORE FRONI 
BRINGS MORE BUSINESS 





c 





of business because of their sales 
producing power. 


The resiliency in KAWNEER / 
STORE FRONT CONSTRUCTION /¢ 
overcomes the danger of glass ,% 





breakage due to overstrain ‘. The 
WNEER 
and vibration. Goon 
Ps 4024 No. Front St. 
This book contains 7 a 
many interesting @ Send suggestions for 
things for you. motor sales display 
4 windows. 
SEND FOR IT. 7 
Fa Name 
7 Address " ~ 
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No Other Rest Can Equal The Adams Adjustable Foot-Rest 
Because of Its Exclusive Features Protected by Patents 
Its Acknowledged Superiority and way 
Splendid Success Are Due to the Pecan 
Fact That This Rest Is Balanced in dates 
Any of Its Many Positions. THE. 
SHORT 
DRIVER 
It Will Brings the 
Support Accelerator 
our SIX INCHES 
Entire Closer If 
Weight Desired 
Without 
Feeding 
- Made of 
Aluminum 
Will Not Rust 
THAT’S 
WHAT MAKES . ASK YOUR JOBBER 
A REAL REST er 
; ADAMS MFG. CO. 
The Senior( Shown )$3-50 ie 1 : 
The Junior $1.25 ny a 
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-ly—_. 
42 0f a billion dollars 


—is estimated to be the retail 

volume of accessory business 

that will be done in 1926 by auto- 

motive merchants. 

Its distribution will be measured 

largely by dealers’ intelligent 

buying. rd 

Both the editorial and advertis- /AOTOR AGE 
ing pages of Motor Age will help 

you choose stock that sells. It 5 S. WABASH AVE. 
will pay you to take advantage 

of this service. CHICAGO, ILL. 
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Bi 8 Price --- 
Reduction 
on Ford Springs 


Better springs -lower prices- 
@—onger dealer profits” 

— this is the message Eaton 

distributors have for you today=— 


HROUGH recent increases in Eaton 
production facilities, the Eaton dis- 
tributor now has for you a proposition 
more attractive than ever before—one 
that will help you to get most of the Ford 
replacement business in your locality. 













It will be well worth yourwhile to learn all about this 
new proposition on Ford springs—the new prices 


will bring you a longer profit and more business. 
Eaton Springs are a os 
made expressly to fit Distributors of Eaton Springs will also participate in 


any car, truck or bus, this new and attractive proposition for greater profit. 
by the same organiza- 


} emy neg = Get in touch with the nearest Eaton distributor 


and Eaton Bumpers today—or write us for his name and address. 


THE EATON BUMPER & SPRING SERVICE CO. 
CLEVELAND, OHIO 


Factory Branches and complete warehouse stocks at—Boston, New York, Philadelphia, 
Cleveland, Detroit, Chicago, Minneapolis, Denver, Kansas City, Dallas, Atlanta. 


® EATON 
SPRINGS 


Formerly AMERICAN and PERFECTION Springs 
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Make Hardest 


Pulling Jobs 
Easy! 


Take wheels, gears, and 
bearings off in a _ hurry. 
Eliminate tugging and fum- 
ing. Make profits on Flat 
Rate basis by using Greb 
Pullers—the standard for 10 
years. 

Two or three jaw types. 
Tightening of screws makes 
jaws clamp automatically. 
Grip is positive — fF 
can’t un-hook. 
“Shock type” loos- 
ens wheels with 
one blow. Won’t 
strip hub threads. |" 
Can be used on all 
types of cars and 
trucks. 





















Ask your jobber about Greb_ Puilers. lf he 
doesn’t have them, ask us—we’'ll mail you catalog. 


The Greb Co., Inc. 


305 Canton St., Stoughton, Mass. 


AUTOMATIC 





me SSS 


BEACH PATENT 























Mr. W. B. Lake, Managing Di- 
rector of Lake & Elliot, Ltd., of 
Braintree, England, one of the 
largest firms in Great Britain 
making motor accessories, tools 
and equipment, will visit Detroit 
in September. 


He has for disposal some impor- 
tant new patents relating to 
motor jacks and desires to get in 
touch with parties concerned 
with the manufacture of such 
2o0ods. 


He is also interested in new lines 
of equipment with a view to 
manufacturing them in England. 


Correspondence should be ad- 
dressed c/o 


Motor AGE 
7338 Woodward Ave., Detroit, Mich. 
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FAST AUTO GLASS EDGI 


— S j ; ee 
SMOOTHS - : 3 “he. : . =, 4 
POLISHES — 
EDGES OF 
AUTO GLASS 


Write today—Dept. E 


MAKE THESE EXTRA 
PROFITS 


HENRY G. LANGE MACHINE 
WORKS 
DEPENDABLE SINCE 1882 






NG 
























A. I} BEARINGS 
ae 

D rey Plus SERVICE 

The services of our Engineering Department are always at 

the command of users of Angular Contact Radial Bearings 


or Angular Ccntact Thrust Ball Bearings. Years of prac- 
tical experience are often valuable for savings. 


Won’t you get in touch with us? 


THE BEARINGS COMPANY OF AMERICA 


LANCASTER, PENNA, 
Western Sales Office, 
1012 Ford Bidg., 
Detroit, Mich. 
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A New Chapter 
Every Thursday 


Each issue of MOTOR AGE is a new 
chapter, continuing the story of the de- 
velopment of the industry. 


And for those who apply the new ideas it gives 
them, it also continues _the story of the 
development of their individual success. 


Read MOTOR AGE every week. 


/AoToR AGE 


5 So. Wabash Ave. Chicago, Il. 
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Protect the Oil-Grooves 


By finishing bushings with FULL spiral fluted xSMOOTH-KUT 
Reamers, The full spiral causes a continuous shearing action that 
cuts clean and can’t hurt the oil-grooves. 





Patented April 7, 1925. . 
SMOOTH-KUT are the only full-spiral expansion reamers made. 


They are guaranteed, and reground by us at cost. Studebaker, Velie, 
Franklin, Lycoming, Muskegon and others use SMOOTH-KUT 
in production. As a finishing tool for the Piston pin hole. 


Your jobber can supply them singly or in sets) ASK FOR THEM 
BY NAME, as imitations are inferior products. 


Millersburg Reamer & Tool Co., Millersburg, Pa. 


SMOOTH-KUT EXPANSION 


S 
(Trade Name Registered) REAME R 
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A Penny a Patch 


Ask your jobber’s salesman about the new 
Shaler Hel-Dust Vulcanizer. There’s nothing 
else like it. No other way to VULCANIZE so 
cheaply. It makes a long-cure repair {10 min- 
utes} — a real job of vulcanizing — exactly the 
same as if it were done on an expensive steam 
vulcanizing equipment. 


The Shaler Hel-Dust Vulcanizer is designed 


expressly for garages, repair shops and fleet owners. 


The principle is the same as in the Shaler 5-Minute 
Vulcanizers, and the device is manufactured under the 
Low and Miles Patents covering all solid fuel vulcan- 
izers. But in the Hel-Dust Vulcanizer the vulcanizing 
pans or cups are made of heavy metal and are permanent 
instead of being thrown away after each job. Also the 
heat is supplied by Hel-Dust —a fuel that is powdered. 


Ask your jobber’s salesman, and write for our catalog 
of the complete line of Shaler Tire Repair Equipment. 


C. A. SHALER, 2162 Fourth St.. Waupun, Wis. = 


World’s Headquarters for Tire Repair Devices 





WALL CLAMP 
FOR ALL 
SIZES of CUPS 


.TYPE M-No. 10 
Complete as shown 


$6.00 
No. M-11 


Fuel and Rubber for 
300 Repairs 


$3.75 


TRADE DISCOUNT FROM 
THESE PRICES 


CPR oS 
igs? 


¢ Hanu 
Clamp for all 
Sizes of Cups 


4 


Two 15% x 2% 


2% x4%-INCH CUP 





2% x 7-INCH CUP 











BIG 
SELLING FEATURES 


Show the Dyneto Wiper to a customer 
and he'll want it. Here are features that 


clinch the sale: 
$450 


1. Uses less than one ampere. 
- Has ample power to drive 
one or two blades. 
3. Uniform. unchamged opera- 
tion on hills. ; 
- Compact, good looking, , 
. Simple design. , with 
}. Extremely low price. single blade 
=] 


DOUBLE VISION 
GREATER SAFETY 


With the help of our dealer selling aids you can turn every 
wiper prospect into a Dyneto customer. With our special tan- 


dem demonstrator, you can sell the customer the ¢ 6 0 0 
th 








double blade attachment. Double vision means 

greater safety to the car owner, and more profit 

for you. Dealers everywhere are finding that 

Dyneto Wipers are fast sellers. Write today, for 

complete information about our dealer proposition. 
Dept. J 


OWEN-DYNETO CORPORATION 


Syracuse, New York 


a og gt = io 
WINDSHIELD WIPER 


wi 
two blades 





KMinestoNn 


OIL-AERATOR AND FILTER 


The first device on the market that removes BOTH 
water and gas dilution and sulphurous acid content, 
and dust and abrasives from contaminated motor oil. 


VACUUM FUEL FEEDING SYSTEMS 


The famous “Oil-Vac,” the vacuum fuel feeding de- 
vice that obtains its vacuum from the circulating 
flow of oil—not the intake manifold. “No oil—no 
vac—no gas.”’ 


CARBURETORS 


Oldest and largest manufacturers of carburetors in 
America. Makers of the famous Kingston L4K, and 
the Kingston De Luxe Line for popular priced cars. 


GOVERNORS 


The ORIGINAL Fly-ball Governor for Fordsons 
using stub-tooth bevel gear drive. The highest priced 
governor for Fordsons (first cost)—the cheapest, 
SERVICE CONSIDERED. Guaranteed for the life 
of the tractor. 


BYRNE, KINGSTON & COMPANY 


Kokomo, Indiana 
BRANCHES: New York, Chicago, Detroit 
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Noisy 


~— L oi li t 
ill 
A 6 nl aeO) 
in Rocker : 
Arms \ P Vay” 


AY 
| 
4 INDESTRUCTIBLE 
if FIBRE CUSHIONS 


Quieted with Aik eT 


DUNN VALVE SILEN CERS 


For all Chevrolet Engines. Consist of 8 fibre discs for 
valve stems and 8 fibre sockets for push rods. Allow 
perfect valve adjustment. Stop noise. Installed in a 
few minutes. Sold by most dealers. Set packed in 
carton $2.50. Liberal trade discounts. 

Dept. M 


Dunn Manvufacturing Co., Clarmda, Iowa, U. S. A. 














More 
Power 
Ee ORREUORET ONE nese uel | 


Zenith - Detroit Corporation, Detroit, Mich. 




















The SO-LO JACK 


$6.00 Retail 
7 _ Me ig racy 
44%,” —HIGH 15%” 
The EAL ym Tire Jack 
All Steel Construction 
Oe oe TO OPERATE 
Sure Seller with your Trade 


SO-LO JACK CO., Inc. 
108 Massachusetts Ave., Boston, Mass. 














Locking Cap 
For All Model Cars 
Made by special process high in lustre, 
handsome and attractive. Withstands all 


crack, Senior Model $4.50. Juntor 
$3.50. Ask your Jobber. 
FAITH MFG. CO. 
2539.41 N. Ashland Avenue, 
Chicago, Ill. 


moror aN - Beauty Ball 
G a ) r. 






























THE “BAT” 
Super-Charger 


A practical system of super-charging for WEBS 
passenger cars, trucks, tractors, marine 
engines, aviation engines, stationary en- 


gines, etc. Simple, easy installation. 
Practical. Prices range as low as $7.50. Write for details. 


P. H. Webber Company 
Racine Industrial Plant, Building No. 12, Racine, Wisconsin 
Manufactured and sold under license of P. J. F. Batenburg, Racine, Wis. 


Spee 




















Foreeitiags Coil 





Has two primary. windings instead of one.Gives a hot- 
ter spark, makes easier starting, gives more power, quicker 
pickup and more mileage. Try it on a sluggish motor. 
Write for full particulars. 


The Mallory Electric Corporation, Toledo, Ohio. 





























SPEE-DEE CLEANS UP@ | 


for Dealers 


Results in quick stock turn-over, with small invest- 
ment and liberal profits. Without water it removes 
grease, stains, etc., from hands, cloths, upholstery, 
paint o r enamel. Indispensable in shops, service sta- 
tions ind car kits. List 35c. 

Write for discount detalis, 


States Chemical Company 
703 W. Fulton St. hicago, Hil. 














Automobile and Radio Batteries 


Write for our interesting dealer proposition. 
It means bigger profits for you. 




















The Prest-O-Lite Co., Inc., Indianapolis, Ind. 











WELEVER) 


“OIL CONTROL” PISTON RINGS 


zoe Motor Necessity That Has Made Good 
acked by Seven Years’ Satisfactory Service 


THE WEL-EVER PISTON RING CO., TOLEDO, OHIO 


Sold most everywhere. If your dealer cannot supply you write us. 














Cash in on This Profit Maker! 


See/(e PEDAL PANTS Fae 


Keeps cold air from whizzing through floor open- Si : 
ings in Fords, Chevrolets, Dodges, Stars, Grays, | 
Overland Fours. A sure-fire hit when the ther- 























The GASOLINE 
SO Telegage 
A gasoline gauge on the éF bE our half- 
page advertisement in the Saturday Evening 
Post, September 18th. Write for description and 
proposition to the trade. 
KING-SEELEY CORPORATION 


298 Second Street Ann Arbor, Mich. 
Chicago Branch, 2450 Michigan Boulevard __ 











_ 








TASCO 


Gas Gauge for 
FORD 









Sells Quick at $1.25 Retall. 7 
Types “‘K” and “‘J” for ft 
Chevrolets and all 
Stars Sell at $1.50 
CHEVROLET 
OVERLAND 
and STARK 


NSP oe 


aoe WN om” THE AKRON-SELLE CO. 
es mena Akron, Ohio 








NEXT WEEK 


—is the time to read next week’s issue of MOTOR AGE, 
as you are reading this week’s issue this week. 
Motor AGE 
9 So. Wabash Ave. Chicago, [Il. 














Makers of 
the worlds 


est known 
fan belts. 














Holds Ford engine in a tight grip that steadies 
chassis; lessens danger of broken crankcase arms, s¢ts 
permanently those already broken. 


Write today for dealer proposition 


The Brewer-Titchener Corporation 
108 Port Watson St. Cortiand, N. Y. 











L. H. GILMER COMPANY, Tacony, Philadelphia, Pa. 
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iT 7 
- | Stops Pump Shaft Leaks KESS HIGH SPEED VALVE 
{ \ Immediately and Permanently GRINDER 
bi i} Conneaut Plastic Metallic Packing molds in ; 
1} | the fingers to fit stuffing-boxes of size for your electric drill. Order 
ii 1 or shape. It is a repair for the worn shaft ° ° 
| | and loose bushing. At your jobbers; if not from your jobber or direct. 
; ! wr us 
1 i: = $1.60 per pound KESS MANUFACTURING CO. 
ir | Prevent THE CONNEAUT PACKING CO. 810 Harrison Building 
This Conneaut, Ohio PHILADELPHIA 
|| ogee (GATES VULCO 
Fan Belts and Radiator Hose 
fr : Made By 
’ American meses a Company The World’s Largest Makers of Fan Belts 
New Rewind Profits—See an- eed @ 
nouncement every 4th week. a 
Write now for price list. The 
H M. Fredericks Co., Lock The Packard Electric Co. 
oven, Pa, Warren, Ohio 
” The Snest known method of shock absorption BATTERY TESTERS 
THE WESTINGHOUSE AIR SPRING CO. A Size and Type for Every Purpose andEvery Price. 
Factory and General Offices, New Haven, Conn. Descriptive Information on Request. 
New York Boston Philadelphia Cleveland SCRANTON GLASS INSTRUMENT CO. 
’ Chicago tlanta s Angeles SCRANTON, PA. 
New Type UNITED STATES [Gai by ae ola 
P E. R F E C T t O N Portable Electric est make of 
—. Eleccric 
MOTOR D I LS rills in the 
oR HEATERS RIL Drill 
$5 to $8 , THE UNITED STATES ELECTRICAL TOOL CO. 
a Cincinnati, Ohio, U. S. A. 
—- — , 
Transmissions Trucks, Busses The ae FREE! Twenty minutes 
pow with this little booklet 
and Clutches Passenger Cars Ii will show you the knack 
GE QUICK SERVICE ON COMPLETE UNITS OR PARTS Ss ae 
7\ | |GRown-LIPE GEAR Co. Combination 
alf- THE GILL MFG. CO., 
a SYRACUSE, N. U. 8300 So. Chicago Ave., Chicago, III. 
Mich. | 
a : BOSCH units ». 
bear the full : fe 
; one, Benes hirty-seven 
sts thas ; 
SAS. Ss sala ANCHES 
E, tributor, Dealer or SeFViICS Sabina ‘on fequest Bosch qual- AHLBERG BE ARING COMP ANY 
ROBERT BOSCH MAGNETO CQO)., Inc. ity-famous 321 EAST TWENTY NINTH STREET. CHICAGO ILLINOIS 
109 West 64th Street New York, N. Y. since 1887, 
a — - a 
i. CLASSIFIED ADVERTISING 
— PATENTS & PATENT ATTORNEYS PARTS HELP WANTED 


tenenin : + SALESMEN: To sell replacement part for Chev- 


Cc. L. PARKER HOUSE OF A MILLION rolets on commission basis, to dealers and part 


stores. Men with kindred line preferred. Give 
Ex-Examiner U. S. Patent Office AUTO PARTS 


particulars on territory now traveled. Pick Manu- 
facturing Company, West Bend, Wisconsin. 
Attor -at- ici The largest stock of new and used car and truck 
ney-at-Law and Solicitor of Patents parts in the orld. We have everything. Always BUSINESS OPPORTUNITIES 
McGill Building, Washington, D. C. mention model wand serial number in order. Write 
Patent, Trade Mark and Copyright Law 








tl] Australian Buyer desires to purchase any special 

” gy Ban nem aan aa on INC job lots automobile and motor cycle parts and ac- 

2003-3-7-9 South State St., Chicago, Il. cessories. Address Willbuck, 73 Pearl Street, New 
York City. 
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makes 


motor reconditioning 
highly profitable 


The Storm Precision Method of establishing new bores 
in worn and scored cylinders enables every Garage or Re- 


pair Shop to do this work accurately. 


Stormizing is 


profitable in two ways—it builds good reputation and the 


profits are excellent. 


With the high cost of gasoline and oil, together with the large 
original investment, every car owner is vitally interested in keeping 
fuel consumption at the lowest point and getting every mile of 


riding comfort that he is entitled to. 





Model M 


By simply removing the Model M 
from the base, it can be used for bor- 
ing in the chassis. 

Stormizing machines are also furnished 
in the following Models: Model 8S, Port- 
able—Model R, Stationary High Speed— 
Model F, for Fords and Fordsons. 
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Here is a precision ma- 
chine and process that 
will true up any cylinder 
no mattcr how badly it is 
worn or scored. The tool 
will not follow the worn 
wall—it establishes a new 
oversize bore as straight 
as a die from top to bot- 
tom, positively aligned, 
square with the horizon- 
tal alignment of the 
erankshaft, 


Shops are making big 
profits with Stormizing 
because it does the job 
quickly. The Labor Saving 
and Automatic Features 
reduce the cost of labor 
time required and insure 
uniform accuracy. Besides, 
you can positively guar- 
antee every job for abso- 
lute accuracy and at the 
same time restore full 
power to motor. 


Stormizing Equipment 
is mighty valuable to the 
man who wants the Lion’s 
Share of the motor main- 
tenance business. It not 
only gives him a special 
service to talk-up, adver- 
tise and sell but it brings 
added profits from the 
sales of pistons, rings and 
parts, and very often 
leads to the sale of com- 
plete motor overhauling 
jobs—jobs that the shop 
would not see without 
this equipment. It will 
pay you to find out more 
about Stormizing. 


MFG. CO., INC. 


406 (A) 6th AVE. SO., MINNEAPOLIS, MINN. 


Please send me more information about Stormizing 
and the Storm Simplified Method. Also tell me about 
the experiences of other shops that are using your equip- 


ment. 


Name 





Address 





State 





City 
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AGE 
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SILENT 





Eliminate 


The probability of 
delay due to timing 
chain trouble, is 
eliminated when 
you install WHIT- 
NEY Silent Chains 
on any car. 


Dependability is 
essential in this 
unit almost more 
than any other — 
and in case of fail- 
ure there is an ag- 
gravating stall. 


The reputation for 
good quality in 
your work requires 
the installation of 
WHITNEY Silent 
High Mileage 
Chains, which will 
stand up. 











SPECIFICATION LIST 


“WHITNEY” 


HIGH MILEAGE 


SILENT CHAINS 








THE WHITNEY MFG. Co. 
Hartford, Connecticut 
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A Jobber’s stock is near you for sudden service 


The nee ee Double Bear- a 
ing Pin and Bushing Joint pro- TMM MAEKLE SAY) 
vides a bearing of  &, astineiel NS YoY 
rivet on the inside of the bushing, Yili, 
and a bearing of part of the chain GY, 
links on the outside of the bush- 

ing. Asaresult the total projected 
bearing area of this joint is nearly 
twice as great as that of any 
other. 























The Whitney Mfg. Co. 
Hartford, Conn. 


I want that book on chain specifications. 





Te eee 1 eed a Tee 


[] Fleet Owner 





[] Service Station [] Parts Jobber 
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Hundreds of thousands are enjoy- 
ing a degree of luxury unknown 
even to royalty fifty years ago... 


Tue GREATEst GiFT to mankind in the last century has been easy, rapid trans- 
portation for the family. 

So complete is the acceptance of this boon today, that the public is no 
longer concerned with the basic idea, but rather with the choice of cars 
by which transportation is to be served. 


Drivers who know the exceptional satisfaction of owning a 
cars are numbered by hundreds of thousands. 

To them, the performance records of this year’s Auburn cars, powered 
with the new Auburn-Lycoming Motors, were but natural and expected. 
To have engaged the co-operation of Lycoming engineers in developing 
that most vital element of the car—the motor—was a step consistent with 
Auburn’s high ideals of value and unusual conception of performance. 
Owners of Auburn Fours, Sixes and Eights have the additional assurance 
of remarkable performance—fruit of Lycoming’s eighteen years of success- 


ful and highly specialized experience in the development of motors for 
fine cars. 


LYCOMING MANUFACTURING COMPANY 
Makers of fine Fours, Sixes and Eights-in-Line 
WILLIAMSPORT _ :: PENNSYLVANIA 


Export Department — 44 Whitehall Street, New York City 
MEMBER OF Motor Truck INDustTRIES, INC., OF AMERICA 


LYCOMING 
Motors 


YEARS AHEAD IN AUTOMOBILE MOTOR EFFICIENCY 




















MANLEY 





Pneumatic Tire Inspector 





Operated by your tire inflation system—no manual effort required— 
turn valve to spread tire—turn valve to permit tire to return to 
normal—can be used for inspecting inside or outside. 





Another great time and labor saver by R. E. Manley, originator of the Automobile 
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Operates by air pres- 
sure from your tire 
inflation system. 


Saves time ‘and effort. 


soUC ehlUhr 


Controlled by two 
lever valves. 


Will keep tires spread 
indefinitely. 


Machine is portable, 

being mounted on 

wooden base, as illus- 
trated. 

































Wrecking Crane. 
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MANLEY MFG. CO., 





Handles all tires up to 
6'' and balloon tires up 
to 8". 


Is used for inspecting 
inside and outside of 
tires. 


Quickly adjusted to 
hold tires any size in 
upright position. 


Protected electric light 

socket is provided for 

illumination of inside 
of tire. 


Price unusually low 
for power operated 
machine. 








CAT. No. 909 


Price complete, as illustrated...............844 SA | 


Your Jobber Can Supply You 
For new 1926 Catalog describing the entire Manley 
line write to 


YORK, PA. 











INETEEN brilliant new models—all finer in qual- 
ity—at astounding new low prices—a complete 
line of Standard Sixes, Special Sixes and Big Sixes, 
ranging from $945 to $1795—a money-making op- 
portunity for dealers equal to the best in the industry. 


What’s more, dealers coming with Chandler are 
forming a permanent alliance with success—with a 
company that has no bonded indebtedness, no mort- 
gages or liens, no bank loans, no outstanding notes— 
a company with the remarkable strength of assets 20 
to 1 over liabilities! Where such strength exists, you 
can expect a greater share of success for yourself. 





CHANDLER-CLEVELAND MOTORS CORPORATION, CLEVELAND; Export Department, 1819 Broadway, New York City 


CHANDLER 
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